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Jluneiino cpewyy
HEAUHCUHO PA3ULU-
penue Ha bpanoa-
8B3MONCHOCMU U
puckose

JHoxkmopaum Jluaus Jlozanosa,
YHCC — Cogpus

I. BLBenenue

JlancupaHeTo Ha HOBY ITPOYKTH OTJaBHA € eHA
OT Hall-U310JI3BaHUTE CTPATErnuu 3a ObP3 pacTex Ha
komMnanuute. C pasmupsBaHETO Ha
BBb3MOXHOCTUTE 3a Obp30 KONUpaHE Ha
WHOBAIIMUTE, JOCTBHI'BT IO TOJISIMO KOJUYECTBO
UHpOpMAIUs, KOITO MOXKe J1a Ob/ie CrojessIHa 3a
MHUHYTH Ha XWJISAU KUJIOMETPU pPa3CTOSHHUE,
MOOWJTHUTE YCTpPOWCTBA, KOMTO CBBP3BAT XOpara
BbB BCAKa TOYKAa Ha cBera 24/7, Ta3u crparerus
HOCH BCE€ IO-TOJISIM PUCK OT HeycneX. VIHTepHeT u
MOOHMIHHUTE YyCTpOWCTBA MpaBsAT NBTSA OT
OCH3HABAHETO HA HY>K/IaTa /10 OChILIECTBIBAHETO HA
MOKYTIKA HAITBIHO Pa3JINYCH- MOTPEOUTETUTE UMAT
HaJlW4yHa IsaTa uHpopManus 3a MPOIYKTHUTE-
MPOMOIIMOHANHU IIEHH B Pa3IUYHUTE MarasuHw,
peBIOTa U OLIEHKH 3a MPOAYKTUTE OT JPYTH
noTpeduTen U TS € HaJMYHAa B TO3M KOHKPETEH
MoMmeHT. Komnanuurte TpssOBa BHUMATENIHO [a
IpeleHsIBaT PUCKOBETE Mpeau Ja Mpeampuemar
nomoOHa crparerus. B cBoe u3cenBame’ npe3 1990
. Aakep nume, ye mexy 1977 u 1984 40% ot 120
no 175 HOBM Mapku, JIaHCMpaHU Ha Mas3apa, ca
pa3umMpeHus Ha chllecTByBally Takusa. [Ipe3 2005
Simms’ oreHsiBa, 4e MPOIIEHTHT UM Beue e 82%.
Axo B Hadasoto Ha 90-Te rogWHHM CTaTUCTUKUTE
coyar, ue 65-70% ot HOBUTE IPOAYKTH OLIENSBAT, TO
C TEYEeHHUE Ha BPEMETO TO3HM TPOIEHT PA3KO
HamaisiBa. Omie mpe3 manmednara 1991 r. Aaker
MOCOYBA, Y€ MOPaJu MOBUIIABAHETO HA PA3XOAUTE
3a pekiaMa, HeOoOXOAMMOCTTa OT 3alljalllaHe Ha

' Balachander, S. and Ghose, S., Journal of Marketing, Vol. 67, No. 1
(Jan.,2003), str.4-13

? Simms, J., 2005, ,,Make a Name for Yoursellf**, Haymarket Business
Publications Ltd., London, str. 30-32
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pagTOBOTO MPOCTPAHCTBO M MHOTO JAPYTH (haKTOPH
HOBHUTE MNPOAYKTH BCE MO-TPYAHO YycHABAaT naa
olLleNIeAT BbB BHCOKO KOHKypEHTHara cpenpa. 25
TOJIMHH TO-KbCHO KOMITAHUHMTE TpsiOBa ga Obaar
Ollle IO-TIPEANAa3InuBU, KOraTo IycKaT Ha Ias3apa
HOBM NPOAYKTH M Ja B3eMaT €AMHCTBEHO
MHGOPMHUPaAHU PELICHHUS 3a ISHCTBHATA CH.

II. U3n0xenue

[Ipenu na ce mpeMuHE KbM H3IOKEHHETO, IIE
ObJe 1aZieHo ompesiesieHue Ha TOBa KaKBO aBTOPBHT
pas36upa mox noHaTHETo Mapka (6pann)’. Brnpeku
MHOTOTO ChbBPEMEHHH THJIKYBAHHS Ha TOBAa KaKBO
BCBIIHOCT € MapKa, IPOCTUTE HEellla JaBaT oBeue
CMUCBI. ,,bamara Ha MapkeTuHra“ ®umnn Kotnsp
ome npe3 ganednara 1984 r. onpenens mapkara
Karo ,,uMe, TePMUH, CHUMBOJ WM AU3AMH HIH
KOMOMHAIMS OT TSIX, KOSTO UMa 3a L1eJl J1a OTINYU
CTOKMTE WM YCIYTrUT€ Ha €IWH IpojaBay WIH
rpyna mpojaBadd M J1a T'M OTIMYM OT Te3H Ha
koHKypeHTHTe.* TToTpebuTenuTe pasno3HaBaT M
OLIEHSABAT HAa €JHO €MOLIMOHAJIHO HUBO, a HE Ha
0a3ara Ha CAMBOJIM M UIMEHa. 3a 1a ObJie e/JHa MapKa
ycrenrHa TpsioBa He caMo J1a ce CIOXHU MME WM
3HaK BBPXY JMAAJICH MPOAYKT, a TpsiOBa na uma
HSIKaKBa J100aBeHa CTOMHOCT, KOSITO JIa MOCPELIHE
€MOIIMOHAJIHUTE HYXJW Ha NMOTpeOHTEeNuTe.
Jlo6puTe Mapku ca Te3U, KOUTO BEJHAra U3BUKBAT B
Chb3HAHUETO Ha MOTpPeOUTENUTE HAKAKBa
acoluaus, KOUTO ce MOSBABAaT B Ch3HAHUETO UM
MpU BH3HUKBAHETO HA JajeHa moTpeOHocT. Taszu
no0aBeHa CTOMHOCT € MpeIn3BUKaHa OT I0BEPHETO,
KOETO MOTPeOUTEeNSIT UMa B Mapkara, 3a HEiHOTO
1o-100po KauecTBO WIIM 3a TOBA, 4Ye TS € Mo-700pa
OT KOHKYPEHTHHUTE TAKUBA.

1. Pazmupenne Ha MapkaTa
1.1. Cemraoct

Cnopen (Park et al. 1986)° cblnecTByBar Tpu
HAIpaBJICHUs Ha Pa3lIMPEHHE Ha MapKara CIOpen
TpUTEC BHUJa KOHOCINIOMUU 3a MapKaTa-
(dyHKIMOHATHA, CHMBOJIHA M 0a3MpaHa Ha OMHTA.

ABTOPBT Ha CTAaTHATA € HASICHO CHC CHIIECTBYBAIaTa pas3ikKa
MEX/y Mapka 1 OpaH, HO 3a LIEJNTE Ha U3CJIE/IBAHE HA TI0OCOUYCHUS
mpobieM Ta3W pas3iinka ce IpeHeOperBa W JBETe IMOHSTHS ce
pasrieBIaT KaTo B3aHMO3aMCHICMH.

* Kotler, P. (1984), ,Marketing management, analysis, planning,
implementation, and control®, 5th ed. Englewood Cliff, NJ: Prentice
Hall, str. 482

* Park, C.W, Jaworski, B.J. and Maclnnis D.J. (1986), ,,Strategic
Brand Concept-Image Management*, Journal of Marketing, 50, str.
135-145.
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I[Ipu nmepBaTa ce 3aJ0BOJSIBAT BBHHIIHO
reHepupaHy NOTPeONTEICKH HYK/IM, IPH BTOpaTa
CTaBa BBIPOC 3a 3aJ0BOJSBAHE HA HYXAM Ha
UHAMBHU/A, CBBP3aHU C IMPUHAMIEKHOCTTA KbM
HsiKakBa Tpyna (0OOMKHOBEHO TyK C€ OTHACAT
NpecTH:KHUTE MapKH, KOUTO MOTpeOuTenuTe
U3IMO0JI3BAT, 3a Jla C€ acoLUUparT Karo 4yacT OT
HSIKaKkBa OOMIECTBO- XOpara, KOUTO HOCSAT YaHTa
Furla ce cMmaTar 3a M3KIIOUHATEIHO OOraTH; Te3W,
kouto kapar Bentley ca ob6ocobeHu B eagHo
pa3IMYHO OOIIECTBO M T.H.) U HE Ha MOCIEIHO
MSICTO Cca T€3U, KOUTO ce Da3upaT Ha OMUTa- TE Ce
CBBP3BAT C BBTPEIIHO T€HEPUPAHU HYXKIH Ha
WHJUBUJHA OT CTHMYJ W/WJIU pa3zHooOpasue,
NOpO/IeHU Ha 0a3aTa Ha HETOBUs COOCTBEH onuT. OT
TpPUTE TOCOYCHM KATETOpUU Hal- M3y4aBaHU ca
GYHKIMOHAJIHUTE M CUMBOJHHUTE MapKOBU
KOHIEMINUU U TIXHOTO BIMSHUE MPHU paslIMpeHHE
Ha Mapkarta. B nBe uscnenBanusi- Park u konextus
1991°, Monga u John 2010’ e oka3aHo, ue MApKH ¢
10-a0CTPAaKTHU KOHLENIMU (HanpuUMep MPEeCTHX)
MoraTt na ObJaT pa3MHUpeHHU B MO-JaJeuHU
NPOIYKTOBH KaTerOpHM B CPAaBHEHHE C MapKHTeE,
KOMTO MMAaT KOHKpETHAa KOHLEMNI U
(byHkuunoHanHa), 3am[0TO a0CTpaKTHUTE
acolMalMy ca BaJIMIHM 3a IMO-ToJIIM Habop oOT
NpPOAYKTOBM Kareropuu. IIbpBute n3cnenpaHus B
00J1acTTa Ha Pa3IIMPEHUETO Ha MapKaTa 10Ka3Bar U
NOJAKpEeNnsAT MHTYUTUBHATA IJIeJHA TOYKa, 4e
pazmupeHusTa Ha Mapkara B OJHU3KH 10
CBIIECTBYBAIlAaTa [IPOIYKTOBA KATErOpUs ca €AHU
ot Haii-ycnennuTe Takua (Aaker u Keller'; Boush
u Loken”). Ha mpaktuka Moxe 1a ce TBBpIHM, Ue
BpB3KaTa MEXAY ycliexa Ha pa3lmIupEeHHETO U
O0MM30CTTa B NMPOAYKTOBUTE KAaTETOPHUU € B
OCHOBAaTa Ha ONpeNeNsHEe ycrmexa Ha
pasmupenuero. bnmzocrra/ CX0ACTBOTO B
MIPOIYKTOBUTE KAaTETOPHU C€ OTHACA JO €IHA WIIH
OJM3KM 0Ce3aeMU YepTH UM CBOWCTBA, HAYMH WIIN
CUTyallUM Ha ynorpeba W YAOBIETBOPEHHE OT

° Park, Whan C., Sandra Milberg, and Robert Lawson (1991),
“Evaluation of Brand Extensions: The Role of Product Feature
Similarity and Brand Concept Consistency,” Journal of Consumer
Research 18,: str. 185-193.

Monga, Alokparna B. and Deborah R. John (2010), “What Makes
Brands Elastic? The Influence of Brand Concept and Styles of
Thinking on Brand Extension Evaluation,” Journal of Marketing 74,:
str. 80-92.

Aaker, David., and Kevin Lane Keller (1990), “Consumer
evaluations of brand extensions,” Journal of Marketing, 54 (January),
str. 27-41.

’ Boush, David M. and Loken, Barbara (1991), “A Process Tracing
Study of Brand Extension Evaluation”, Journal of Marketing
Research, 28 (February),str. 16-28

NPOAYKTUTE B JIBE pPa3JIMYHU NMPOAYKTOBH
KaTeropuu. 3aToBa ce MmpuemMa, 4e pa3iupeHueTo B
pa3MYHU MPOAYKTOBU KAaTETOPHHM HE € OCOOEHO
e(EKTUBHO CTPATEIMYECKO pEIICHHE U KbM HETrO
TpsiOBa Ja ce MmoAxonu ¢ ocobeHo BHHMMaHHe. B
nocnenpamure uscneasanus (Park u xomerkus'’;
Broniarcsyk u Alba'; Lane”) ce usnusa u3BbH
TPaHMIMTE HA YUCTO MPOLYKTOBUTE CXOJICTBA, a CE
pa3mIekKaaT CXOACTBA 110 OTHOLICHUE HA TUITUYHH
YepTH Ha MapKaTa, CXOACTBO IO OTHOLICHHE Ha
KOHI[ENMIMUITAa HIM CXOJAHU MAapKETHHTOBH
npakTUKku. Mnm mo Apyr HayumH Ka3aHo
HECHOTBETCTBAIIUTE PA3MIMPEHUs] Ha Mapkara (OT
IVIe/IHA TOYHA Ha MPOAYKTOBAaTa KaTeropus) HE ce
3aKJIeWMIBAT KaTO HEYCIEIIHN.

1.2. Buaose pa3ninpeHusi Ha MapKara

brnaromapenue Ha MHOXECTBO MPOBEICHH
MpOy4BaHUs, a M Ha 6a3ara Ha ONNTA, CTaBa SICHO, 4e
pasmupsBaHETO Ha MapkKara € Ha4YMH 3a
HaMajasgBaHETO HA PHCKa, KOMTO CHIBTCTBA
BBBEXKJAHETO HAa HOBM MPOJAYKTH Ha maszapa.
Teopusita e o6ocobuna pa3mupsiBaHETO Ha
MapKaTa B HSKOJIKO HalpaBJIEHUS] KATO OCHOBHUTE
pasrpaHMYUTETHH KPUTEPUU Ca TOBA Al HOBUTE
MIPOJIYKTH ca OT KaTeropuH, B KOUTO MapKaTa Beue
MPUCHCTBA, 1A HOBUTE MPOLYKTH Ca B ChIIHS WIH
B pa3inyeH LeHoBH kiac. [IbpBH BbBeNIM TOBa
000c00siBaHe Ha pa3IMYHUTE TUIIOBE pa3IINpEeHUe
Ha mapkara ca Aaker u Keller, 1992 r."

A) Korato enna Beue chblllecTByBalla Mapka
BbBEXKJIa MPOAYKTH Ha Ma3zapa B MPOJYKTOBa
KaTeropus, B KOATO TS Bede UMa JPYTU MPOIYKTH,
TOraBa CcTaBa BBIPOC 3a pa3lIMpeHHE Ha
npoaykroBara auHus (Line extension);

b) Koraro kareropusra € HOBa 3a Mapkara,
TOraBa CTaBa BBIIPOC 3a Pa3IIMpPEHHE HAa MapKara
(Brand extension);

B) Koraro mapkara naHcupa HOBU MPOIYKTH B
CBIIHSI [IEHOBHU KJIaC M Ka4eCTBO, B KOMTO TS BEUE €

' Park, Whan C., Sandra Milberg, and Robert Lawson (1991),
“Evaluation of Brand Extensions: The Role of Product Feature
Similarity and Brand Concept Consistency,” Journal of Consumer
Research 18,:str. 185-193.

Broniarczyk, Susan M. and Joseph W. Alba (1994), “The
Importance of the Brand in-Brand Extension,” Journal of Marketing
Research, 31, str. 214-228.
 Lane, V. R. (2000), “The impact of ad repetition and ad content on
consumer perceptions of incongruent extensions”, Journal of
Marketing, 64 (2), str. 80-91.

" Keller, Kevin L. and David A. Aaker (1992), “The Effects of
Sequential Introduction of Brand Extensions,” Journal of Marketing
Research 29,: str. 35-50.
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npeacraBeHa, ToraBa cTaBa BBIOPOC 3a
XOPHU30HTAJIHO PA3LINPEHUE;

I') Koraro HOBHUTE MPOAYKTH Ca MO-HUCKO WIIH
I10-BHCOKO 1IEHOBO IIO3UIIMOHUPAHU, TOTaBa UMaMe
BEPTUKAJIHO pa3lIMPEHNE HA MapKaTa.

IIprunHUTE 32 TOBa KOMIITAHUUTE Ja 3aj1arar Bce
MOBEYE HA Pa3lINPsBAHETO HAa KOMIIAaHUTA Ha 6a3a
Ha pa3lIUpeHue Ha MapkaTa ca MHOTO, KaTo MOXe
6 Hall-Ba)XHOTO € M3IO0J3BAaHETO Ha Bede
Ch3/1aJICHUs UMMUK U TO3HAaTOCT Ha Mapkara. B
MOCJIe/IBAIIOTO M3JIOKEHHE 1ie ObJaT pasriefaHu
BCUYKHM IUIFOCOBE M MUHYCH Ha I'bPBUTE J[Ba THUIA
pa3lIMpeHue Ha MapKara- JIMHEHHO U HEJIMHEHHO
(line vs brand extension). Ille 6bmaT ouepranu u
dakropuTe, KOUTO OMXa MOTJIM JIa TTOJICKaKAT KOTa
eAHaTa MJIM JApyrara cTparerus na Obue
NPEINOoYEeTeHa, KaTo HE € 3aIbJDKUTENHO JIBETE
cTpareruu jAa ObJaT NPOTUBOIOCTaBEHW — Ha
IIpaKkTHKa Ipo0IeMbT TpsOBa 1a Obe hopMyaupaH
»JIUHEHHO W/WIW HEIWHEHHO pa3lIupeHue Ha
mapkara®“. ChbIIEeCTBYBaT U CJydau, KOUTO
npeanoiarar €JHakBO YCHEUIHU U JIMHEWHO, U
HeluHeHo pasmupenue. Crpareruure me Obaar
pasriuefaHd OT MO3MIMUTE HAa TPUTE OCHOBHU
HaIlpaBJI€HUs, OT KOUTO 3aBUCH Jajdud HOBUAT
MPOAYKT 11e ObJe yCIEeUIeH WK He- OT O3ULIUUTE
Ha MapKara, OT [TO3ULUUTE Ha CaMUsl IPOAYKT U HE
Ha TMOCJEIHO MSCTO OT MOTpeOsBaLMs POAYKTa-
KpailHUAT KIMEHT.

2. Pasmupenue nHa mapkara (brand
extension).

2.1.Cemuoct. Kapferer' pasrpanuuasa
pa3lIMpeHnueTo Ha Mapkara B 3 rpynu (e Obaat
IPUBEICHU M KOHKPETHUTE MPUMEPHU, KOUTO TOU
JaBa, 3a Ja C€ WIICTPUpPa MHEHHETO My): 1)
MPOJIYKTH, KOUTO MPEICTaBIsABAT ChIIECTBYBAII
MPOYKT B HOBA aIluTMKaIMOHHA opma (Harpumep
NIVEA naHcupa cBOWTE JIOCHOHM 3a TSUIO TIOM
¢dbopmara Ha crpeit); 2) NIPOAYKTHT CE Mpeasiara B
pa3iauydeH pa3Mep, KaKBUTO HaIpuUMep ca
bamunaute omakoBkum (Hampumep NIVEA
JOCUOHUTE B €JHOJUTPOBA OIMAKOBKa); U 3)
MIPOIYKTH C pa3IMyeH apoMaT WU BKYC (Harmpumep
NIVEA nancupa cirpHIE3alIUTEeH JJOCHOH 32 TAJIO).
Bbrpekun de aBTOpPBT Ha CTaTUSATAa HE CIIOJEIA
Bxknaneto Ha Kapferer u cmsta, 4e BCUYKH Te
crajar Mmo-cKopo KbM JMHEHHOTO pa3lIMpeHHe Ha
Mapkarta, € Xxy0aBo /1a ObJaT U3J10KEHH! Pa3IUUYHUTE

14

Kapferer Jean-Noél (2001), “The new strategic brand
management-Creating and sustaining brand equity long term”,
Kogan page, str. 304-309
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IJIETHA TOYKU 32 TOBAa KAKBO TOUHO MPE/ICTABIIABA
pa3MIMPEHNUETO Ha MapKaTa.

Jpyru aBTOpH, KOUTO CBHIIO pPa3riaexaaT
npobieMuTe 3a paslIMPEeHUeTO Ha MapkaTa, ca
Aaker u Keller. Te ot cBost cTpana ru pazaensT Ha
pasmupenue Ha npoaykroBata auHusA (Line
extension) u pasmupeHue Ha mapkara (brand
extension). Ilpe3 1996 r. Aaker” onmucsa 4
CTpaTeruy 3a pa3liMpeHHue Ha MapKara oT IVIeJHa
TOYKA Ha KOMITAHUUTE:

A) PasmupeHnue Ha NpOAyKTOBATa JIMHUS, NPU
KOETO C€ BbBEXJAT HOBM IMPOAYKTH B ChHILHUA
IIPOYKTOB KJac- HallpuMep HOBU apOMaTH, HOBH
IBETOBE, HOBM pa3MepH Ha ONaKoOBKara,
HOBM/JON'BJIHUTEIIHU ChCTaBKU U T.H. TakuBa
npuMepu ca MHOTO (HEKa Ja TMPOABIKHUM
nomanenute ot Kapferer mpumepu ¢ ko3MeTHIHaTa
mapka NIVEA- HOB gymn ren ¢ apoMmar Ha M€l U
MJISIKO, HOB IIyII T€J B TBMHO CHHSI ONAKOBKA B
CpPaBHEHHE CbHC CHINECTBYBAIIUTE O€NMHM TaKWBa,
HoBa 500 / 750 mur omakoBKa, HOB AYII Tel C
eKCTPaKT OT JaiiKa 3a YyBCTBHTEIHA KOXa, JIp.-
BCHUYKHM T€ ca Pa3lMMpPEHHs Ha MPOAYKTOBaTa
JUHUA);

b) Pasmupenue Ha Mapkara BEPTHKaJIHO B
CBIIECTBYBAIll MPOJAYKTOB KJac- JIAHCUPAHETO HA
NPOIYKTH B €IMH U ChUI NMPOAYKTOB KJac, HO C
pas3nuYHa IIeHa, Ka4YeCTBO WM U IBETE WU MPOCTO
0/l pa3IMYHO NO3ULMOHUpPaHe. TUnuyeH npumep e
komnanuaTra P&G, koATO uMa pa3inuyHH BHUIOBE
NacTy 3a 3b0M U MpaxoBe 3a MpaHe, MomnaJally B
pa3IUYHU LIECHOBU KJIACOBE;

B) KomOuHupaHe Ha chblIeCTBYBallla MapKa C
MapKaTa Ha Jjpyra KoMIaHus (U3BECTHO OILE KaTo
KO-OpaHupaHe) — TaKbB IIPUMEDP CHIIECTBYBA IIPU
MoOwtHHTE TenedoHu- Sony-Ericsson, u ap.;

I') Pasmupenune Ha MapkaTa 4pe3 HaBIM3aHE B
HAITbJIHO HOBA KaTE€rOpHUs, B KOSATO /10 TO3H MOMEHT
TS HEe € Omja mpeacraBeHa- Samsung
IbPBOHAYAIHO Ca CaMO MapkKa 3a MOOWIHH
TenepoHH, B MOCIENCTBUE CE MOSIBABAT
TEJIEBU30PH, TIEPAITHH U JIP. IOMAKUHCKH YPEIH.

Kakto craBa sSICHO OT NMPUBEACHHUTE MO-TOpE
NpuUMEpU OT ChUIECTBYBallaTa TEOpHSs, HiIMa
eIMHHO pa30upaHe 3a TOBAa KAaKBO BCBHITHOCT €
pasmupeHne Ha Mapkara. Toa, koero mie Obae
OpUeTo W e ce pa3bupa 3a pa3mIUTEHHUE HA
MapkKaTa B MOCJEIBAIIOTO H3JOXEHUE, €
eIMHCTBEHO pa3lIMPEeHHeTO HA MapKaTa B HOBH

“ Aaker D.A. (1996). “Measuring brand equity across products and
markets”. California Management Review; 38(3), str. 102—120
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NPOAYKTOBM KaTE€roOpuu, B KOMTO /10 TO3U MOMEHT
T He e mpucherBaga. Hampumep HaBiu3aHeTo Ha
NIVEA ot kareropusita yHUBEpCajaeH KPeM 3a TJI0
B KaTeropusAra Je30/I0paHTH WJIM LIaMIIOAaHU 3a
Koca, HaBnIM3aHeTo Ha Nestle oT mokonaguTe B
Oou3Heca ¢ kKaeTo W B TO3H CHC CIIATOJICTUTE;
HABJIM3aHETO Ha Astera OT macTuTe 3a 30U B
KaTeropusiTa YeTKH 3a 3501 1 BOjIa 32 YCTa.

2.2. IlpeaumMcTBa Ha pa3lIMpeHHETO HAa
mapkata. B cBos myGmukarus Taylor (2004)"
NUIIIE, Y€ CIope ]l HacKopolHo uscieasane 80 % ot
MapKETUHT AUPEKTOPUTE 3asBABAT, 4e
paslIMpeHneTo Ha MapkaTa me ObJe OCHOBHUST
HAYMH Ha JAaHCUPaHEe Ha MHOBALIMH B CJICBAILIUTE 2-
3 rogunH. ,,BCHYKH T€3M MEHHUKBPU CHC 3aBHCT
HaOMI0aBaT ycnexa Ha YHUKAJIHU pa3IIupeHus Ha
Mapkara u cu MHUCIIAT: ,,M a3 TpsiOBa 1a umam ToBa,
KOeTO JIpyrute mmat!“- ToBa 0OscHABA
OpHUEHTAIMATAa Ha KOMIIAHUUTE MPEAUMHO KBM
pasmupeHusTa Ha Mapkara. B ciuenBamute
CTpaHULH IIe OBAAT pasrieJaHd OCHOBHHTE
npeJuMCcTBa MpPHU HM3IMOJ3BAHETO Ha Beue
ChILIECTBYBAllla MapKa MpPU HABIMW3aHETO B HOBa
MPOAYKTOBA KATETOPHUS:

1) /loBepue oT cTpaHa Ha MOTpPeOHUTEUTE.
Cnopen Jay Walker-Smith ot Yankelovich
Consumer Research'’ ,mpe3 70-te roauHu
norpedurenuTe ca OWIM U3IOKEHH Ha okosio 500
peKJIaMHH ChOOUIEHMS Ha JIEH, I0KaTO B HALIM THU
te ca 5000 (pa3bupa ce Tyk ce BKIIIOYBAa BCEKH
€TUKET Ha moTrpelOuTeNcKa CTOKa, KOMTO
MOTPeOUTENTUTE BUXKIAT B CyNlEpMapKeTa, BCEKH
MOJTyY€H MEWJ, BcekU BUSH OaHep B MHTepHET U
ap.). YoBEmIKUAT MO3BK HSIMa CIIOCOOHOCTTA, a |
BpEeMETO J1a 00paboTH 1s1aTa Ta3u nHpopManus (a
u He e HeoOxoaumo). C TeueHue Ha BPEMETO
MOTpEeOUTENNTE CE€ HaydaBaT Ja CH Cbhb3AaBaT
MHEHHE 32 Pa3JINYHUTE MapKy Ha 0a3zaTa Ha TMYHHS
CH OIUT C TsX, HA 0a3a CIONEICHOTO MHEHHE OT
CTpaHa Ha JIPyTH MOTPeOUTENnH (YUATO TO3HIIHS €
Ba)KHA 3a TAX- JUJIEPHU HA OOLIECTBEHOTO MHEHUE)
WIM TI0 HAKAaKBa Jpyra mpuuuHa. ToBa UM JaBa
HSIKaKBa CUTYPHOCT IIPH MIPABEHETO HA U300p Jaiu
J1a 3aKyTISIT HOBUS MIPOYKT HA Ma3zapa Ui He. AKO
Te MMaT JOBepHEe Ha JajeHara Mapka,
BEPOSITHOCTTA J1a 3aKyTMST HOBHS MIPOAYKT OT Ta3u
Mapka 3HAYUTETTHO Ce YBEINYaBa.

' Taylor, David (2004), ,,Brand Stretch: Why 1 in 2 Extensions Fail,
and How to Beat the Odds*. Hoboken, NJ: John Wiley and Sons, str.
15

" http://cbi.hhce.com/writing/the-myth-of-5000-ads/

2) IMorpeburencko 3nanue. Kakto Oe
00sICHEHO B MpeAMIIHATAa TOYKa, C HampeabKa Ha
CBETa, Pa3BUTHETO Ha TEXHOJOTHUTE MU T.H.
MOTpeOUTENUTE BeUe He MOTaT J1a UMAaT IO3HAHUS 32
BCsika 0071acT OT 3a00MKassIara cpeaa (KakBaro €
Ouna cuTyanusaTa B MUHaI0TO). ChIlecTByBa
OTPOMHO KOJIMYECTBO HH(pOpMAIUs, KOSITO Te
HSIMaT BPEMETO, a M KeJIaHHueTo Jia pasydar. Omie
nmoBeye, 4ye MoclieaHOTO (0O0ydeHHEeTO Ha
MOTpPEeOUTENNTE) CTPyBa Ha KOMIIAHMHMTE JI0CTa
ckpro. Te TpsOBa na NMpeABUIAT 3HAYUTEICH
YOBEIIKK pecypc (Thil Karo TOW W3rpaxkaa Haul-
nobpa mpejacTaBa B moTrpedurtenurte), 3a na
,»O0SCHAT® KakBO TOYHO TMPEACTABIsIBA HOBUSA
npoaykKT (pa3zbupa ce KOJKOTO IMO-TOJISIMO €
PaBHMILETO Ha HOBOCT, TOJIKOBA IIOBEYE O0YUYEHHE €
HeoOxonumo). Koraro o6aye mpomyKThT U MapKara
ca Beue ChIIECTBYBAIIM Ha M1a3apa, NOTpeOuTenuTe
UMaT CKJIOHHOCTTA Ja MPEHECST 3HAHUATa U
MHEHHUETO, KOETO UMAT 3a Mapkara, BbPXy HOBHUSA
nponykT. Hanmpumep mpu HaBIU3aHETO B
kareropusta Ha aeszonopanture NIVEA me
pa3uynTa Ha TOBA, Y€ MOTPEOUTENUTE s CMSTAT 3a
KaueCcTBEHAa HEMCKa Mapka, ¢ TpaaulMU B
MIPOU3BOACTBOTO, TOOPO CHOTHOIICHHE KayeCTBO-
[[leHa ¥ Te aBTOMAaTUYHO MOrar Jja IpeHecar Te3u
CBOICTBa BBPXY HOBHUTE KaTeropus, B KOSTO
Mapkara HaBJIM3a- 1€300paHTU. Taka KOMIaHUsITA
e uMa Bb3MOXHOCT Jla C€ ChCPENOTOYU BBPXY
TOBA Ja ,,00y4n’ MOTPEOUTENNUTE CH 32 HIKOU HOBH,
HENO3HAaTH 3a MapKaTa KayecTBa, HO KOWTO IIe
OTIUYAT JE€3010pPaHTUTE H OT Te3U Ha
KOHKypeHTHTe. Taka T4 111e CIECTH BpeMe, CpeACTBa
Y Hail-BeYe 1€ MOXKE J1a MO3UIIMOHUPA HAll- TOYHO
HOBaTa KaTeropus B Chb3HAHUETO HA
OTpEOUTEUTE.

Cnopen Tauber, xoiiTo m3yuyaBa 276
pasIIMpeHus] Ha PA3IMYHKM MAPKH ', CHIIECTBYBAT
HSIKOJIKO OCHOBHH HAallpaBlICHHsI, B KOUTO MapKara
MOXe€ J1a TIPEIN3BHUKA aCOLMAIINH Y TOTpeOUTENs (1
TOM J1a TY IpEeHeCe BbpPXY PA3ILIUPEHUETO). 3a /1a ce
CITy4H TOBQ, HOBUSAT MPOJYKT TPsiOBa 1a € :

CpIMST TPOAYKT, HO B paznuyHa (opma-
Cnagoneneno 0iaokue Mars;

C oTnuuuTeneH BKYC, CbCTaBKa WU
ChCTaBHA 4YacT- MIOKoNajg Mmuika ¢ OMCKBUTKA
Oreo;

[Ipunpyxasai ynorpedara mpoIyKT- 4eTKa
3a3b0u Aquafresh wm cMerana 3a kade;

" Tauber, E.M. (1981), “Brand franchise extension: new product

benefits from existing brand names”, Business Horizons, Vol. 24 No.
2,str.36-41.
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C ABJITOTOAWINIEH OMHUT W TPagUIHUI-
caMmoOpbcHaYKH Bic (onuT B IpaBeHETO HA €BTUHU
MPOAYKTH 32 €IHOKpATHA YIIOTpeda);

[Ton3a, yepra unu kadectBOo- Dove
mamMnoaH (MeK M MOJAXpPaHBANl KaToO
I'bPBOM3TOYHHUKA- KpeM cammyHa Dove);

Enna ot Hali- LleHHHTE acolMaluu, KOUTO
bpBOHAYATHATA MapKa MOXE Ja TpeAu3BUKa B
noTpeduTennTe, € acoruanusaTa 3a KayectBo. T e
€lIHa OT CUTYpPHHTE MpPEINOCTaBKU 3a yclexa Ha
HOBOJIAaHCHpaHUS MPONYyKT. biarogapenue Ha eqHo
n3cnenBane Ha Aaker m Keller (u3yuaBar 18
BB3MOXKHH PA3IIMPEHHs HA 6 Mapku)~ cTaBa SICHO,
ye BBH3MPUEMAHOTO KauyecTBO Ha JaJeHa Mapka B
OpUTHHAJIHUS KOHTEKCT (WM 3a KaTreropusra, B
KOSITO TS € Ch3AaJeHa) € O ToJisMa CTEleH
ompenenaa 3a TOBa MO KaKbB HAa4MH IIe OB
BB3IPHETO W pasmmpeHuero. Ho ToBa camo mpu
MIOJIOKEHHUE, Y€ CHINECTBYBA HEMIO0 OO0 MEXTY
I'bPBOHAYATHHSI TPOAYKT U PA3IIUPCHHUETO.

3) Aaker u Keller” rnoguepraBar Karo €IHO
TOJISIMO TIPEAMMCTBO Ha H3IMOJI3BAHETO Ha BeYe
CBIIECTBYBAIlla MapKa TpPU HABIM3aHETO B HOBA
KaTeropus HaMallsiBAaHETO Ha Pa3XOJHUTE IO
BbBEXKJAaHE HAa HOBHS NPOAYKT M Haii-Bede
HaMaJjisiBaHe HA pa3XojauTe 3a pekaama. ToBa He e
HUKaK MaJIOBa)XHO, 3aII[0TO Pa3XOIUTe 3a peKaama
CpeAHO B ceKTopa Ha ObpP3000OPOTHHUTE CTOKH €
okoJ110 20-25% (pa30upa ce To3H IPOLIEHT Bapupa 3a
pa3audHUTEe cekTopu). Hamansasaneto Ha
pa3xoAuTe 3a pekiamMa He caMo Iie Mmoaodpu
(bMHAHCOBOTO CHCTOSIHME Ha JaJeHa KOMIIAaHHS B
HACTOSIIMS MOMEHT, HO II[e 0CBOOOIN U Cpe/ICTBa
HampuMep 3a HAy4YHO-U3CIEAOBATEICKU
MIPOYYBaHUS, KOUTO Ca €IUH OT OCHOBHUTE (pakTopu
3a TeHepUpaHe Ha JIBJITOCPOYEH ycHex 3a
KoMIaHusATa. Upe3 HamasiiBaHe Ha Pa3XOAUTE 3a
peKjamMa Ha HOBU MPOAYKTU B ChUICCTBYBAlIM Ha
ma3apa KaTeropuu KOMIIaHUATa OW Moria 1a
MPEHACOYH Te3W CPeACTBAa KbM pEKJamMara Ha
TaKHBa, IPU KOMTO MIPOAYKTUTE Ca HOBU HE CaMO 3a
KOMIIaHUSATa, HO M 3a ueius mnasap. Te mo
noapa3z0upaHe mpeamnoiarar MO-TOJEMH
WHBECTUIIMU B pekiiaMa (Hai-Beue OoOydUTeITHA
TaKaBa, 3 JIa Ce MPUBJICKAT HOBATOPUTE KbM THX).

" Aaker, David., and Kevin Lane Keller (1990), “Consumer
evaluations of brand extensions,” Journal of Marketing, 54 (January),
str. 27-41
** Aaker, David., and Kevin Lane Keller (1990), “Consumer
evaluations of brand extensions,” Journal of Marketing, 54 (January),
str.27-41
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4) IlomoOpsiBaHe BUAMMOCTTA HA MapkKara.
Cropen Aaker’ naHCHpaHETO HAa HOBH MPOIYKTH B
HOBa 3a KOMIIAHMSTA MPOIYKTOBAa KAaTEropHs IIe
JOTMpHUHECE 3HAUYUTENHO 3a MoaoOpsiBaHe
BUIUMOCTTAa Ha Mapkara. B Hawaioto Ha
U3JI0KEHUETO Oe MOCOYEeHO, 4e 0COOEHO B CEKTOpa
Ha OBP3000OPOTHUTE CTOKM KOHKYPEHIHATA €
WU3KJIIOUYUTEIHO CHUJIHA W TMOTPEOUTENUTE ca
M3MpaBeHU Mpen u30opa OT XWISAU Pa3IudHU
Mapku. KoskoTo mo-uecto moTpeOuTenTe BIKIaT
JaJicHa Mapka Ha paToBeTe B MarasWHa WU B
pa3IUYHUTE MEINH, TOJIKOBA IMO-TPANHO TS 3a104YBa
Jla Ce HacTaHsBa B TAXHOTO Cbhb3HaHue. Jlopu u
I’bPBOHAYATTHO T€ Jla HE sI CBbpP3BAT C HSIKAKbB
KOHKPETEH UMUK, Hal-MaJIKOTO TS MPEIU3BUKBA
TSXHOTO BHUMaHHUeE (attention KaTto mbpBaTa CThIIKA
OT MoJielia Ha moTpeduTencko moseneHue AIDA).
EnBa koraro mapkara npeau3BUKa BHUMAHUETO Ha
naneH moTrpeOuTen, ToraBa ce ch3aaBa
npeanocTaBka 3a NposiBa Ha UHTEPEC KBbM
OMUTBAaHETO/ TECTBAHETO 1, )KEeTaHUE 3a MOKyKa U
HakKpas OCBHIIECTBBAHETO Ha TakaBa. [pyr
€JeMEHT, KOMTO MOoKa3Ba HEOOXOIMMOCTTa OT
OCHUTypsIBaHE Ha BUAMMOCT Ha MapKara, ce J0Ka3Ba
ype3 BB3HHUKBAHETO Ha T.HAp. KaTEerOpHUEH
MeHUKMBHT. Tol ce 3aHuMaBa ¢ MpeAnucanus 3a
TOBa KaK TOYHO Ja ObJaT MOAPENECHU MapKHUTe/
MPOAYKTUTE B Mara3uHUTE C eI MT0-aTPAKTUBHOTO
UM Mpe/icTaBsHe 3a noTpedurenure. Hanmunero Ha
BEpPTUKAJIHU HMJIM XOPU30HTAJHU OJIOKOBE,
MPEINOYNTAaHETO Ha HUBOTO Ha OYHUTE KaTo Haii-
aTpaKTUBHO MACTO Ha padTa, TOBa Ca CaMO €IHH OT
MHOTOTO TIPEIMHUCAHMS 3a Ch3/laBaHe Ha MO-A00pa
BUJIUMOCT 32 JiaJieHa mapka. Pazoupa ce nopu eqHa
Mapka Jia € Cria3uijia BCHUKH T€3U MPEeANICaHus, aKO
TS 3aeMa CaMO €JIHa KaTeropus, KOSATO HAaIIHs
noTpeduTen Ha TMOTpPeOsiBa, BH3MOXKHO € TS Ja
ocTaHe Heu3BecTHa 3a Hero. [lpeacraBsHero Ha
MapkaTa B MHOTO KaTe€ropuu 3HAYUTEIHO
yBeJIMYaBa IaHCA 32 TOBA T J1a Ob/ie 3a0ersa3ana OT
KpaiHus noTpeouTen.

5) Kakro nouru BcsKo HELIO B IPUPOJaTa, Taka
U MaAapKUTe MMAT CBOUW KHMBOT.
[IpoabKUTENTHOCTTA HA dKUBOT MPH TIX 3aBUCH OT
HAuMHAa, 110 KOMTO ca yIpaBisiBaHU — IPOAYKTOBUTE
KaTeropuu ce pa3BuBar (0ouTe 3a Koca B MUHAIOTO
ca UW3MOJI3BAHM 3a Pa3IMYHU LEeJIU, KOeTO €
MpeArnojarajo pa3iudyHU 1BETOBE, CHCTABKU U
T.H.), €HU HU34Ye3BaT C BPEMETO, a JPYTru ce

' Aaker, David A. (1990), "Brand Extensions: The Good, the Bad,
and the Ugly," Sloan Management Review, 31 (Summer), str. 47-56.
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nosBsABAaT (HampuUMep HOBOMOSBHUJIATA Ce€
TEHJCHIUS B OupeHus OM3HEC- OUpPEHUTE
mukcose). [IpuchcTBHETO B MOBEUE KaTeropuu He
caMo MO3BOJIsIBA Ha KOMIIAHUSTA Ja MUHUMHU3UPA
pucka (Thil KaTo T AuUBEpPCUULMPA CBOETO
noptdonro W nmorpeduTenu M MO TO3W HAUYUH
XeJ)Kupa pUCKa OT Heyclex), HO U 4pe3
HABJIM3aHETO B HOBH KaTErOpHHU ce JaBa TIachK Ha
Mmapkara. Tda ¥Ma HOBUHA, KOSTO Ja CIOJEIH Ha
mmpokara oOIECTBEHOCT, HEIIo, ¢ KOETO Ja
npeau3BUKa MHTEpPEC W B MOTpeOuTenure, U B
MeMUTE, KOETO OTHOBO BOJH 10 MUHUMU3UPAHE Ha
pa3xofuTe 3a pekiaama u o0ydeHue (1o Mmocoka Ha
Ch3/laBaHe Ha buzz 3a caMus NPOIYKT, KaKTO U
reHepupane Ha OesmuareH [1P). Mapkara otHOBO
,Haco4yBa Mpoxkekropute kbM cebe cu. Cropen
Supphellen u koneKkTHB HOBUSAT MPOIYKT MOXKE
I0pu fAa jAaae HOB Tiachbk Ha T.Hap. flagship
NPOAYKT > - MAM OPOAYKTHT, C KOHTO
NOTpeOUTEeINTE OCHOBHO CBBP3BAT MapKara.
[TazapauTe nanHM 3a TpoAAKOUTE MOKA3BAT, ue MPU
JaHCUPAHETO HOB MPONYKT 3a cjel OpbCHEHE C
mapka NIVEA Men, nponax6bute Ha Haii-
nu3BectHara Mbxkka cepusi NIVEA Men Sensitive
MMaT HaW-rojsiMO MOKayBaHE (BBIPEKH 4YE ce
MIOJIKPETIsi HOBAaTa Mb)KKA CEPHSL).

6) Upe3 HaBIM3aHETO B HOBHM MPOIYKTOBU
KaTeropHHy Ha ChIIECTBYBAILU MapKHU ce MIOBHIABA
MOMYJISIPHOCTTAa HAa Mapkarta. ToBa cieiBa M OT
CIIOMEHAaTOTO B HNpeJMUIIHUTE ab3auiu.
BepositTHocTTa e1Ha Mapka fa Obe 3a0ensi3ana ce
yBeJIMYaBa MPOMOPIMOHAHO C HApacTBAaHETO Ha
Oposl KaTeropuu, B KOUTO TS MPUCHCTBA-
OnmaromapeHue Ha (PU3NYECKOTO CU MPUCHCTBUE Ha
padTOBOTO MPOCTPAHCTBO, HO U OJarogapeHue Ha
peknamute. [onemurte (T.Hap. umbrella mapkm)
HENpPEKbCHATO MMAT KaMIIaHUM B Pa3IMYHUTE
menuu. Imero Ha NIVEA ce uyBa HenmpekbCHATO OT
TEJCBU3MOHHUS C€KpaH, Cpellla Ce HaBCSIKBIC B
OHJIAH MEIMHTE WJIM C€ BIKJIA NPH Pa3XoaKa B
MOJIOBETE- MapKaTa BCHIIHOCT PEeKJIAMHpa eHa OT
MHOTOTO KaTerOpUH, B KOUTO € IIpeicTaBeHa (Tprka
3a JINLETO, MPOAYKTH 3a Clie]] OpPbCHEHE 32 MBXKETE,
0e0eKN MPOAYKTH, CIBHIIC3AIUTHA TPOAYKTH),
HO B KpaifHa cMeTKa MoTpeOuTensT 3abensi3Ba
npenumMHo Mapkara NIVEA.

" Supphellen, M., Eismann, and Hem, L. (2004), “Can
advertisements for brand extensions revitalize flagship products? An
experiment”, International Journal of Advertising, Vol. 23 No. 2, str.
173-196.

7) Aaker pasriexna pa3lIMPEHUETO Ha
MapKaTa KaTo 0TOpaHuTeHa cTpaTerus.” B enna
OT NPEeJUIIHUTE TOYKM O€ MOCOYEHO, ue
MPUCHCTBUETO B PA3IMUHU KATETOPUH € CPEICTBO
3a TuBepcUUIMpPaHe U CbOTBETHO MUHUMU3HpaHE
Ha pHUCKa U XeJJKMpaHe Ha MO3UIHUUTE Ha
koMnaHuaTa. Koraro mapkata mpuchCcTBa camo B
€IHa IpoayKToBa Kareropus, To 71 € Ha 100%
3aBUCHMMa OT Hesl. AKO HEIlO c€ CIy4d C Ta3u
KaTeropys 1 KOMIaHUATA HE € JOCTaThb4yHO Obp3a B
CBOUTE peakLH (3a 1a ce IPEOPUEHTUPA HABPEME),
TOBa MOXe€ Ja uMa (arajeH Kpail 3a nsnara
KOMIaHMs. XPUCTOMAaTHEH € MPUMEPBT ¢ MapKara
Polaroid.

8) C pa3BUTHETO Ha T.Hap. MOJIEPHA THPTOBUS
(roneMuTe BEpUTH CyNepMapKETH, XUTIEPMAPKETH,
MarasuHH OT Tura cash&carry, AporepunTe u Jp.)
MPOU3BOJUTEIINTE C€ M3IPABAT TP CICAHOTO
MPEIN3BUKATEIICTBO- KaK Ja yOensT Te3Hu BEpUTH
(nH Mo-CcKOpOo buyer-uTe uM) 1a TOMECTAT TEXHUTE
NpONyKTH Ha padToBeTe B MarazuHa (pa3dupa ce
CJIe/I TOBA CHIIECTBYBAT U €IHU HE MAJIKU TaKCH 32
JUCTBaHE Ha HOBU NPOAYKTH, KOUTO B MHOTO
cllydyad HM300110 00€3CMHUCIAT JIAHCUPAHETO MM,
Thil Karo Te3W TAaKCH IOHSKOra ca HEMOCHUIHO
BUCOKN). Koraro eayH HOB IPOIYKT € HOCUTEN Ha
CBHIIECTBYBallla MapKa, BEpUTHTE Mara3uHu ca Io-
CKJIOHHM Jl1a ce€ ChIVIAacAT Ja IO H3J0XKaT Ha
padToBeTe CH, ThI Karo OYakBaHHUATA UM Ca, 4e
NOTpEeOUTENUTE MO-JIECHO LIe MpHUeMaT TO3U HOB
npoaykT. Taka gopu pHUCKBT, KOWTO Te moeMmar
(BBIPEKH Y€ TO3U PUCK YACTUYHO CE MOKPHUBA OT
HaJlMYMeTO Ha Ta3u BXOJHA, JUCTHUHI TaKca),
JONBJIHUTEIHO C€ MHHUMHU3Upa- T€ MoraTr jaa
peanu3upar 3aryou OT TOBa, 4e ca U3JI0KHIN €1H
I10-MAaJIKO IIPOABAEM IIPOYKT B CPAaBHEHHE C TOBA,
KO€TO OMXa MOIVIM J1a CIIeUeJIAT IPH BKAPBAHETO Ha
eluH ofelaBalll IpOAyKT B CBOsl aCOPTUMEHT. U 3a
IBETE CTpaHWU- W 3a MPOU3BONUTENS, U 3a
THPrOBCKaTa BEpUTa, OYEBHIHO € TTO-TICYEITHBIIO
HOBHSAT TPOIYKT JIa € HOCHTEN Ha ChINECTBYBAIla
Mapka.

9) Pasmwupenusita Ha MapkaTta morar jaa
JOTpHHECAT 3a MOJAOOpsiBAHE WMHUJKA HAa
Mapkara maiika (T. Hap. parent brand). Exno or
Hail-Ba)KHUTE TMPEIUMCTBA NPU JIAHCUPAHETO Ha
HOB MPOJYKT OT Beye ChIIECTBYBAIlla MapKa, €, e
TOW MOXE Ja C€ BB3IMOJ3BAa OT BeYe M3TPATCHUA
UMUK 3a Ta3u Mapka. OOpaTHOTO € BaJUIHO C

* Aaker, David A. (1990), "Brand Extensions: The Good, the Bad,
and the Ugly," Sloan Management Review, 31 (Summer), str. 47-56.
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I'bJIHA CHJIAa- HOBUAT IIPOAYKT MOXKE J]a IOIPUHECE
3a 100aBSHETO HAa HOBU aCOIMALIMU KbM UMUJIKA HA
MapKaTa, KakTo U 3a 3aTBbPsBAHETO Ha CUJIaTa Ha
mapkaTta’. ChIIO Taka upe3 Ta3u CTpaTerus
NoTpeOUTETUTE Ha HOBUS MPOAYKT Morar jia ObJar
yOeqeHn faa 3amovyHaT Jga MnorpedsBaT APYTH
MPOAYKTH HAa Mapkara (Te3u Kareropuu, B KOUTO
MapkaTa Beue e 6Guna npeacrtasena)’. T.e.
CBHILIECTBYBa HAJIMYUE HA JIByMIOCOYHO MPEHACAHE
HAa UMUJK- OT MPOAYKTa KbM Mapkara Maika u
00paTHOTO (YMATO CTEMEH M CUJia 3aBUCH OT
pa3iauuHu (aKTopH, KOUTO IIe ObJaT pas3riiefaHu
MO-HATaTHK B pa3paboTKara).

10) Cnopen Jun HOBUTE TIPOAYKTH, HOCUTEIN
Ha ChIIECTBYBallla Mapka Morar Ja MOBHIIAT
CTOiHOCTTAa HAa Ta3um Mapka.” BonopochT 3a
CTOMHOCTTa Ha MapKara € U3KJIIOUNUTEITHO 00SHpEH,
ThH KaToO CHIIECBYBAT pa3jiMUYHU HAYUHU 3a
HEHWHOTO u3MepBaHe. Tbi KaTo TO3M BBIIPOC HE €
00eKT Ha HacTofllaTa cTaTus, TOW HiIMa na Oble
pasriieBiaH B AbJIOOYHHA.

11) B Teopusita Beue ChIIECTBYBAT peaulia
aBTOpPM U NPOYYBAHMS, KOUTO JOKa3BaT, 4ye Mpu
HAJIMYMETO Ha MapKa, NOTPEOUTEIUTE BCHUIHOCT
3allalar B rojisiMa CTENEH HE CTOMHOCTTa Ha
MIPOAYKTa, a MPUCHCTBUETO HA YTBbPAECHA Mapka
BbpPXY Hero. Mapkara 3a TSX € CUMBOJI Ha HAKaKBU
acollMaluy, TapaHIys 3a KauecTBo. B Ta3u Bpb3ka
4ype3 JAHCUPAHETO Ha HOB IPOAYKT IOJ Beue
ChIECTBYBAIlla Mapka, NMPOU3BOAUTENINTE OuXa
MOIJIM [a TOMCKAT MO-BUCOKa LieHa.” T.e. MOkeM jia
ce TOBOpM 3a NpPeMHAJIHO IleHooOpa3yBaHe. B
[[eHaTa Ha HOBUS MPOJIYKT OCBEH BCUYKU PA3XOAH
3a HayyHa M pa3BoiiHA JEHHOCT, 3a MaTepuaIuTe,
KOMTO C€ BJIarat Mpu MPpOU3BOACTBOTO Ha MPOYKTa,
JI0 TaKcara 3a JJMCTBAHETO Ha MPOIyKTa B TOJIEMHUTE
BEPUTHU, MPOU3BOIUTENAT CH KAJIKYJIMpa U HIKAKbB
MPOLIEHT 3a IOCTaBSHETO Ha BeYe YTBbpJEHATa
Mapka. Ts me ObJge HeroBaTa rapaHius 3a
HaJMYMETO Ha OMNpENEeIeHH KayecTBa, C KOUTO €
M3BECTHA Mapkara Maiika. MIMeHHO pasiukara

* Keller Kevin Lane and Sood, Sanjay (2001/2), “The Effects of
Branding Strategies and Product Experience on Brand Evaluations”,
Journal of Marketing

*  Swaminathan, V., Fox, R.J. and Reddy, S.K. (2001), “The impact
of brand extension introduction on choice”, Journal of Marketing,
Vol. 65, October, str. 1-15.

* " Jun, Sung Youl, Mazumdar, Tridib and Raj, S.P. (1999), “Effects of
Technological Hierarchy on Brand Extension Evaluations”, Journal
of Business Research, 46, str. 31-43

" DelVecchio, Devon and Daniel C. Smith (2005), “Brand-Extension
Price Premiums: The Effects of Perceived Fit and Extension Product
Category Risk,” Journal of the Academy of Marketing Science, 33
(April), str. 184—196.
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MEXJAy IleHaTa Ha NPOAYKT, KOUTO HOCH
orpejiesieHa MapKa, ¥ Ta3H Ha MPOAYKT Oe3 HaJln4ue
Ha HsJKaKBa MapKa € Ta3u IpeMuaiHa IeHa. B
MOBEYETO CIIydail ¢ KOJIKOTO MO-BUCOKO KaUYeCTBO U
YTBBPACH UMUK C€ IO3HaBa JajJieHa Mapka,
TOJIKOBA [10-BHCOKA € Ta3U IPEMHUS U CbOTBETHO I10-
CKBII KpAalTHUAT NPOIYKT.

12) Ilpu BBBEXJAHETO HAa HOBH MPOAYKTH
I'bPBUTE, KOUTO T'M TecTBar ca HoBaropure. OT
TSIXHOTO MHEHHE IOHSIKOIa 3aBUCH M B TojsMa
CTENeH LSAJOCTHUS ycleX Ha MpoayKTa. AKO
TOTOBUTE Ja TECTBAaT MPOAYKTa ca NpPEKaleHo
MaJjKo, KOMIIaHHUATA 1ie ObjJe H3MpaBeHa Ipen
MPEeU3BUKATEICTBOTO J1a IOXapyd OILIe MHOTO
CpeICTBa, 3a Ja MOINYJsApU3Upa CBOSI MPOIYKT.
Cnopen Martinez u Pina nmancupaHeTO Ha HOBHU
MPOIYKTH TIO/ CHIIECTBYBAlla MapKa yBeJd4YaBa
MOTPeGUTEICKOTO IPHEMaHe Ha Te3H MPOTYKTH. "
Haii- Beue ToBa ce oOycnass oT (pakra, ye moBeue
X0pa (HOBaToOpH) ca CKJIIOHHU Jia TECTBAT MPOIYKTa,
C KOETO aBTOMaTUYHO CE€ ITOBHIIIABA U BEPOSITHOCTTA
MPOIYKTHT J1a IMa IIOBEYE MOCIIeI0BATENN B KPAThK
nepuoxa (0e3 ga ce M3MCKBAa BIaraHeTo Ha
JOMBJIHUTEIHH CPEJICTBA 3a peKaMa Ha IPOIYyKTa
1 00yueHHe Ha TIOTPEOUTEIINTE).

13) B cBosta kumra ,,Brand extensions: the
Good, the Bad u the Ugly” Aaker pasmexna
MIOCTAaBSHETO Ha I03HAaTa Mapka BbpPXY €IUH HOB
OPOAYKT KaTo CpPeAcTBO 3a HachpYaBaHe Ha
TecTBaHeTOo. MapKoBOTO Ha3BaHHE MpHJaBa
JIOCTOBEPHOCT 3a HOBMS NMPOAYKT. Jloka3arencTBo
3a TOBA Ca ¥ MHOT'OTO CJIENH TECTOBE HA IPOJYKTHU B
pa3IUYHU KaTeropuu, MpU KOUTO MOTPEOUTENINTE
OLIEHSIBAaT MHOT'O M0-BHCOKO JaJIeHU NPOIYKTH A0
MOMEHTa, B KOWTO Te pa3depar, ue ca HOCUTEIHN Ha
olpeesieHa Mapka (110 BpeMe Ha CJIeNus TeCT Te
OOMKHOBEHO /1aBaT I10-BUCOKH OLICHKH 32 Ka4Y€CTBO
Ha JApyraraMapka).

14) W3non3BaHeTo Ha pa3lIMpeHHE Ha MapKaTa
OTKpPHBa HOBHM BB3MOKHOCTH 33 NO-HATATHIIHO
pasmmpeHue Ha Mapkara. Beue Oerre onncano, e
pa3mupeHHUsiTa HE CaMO 3aTBBpXKAaBar
CBIICCTBYBAIIMS WMWK HAa MapKara Maiika, HO
MMarT ¥ CBOMCTBOTO Ja 100aBsAT HOBU acouuarmu. C
TEUEeHHEe Ha BPEMETO KOMIaHusATa OW Morma aa
pa3mMpy JOMBIHUTEIHO MapKara KaTo JIaHCHpa
MPOYKTH, 32 KOUTO HOBHUTE aCOIHAIINHU Ca 0COOEHO
MOAXOMAAIIH. 3aTOBA € MHOTO Ba)KHO BHUMATEJTHO /12
ce TIOMHUCIM TpEeaud B3€MAaHETO Ha pelIeHHEe 3a

*  Martt'nez, E.and Pina, J. “The Effect of Brand Portfolio
Characteristics on Consumer Evaluations of Brand Extensions®,
Journal of Product & Brand management, Vol. 12, No.7, str. 432-438
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IBPBOTO pa3lIMpPeHHE Ha MapkKara- TO MOXE Ja
OTKpI/Ie MHOI'O HOBHU Bb3MOXXHOCTH, HO ITBK MOXKE JJa
Ce OKaXe MPUYHMHA 332 MPOMYCKAHETO Ha MHOTO
TaKuBa.

OT BCHYKO Ka3aHO JO MOMEHTa CTaBa sSCHO, 4e
B36MAaHETO Ha pPEILICHUE Jali KOMIIAHUATa Ja Ce
pa3BHBa upe3 pa3lIMpeHUe HAa MapKara € CIOXKEH
Mporec, KOUTO HOCH CEPUO3HU CTpaTernyecKu
nociencTeus. EMHO TakoBa pelleHHE MOXE Ja
OTpeNIe M TOoCOoKaTa Ha OBJEHIOTO Pa3BUTHE Ha
kommaHusaTa. ChIO Taka TO TOCTaBsS B PHUCKOBA
CHUTyallisi OCHOBEH M MHOI'0 BaXCH aKTHB 3a
KOMITaHUATa, KAaKBBTO € Mapkara. C B3eMaHETO Ha
pelIeHue 3a pa3IMPEeHUe Ha MapKaTa KOMITAaHHUATA
MPOITyCKa BB3MOKHOCTTA 3a Ch3/IaBaHe Ha Jpyra
MapKa C YHI/IKaJ'IHI/I acongranri U BB3MOXXHOCTHU 34
pactex. 3aToBa B3€MaHETO Ha IMOJ0OHO pelieHne
M3MCKBa 3aAbJ004YeH aHalu3 HE caMO Ha
KpaTKOCpOLIHI/ITC, HO U Ha Z["I)J'IFOCPO‘-IHI/ITG
nociencTsus ot Hero. [Ipeacrou ga 6baat onucanu
U PUCKOBETE, KOUTO CPATETHUATA 32 PA3IINPEHUETO
Ha MapKaTa HOCH 33 KOMIIaHHSITA.

2.3.PuckoBe nmpu pa3mupsaBaHeTO Ha
mapkara. Pasmmpenusta morar na O6baaT gocra
no-0e3pHUCKOBO HAauyMHAHUE B CPaBHEHHUE C
JAHCHPAHETO Ha HAM'BJIHO HOBM MapkKH. Bbmpeku
TOBA CTaTHCTHUKATA € HE YaK TOJIKOBA MOJIOKHUTETHA-
€/1Ba MOJIOBUHATA OT PA3LINPEHUSATA OLENISIBAT CIIe]T
Tperara roauua.” OtHoBo Taylor ompunmuasa
OCBIIECTBABAHETO HA Pa3lIMPEHHUE Ha 3aJaraHeTo
Ha YEpHO MPHU UrPa HA PyJIeTKA . 3aI[0 HPHU TOJIKOBA
MHOTO MPETUMCTBA, KOUTO Pa3IINPEHUETO HOCH 32
KOMIMaHUsATa U KOUTO Osixa M30poeHu mo-rope,
rojsiMma 4acT OT TSX 3aBBbpLIBAT C Heycmex?
OcHOBHUAT HenoCTaThK cropen Taylor ce kpue B
TOBA, Y€ KOMIIAHUSTA CE CTPEMHU HE J]a OTTOBOPU Ha
HY)KJUTE Ha CBOUTE MOTPEOUTENH, a [10-CKOPO Ha
cBouTe HYXIU. Toi BhBeXkaa TepmuHa 'brand ego
tripping': KomMnmaHusTa HaJll€eHsIBAa CBOUTE
BbP3MOJXHOCTH KaTO MOJUIEHSIBA
Npeau3BUKATEJICTBOTO OT Ch3/JaBaHETO Ha
HAaUCTUHA TPHUBIECKATEIHO M CTOWHOCTHO 3a
noTpeOUTENUTE pa3inpeHne Ha Mapkara. M Kkakto
Al Ries ka3Ba: ,,Kommanuute ce BIroOBat B cede cu
Y HETPEKBbCHATO THPCAT HAYMHU J1a C€ BH3MOI3BAT
OT CBOUTE IpenoiaraeMo MOIIHNA Mapku™. 'Brand
ego tripping' kapa KOMIIAHUUTE J1a 3a0paBAT OTKbH/IE
ca TPBrHAJM, KO€/KaKBO T'H € HAIIPABUJIO U3BECTHH,

* Taylor, David (2004), Brand Stretch: Why 1 in 2 Extensions Fail,
and How to Beat the Odds. Hoboken, NJ: John Wiley and Sons, str. 17
* Tlak Tam

na 3ary0sT mpeacTaBa Koe T'M OTJIW4YaBa OT
KOHKYPEHTHTE, KO€ T'M MpPaBU PEICBAaHTHU Ha
MOTPEOUTENICKUTE OYaKBAHUS U UM J1aBa CTOHHOCT.
Te ce dokycupar HEe BBPXY TOBa, KOETO
NOTpeOUTENUTE THPCAT, @ MO-CKOPO BBPXY
coOCcTBEeHUTE CU TOTPEOHOCTH OT pa3BUTHE Ha
OousHeca. ETo m B jgeraiiii KOM ca OCHOBHHTE
PHUCKOBE TIpU TMPHIIOKESHUETO HA CTpaTerusira 3a
pas3lIMpeHne Ha MapKaTa.

1) EawH OT mbpBUTE HENOCTATHIH HIH
pUCKOBETE € ,,pa3BOJHsIBaHe/ pa3ceiiBaHe® Ha
UMHIKAa Ha Mapkara. [Ilpu omumcanumeTo Ha
MpeMMCTBATa Ha CTPATETUsATA HAa pa3lIMpeHe Ha
MapKaTa HEBEJIHBX Oe CIOMEHAaTo, 4ye
MPEIMMCTBOTO € B TOBAa HOBHSAT TMPOIYKT JIa MOXKE
Jla Ce BB3IMOJI3BA OT BeYe YTBBPIACHHS UMUK HA
Mapkara. Pa3bupa ce mocokara He € caMo
€IHOTIOCOYHA- TaKa KaKTO MapKaTa BIIASC BBPXY
pa3IMpPEeHNETO, TaKa U TO OKa3Ba BIUSHUE BBPXY
Hes. I ako ToBa BIMSHHE € MHOTO CWJIHO H €
HACOYCHO B HETAaTHBHA ITOCOKA, MOXKE J1a CE OKaXe
naryoHo 3a usiara komnaHusa. Paszbupa ce
CBHILIECTBYBAT HIKOU MTPEIIOCTABKU TO3H PUCK Ja Ce
NpOsSBU, KATO HAampuUMep HAJIUYUETO Ha
CHBMECTHMOCT M OTU30CT MEXIY MbPBOHAYATHUS
npoaykT u pasmupenueto. [Ipenu rogumam Sony
Ericsson wmmaxa HAKOM MojenH TelePOHU, KOUTO
He 6s1Xxa MHOTO YCTICIIIHHU U TIPEAN3BUKaxa CEPUO3HO
HEeJOBepHe B MOTpeOUTENHUTE 32 ObJICHINTE TEXHU
pa3paboTku u wHUIMATHBU. ChC CHTYpHOCT 3a
KOMITAHUsATAa € CTPYBaJIO CKBIIO Ja BB3BBPHE
MMH]I)Ka CU Ha MHOBATHBHA KOMIAHHS 3a
CIIEKTPOHUKA.

OtHoBO B kHurara cu ,,.Brand extensions: the
Good, the Bad u the Ugly” Aaker mocouBa kato
PHCK BB3MOXXHOCTTA OT TPOMsIHA Ha MMHJDKA Ha
MapKaTa B CJEJCTBUE JIAaHCHUpPAHETO Ha
pasmupenune’ . Toii ka3pa, ue NMOHIKOTA
pa3IMPEHNETO MOXKE J1a TOOABH HIKOU JCITNKATHH,
a TIOHSKOTa W HE TOJIKOBA JICTUKATHHU ACOIMAIIHH,
KOWTO Ja HAKbPHIT UMH/DKA Ha Pa3IIUPCHHUETO.
[To-nomoro e, 4e pa3mMpeHreTo MOXKE Ja ycree
WJTH Hali-MaJIKOTO J1a He Ce TIPOBAJIH, HO J1a HAKBPHU
Mapkara Maika, Karo OTClIa0u ChIIECTBYBAIIUTE
acormanuu win 100aBu Hexenanu Takuea. C ToBa
HENPABHIIIHO B3ETOTO PEIICHHE 32 Pa3lIUPECHUE HA
MapkKara MOXKE J1a uMa MaryOHU MOCIENCTBUS 3a
CTPATErnueCKOTO PA3BUTHE HA KOMITAHUSITA.

OmacHocTTa OT HMPOMSIHA Ha CHIIECTBYBAII

*' Aaker, David A. (1990), “Brand Extensions: The Good, the Bad,
and the Ugly”, Sloan Management Review, Vol. 31 (Summer), str.
47-56.
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UMUJK/acouanuu € Hall-roasamMa Hpu
TEHEpUYHUTE INPOAYKTU- Karto Xerox, Pampers,
KOUTO C TE€UYEHHE Ha BPEMETO Ca CTaHaJHu
HapHUIaTeJIHU 3a Lsy1aTa kareropus. Hapnuzanero B
HOBM KaTEropuu ,,pa3BOJHABA’ aCOLMAIMUTE U
PUCKYyBa J]a HAKbPHH TO3U aKTUB. BaxkHO € Tyk J1a ce
HaIpaBU pa3rpaHUYCHHE MEXKIy 100aBSHETO Ha
HOBU acCOIMAalUM U OTciHabOBaHETO Ha
CBIIECTBYBAIIUTE TakuBa. ToBa Malu HOBUTE
aconuanuMu umat gobaBeHa CTOMHOCT 3a
ChILIECTBYBAIllaTa KaTeTOPHs WJIK MapKa 3aBUCH OT
cujaTa Ha NbPBOHAYAJHHUTE aCOIMALUU.
Pasmupenuero Moxe aa orcinabu najaeHa
acolyanus, Ho ITbK MOXe U 1a J00aBU HOBH TaKHBA.
OTroBopbT Ha BBIIPOCA KO€ TOYHO IL€ CE€ CIydd
criopen Aaker ce kpue B TOBa J10 KOJIKO JOOABEHHUTE
acollMallid MoraT Ja HampaBsT €IHO CMHUCJIEHO
151710 ¥ Ca B YHUCOH ChC ChUIECTBYBALIUTE TAKUBA.
B ciywaure, korato Bb3NpUATHETO 32 MapKaTa HE €
CBbP3aHO C KOHKPETHMSI TPOAYKT, a CTaBa BbIIPOC 32
110-001111 aCOLMAIIMY KaTO CUTYPHOCT, CEMEICTBO U
Jp., TOraBa MMa BB3MOYKHOCT 3a J00aBSIHETO Ha
HOBH aCOIIMALIHH.

2) J[lobaBsiHe HAa HEraTMBHH ACONMAIAN KbM
Mapkara. ToBa € o-JIOIKAT BapUaHT Ha ONMCAHUS
no-rope. Pa30Oupa ce ToBa ca mocienui, KOUTO
HUKOI He OM MCKaJl 1a Ce peallu3upar, HO MbK HUKOM
HE € 3aCTpaxoBaH OT TOBa Ja ce ciaydar. Eqna ot
NPUYMHUTE HETATUBHU ACOLMALMM, HOCUTEN Ha
KOWUTO € Pa3lIUPEHHUETO, 1a C€ MPEHECAT U BbPXY
Mapkara Maiika e, KoraTo acollMallluTe C Hesl ca TMo-
cnabu. B TakbB ciyyail pa3mIupeHHeTo € HOCUTEN
Ha TO-CWJIHM acoIlMallii, KOMTO C TEUeHHE Ha
BpPEMETO B3eMar MpeBec HaJl MO-claduTe TaKMBa Ha
mMapkara Maiika. [Ipyra mpeamocrtaBka 3a
N00aBsSHETO HAa HETaTUBEH UMUK € HAJIMYUETO Ha
CXOJICTBO MEXKJy JBaTa MPOIyKTa UM KOraTo Te3u
MPOJIYKTU ca MO HAKAKbB HAUUH CHbBMECTHUMH.
[lorpebutenure ru BB3NpUEMAT KAaTO MHOTO
ONMU3KKM TaKUBa M € €CTECTBEHO acolMallUUTe 3a
pa3UIUpEHUETO J1a Ce MpeHecaT BbPXY
II'bPBOHAYATHUS TPOAYKT WIIM MapKaTa Maika.

3) Kanubammsamus: Taylor”, a MHOTrO mpeau
Hero u Aaker J0Ka3Bar, 4e mo{o0Ha CUTyaIus MOXKe
la Bb3HHUKHE, KOTaTO Pa3MWIUPEHUETO H
II'bPBOHAYAIHUAT MPOAYKT CE€ BB3NPHUEMAT KaTo
»KIIOHUHTH — WIK C IPYTH JYMHU HE ChIIECTBYBA
JOCTAaThYHO pa3rpaHUUYEHUE MEXKAY JBara
nponykra. Pa3bupa ce ToBa Baku B MHOTO IIO-

* Taylor, David (2004), Brand Stretch: Why 1 in 2 Extensions Fail,
and How to Beat the Odds. Hoboken, NJ: John Wiley and Sons, str.
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rojxsiMa CTE€NEeH NpPH Pa3MWHUPEHUETO Ha
NPOAYKTOBATa JUHUSA, OTKOJIKOTO MpPH
pasLIMpPEHNETO HAa MapKara, KaKkTo 1€ CE BUAM B I10-
HATaThIHOTO H3JI0BEHHE (THH KAaTO CIOpPE]
NbpBOHAYAJIHO HpueTaTa AePUHULUS MPH
pa3slIMPEHUETO HAa MapKaTa CTaBa BBIPOC 3a
pa3IuYHU MPOAYKTOBU KaTErOpUH, KOETO BCE IMaK
Ipezrosara HiKakBa CTerneH Ha pasziauuue). Taylor
Ccrioziessl, ye kaHuOanu3anusaTa € Bb3MOXKHa, KOraTo
NOTPEOUTENAT Beue HE MPaBH pasziinKa MEXIy
o0yacTTa Ha Mapkara U Ta3u Ha pasmupenueto. [1o
TO3M HAUMH NPOAAKOUTE Ha HOBUS MTPOLYKT MOTaT
Jla HapacTHAT 32 CMETKA Ha Te3U Ha IbPBOHAYATIHUS
npoaykt. KanubGanuzanus umMa, Korato
IpojaxOuTe Ha HOBUS NMPOAYKT CE€ yBEJINYaBaT, a
TE3W Ha ChUIECTBYBALUS CHHUpAT Ja pacTar WU
JIOpY HaMaJIsiBaT.

4) Pa3mmpsiBaHeTO Ha MapKara ce OKa3Ba Mo-
neve,MBIIO B KPaTKOCPO4YeH MepHoa, a B
ABJATOCPOYEH TO ce NMpeBpbHIIA B
NpeIN3BUKATEICTBO 32 KoMnaHusaTa. Beue Osxa
IIOCOYEHH HE MAJIKO IIPUMEPH, KOUTO T0Ka3BaT, ue B
KpaTKOCPOYEH MEPUOJ] Pa3XOIUTE O JIJAHCUPAHE HA
IIPOAYKTa IPU pa3siMpEeHETO Ha Mapkara (pecypcu
3a JINCTBAaHE, PEKJIAMHHM pPa3XoJu, Pa3XoaH IO
MO3UIIMOHUPAHE Ha TPOJYKTa, MO OOydyeHue Ha
notrpeburenure) ca nmo-Hucku. ToBa momoOpsiBa
3HAYUTEIHO IPEICTAaBIHETO Ha KoMmaHusATa. B
JBIITOCPOYEH IJ1aH 00aue KOMIIAHUATA € U3IpaBeHa
IIpe]l MPEAU3BUKATEIICTBOTO J1a MMOALbPKA UMUAKA
CH Ha HOBAaTop, KOETO 03HayaBa HEMPEKCHHATO J1a
pa3BUBa MapkKaTa KbM HOBHM KaTE€ropuu Hu
HEMPEeKbCHATO J]a OCBIIECTBABA MOCOUEHUTE I10-
rope pazxoju.

5) IlponmyckaHe Ha BB3MOMKHOCTHU- KOTaTo
KOMIaHUATA pasnojara ¢ €JHa HauWCTHHA
obelaBamia KOHUENIMS 3a AAJCH NPOAYKT U TA
B3E€ME pElleHue Ja ro MyCHE MOoJ Beue
ChILIECTByBallla MapKa, TOBa S JIMIIaBa OT
BBb3MOXKHOCTTA, KOATO T4 OM MMalia, ako pelu aa
Ch3/1aBa HOBa Mapka. Pa3bupa ce ToBa orpaHuyasa
U PHUCKOBETE, HO B MOMEHTa HE T€ ca OOEKT Ha
uscaenBaHe. Ts ryOM Bb3MOXKHOCTTA Ja HalpaBu
paslupeHusl Ha €Ha €BEHTyaJlHa HOBa Mapka,
CBHOTBETHO I'yOM Bb3MOXKHOCTTA 32 PACTEX, a TO3H,
KOMTO MOXKE J]a i IOHECE pa3slIMPEHUETO, € MHOTO
[10-OI'PAaHUYEH B CPAaBHEHHE C JAHCUPAHETO HA HOBA
Mapka.

6) YacrteHn cnyuall Ha mpomsHaTa WIHU
n30JIeIHABAHETO Ha acOIMALMUTE € MPOMSHA BBHB
BB3IPUEMAaHOTO KadecTBo. KauecTBOoTO Min
BB3NPUATUETO 3a KAYECTBO € OCHOBHO
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KOHKYPEHTHO TPEIUMCTBO 3a MHOro OusHecu. C
yBeInu4YaBaHe Opos Ha paslIUpPEHUsTa, BCE IO-
TPYAHO CTaBa Ja C€ 3ama3d BB3NPUSATHETO 3a
Ka4eCcTBO M TO BCHUKH MMOTPEOUTENH /1a ca Ha €HO
MHEeHHUE. PaznuyHuTe pa3mmpenus ca no-ysa3BUMHU
Ha HEIOBOJICTBO WJIU JIOII OMUT Ha MOTPEOUTENH ¢
TAX, KOETO OT CBOs CTpaHa € MpEeANoCTaBKa 3a
HE/I0BOJICTBO/OTXBBPIISIHE KbM Is1aTa Mapka. Taka
JIOPY U KaTo LSJI0 /14 € YCIIEIIHO €IHO pa3llupeHue,
TO MOXKE€ Jla Hakapa HEJOBOJHHUTE OT HEro
noTpebuTenu Aa ce OTAPBIHAT OT JAPYTHUTE
KaTeropyuu, B KOUTO MPUCHCTBA MapkaTa. C TeueHue
Ha BPEMETO 10 KOJKOTO MOBEYE XOpa JO0CTUTra
JlaJIcHa MapKa 4Ype3 CBOMTE Pa3lIUPEHHUs, TOJIKOBA
IMOBEUE CTaBaT M HEJAOBOJIHUTE, KOUTO HMAT
HeraTMBHA HaCTPOIKa KbM HIKOE OT TsIX, a C TOBA U
KbM IIsy1aTa Mapka. MHOTO moTpeOuTenu cMmsTat
mrammioannTe Ha NIVEA 3a HekadecTBEeHH, KOETO
TU CTIHpa HE caMo JIa U3MPpoOBaT HHOBAIIUUTE, HO U
CHIIECTBYBAUIUTE U MPOAYKTHU OT MpEIHu
BbBEXKJAHETO Ha mamnoaHure. He de ¢
HEBB3MOXKHO B IIOCJICICTBUC KOMIIAHHUITA Ja
IIPOMEHM Ta3W Hamaca, HO HAM-MaJKOTO IUe U
cTpyBa cKkbI0. OCOOCHO TONSIM PUCK OT MPOMSHA
BbB BB3NPUATHETO 32 KAYECTBO B HEraTUBHA MIOCOKA
ChILECTBYBA NPU BBBEKJAHETO HA IO-€BTHUHHU
pa3llupeHus Ha MapKara.

7) Hpyr puck, koiiTo oTHOBO Aaker onucaa, e,
ye MMETO Ha MapKaTa MoO:Ke Ja He OKaxe
Heo6XoauMara ,,IOMOII" Ha pa3IIupeHueTo.”
Jdopu u na e NbpBOHAYAJIHO yCHEUIHO,
OnmarogapeHue Ha MPEeI0CTaBEHUTE JTOCTOBEPHOCT,
pa3mo3HaBaHE M acollMalMyd 3a KayecTBO, B
MOCJIEICTBUE PA3IMIMPEHUETO MOXKE Ja IMOMaHE B
KalmaHa Ha KOHKypeHTHTe. ToBa € 0co0eHO
peNeBaHTHO B CIIy4yaWTe, MpPU KOWUTO 3a JajieHa
KaTeropusi UMETO He 100aBs HIKaKBa U3T0/1a MU HE
€ OT pelaBailo 3HaueHue. TakbB MpUMeEpP MOXKE Aa
Obae mazeH che ciabHUOIenoBure cemku Chipi.
CbC CUTYpPHOCT MOTPEOUTENUTE Ca HAMPABUIU
acoIIMaIys C TO3HATHS YHIIC, TOBA TH € HaKapaJio aa
OMUTAT MPOAYKTA, HO B KaTeropusra
CITBHUOIJIEIOBU CEMKHU MapKaTra He € OT TOJIIMO
3Ha4YeHHE 3a morpedurenure. [IpenopbunTeiHO B
TaKMBa CJIy4yaud € Ja CE€ OCBILIECTBIT TECTOBE C
MOTPEOUTENN U J1a C€ TECTBA KOHIETIIUATA- JaH
MMETO Ha Mapkara IIe OKaKe BJIUSHHUE BbPXY
B3€MAHETO Ha peIlIeHUE 3a MOKyNKa. AKO Te ce
ChTIACAT, Y€ HOBUAT MPOAYKT Ime ObIe

* Aaker, David A. (1990), “Brand Extensions: The Good, the Bad,
and the Ugly”, Sloan Management Review, Vol. 31 (Summer), str.
47—-56.

MPUBJICKATENICH 3a TAX, TOraBa TOBa IlI€ O3HAYaBa,
4ye MapKaTa HOCH HSKakKBa J00aBeHa CTOMHOCT 3a
MPOJYKTA.

8) HenpaBujiHu acouManmMu- TOHSIKOTa
MOCTaBSHETO HA JaJieHa MapKa BbPXY MPOAYKT HE
ChBIAJa C OYAKBAHUATA, KOMTO MOTPEOUTENUTE
MMaT 3a TO3U MPOAYKT. Taka MMeTo Moxke aa
3a0myau MOTpeOUTENuTe, KOUTO ca OYaKBajiu Aa
MOJTyyaT Ipyro, UMaKK MPpeIBUl HANMEHOBAHUETO
Ha mpoaykTa. ToBa € NpPsSKO CBBP3aHO U C
OYaKBaHUATA HA TIOTPEOUTENHNTE- UMETO MOpaXxaa
OTpe/eIeH! OYaKBaHUs, KOUTO MOTaT JIa CE OKa)xaT
HEOIPaBIaHHU B ITOCIIEACTBHE.

9) ®opcmaxop/ MHIOHAEHT- HUKOW HE €
3acTpaxoOBaH OT HACThNBAHETO Ha MOAOOHH
crouTHs. Te morat na Ob1aT UK HE TIPEIN3BUKAHN
OT YOBEIIIKa PbKa, MOTaT Ja ObIaT Ch3HATEIHO WIIH
HECH3HATEIHO NMPUYMHEHH. PesynrarbT € eauH-
IIbpBOHAYaIHATa PEaKIus Ha MOTPEOUTENIUTE €
HeratuBHA. V31151710 B phIleTe HA KOMIIAHUATA € Ja
Ce CITpaBH C TsX, 3a J1a criack ObICIIETO Ha MapKara.
Bcuuku kareropuu, B KOUTO Mapkara €
MpeACcTaBeHa, ca YSA3BUMU H TOTPEOUTEIHTE
HacOYBaT HETAaTUBHUTE CH aCOIMAIIMN HE CaMO KbM
»locTpajganara™ kareropus. AKO KOMIIaHHUSATa
ornepupa ¢ HIKOJIKO MapKu, TO T€ HsMa Ja Obaar
M3JT0XKEHU Ha TOJKOBA TOJSIM PHUCK INpH
HACTHIIBAHETO HAa HETaTHBHU (OPCMAKOPHHU
o0CTOsITeNICTBA OTKOJIKOTO B CiIy4asi, KOraTo Ts
pasmonara caMo C eIHa MapKa 3a BCHUKH CBOM
MPOAYKTH.

3. Pazmupenue Ha npoaykroBarta junus (line
extension).

3.1. CbmHOCcT. PaGOTHOTO OOsICHEHME HA Ta3u
CTpaTerus 3a pasllMpeHue, KoeTto e Obae
U3II0JI3BaHO B IIOCJIEJBAILOTO M3JIOKEHHE, € Ha
Srinivas Reddy—,,Pa3mmpenuero Ha npoxykToBarta
JUHHS TpEeNCTaBIsABa M3MOJ3BAHETO Ha
CBIIECTBYBAIlla MapKa 3a HOB TMPOJYKT B ChIara
TIPOAYKTOBA IPyTa WK KaTeropus.” OTHOBO TOi
MOCOYBA, Y€ MMa CHIIECTBEHA DPA3JIMKa MEXIY
nsete crpareruu (brand extension u line extension)
U MMEHO MOpajau Ta3W NMPUYMWHA SBICHUATA,
MPUCHILM 32 PA3LUIMPEHUETO HAa MapKara, He MOXe
Jla ce 0YaKBa J1a ObAaT BAJIMAHMU U 32 PA3IIHPEHUETO

* Reddy, Srinivas K., Holak, Susan L. and Bhat, Subodh (1994),
“To Extend or Not to Extend: Success Determinants of Line
Extensions”, Journal of Marketing Research, 31 (May), str. 243-
262.

27




— v

Ha mpoxykToBara nuuus.” IIpes 1994 r. Shapiro
n34ucigBa, ue 75% OT BCUYKU HOBOBBLBEJCHHM Ha
naszapa [poIyKTH ca pa3IiupeHue Ha MPOAyKTOBaTa
nunus. Jlaec (22 ronuHu N0-KbCHO) TO3H MTPOLICHT €
MHOT'0 M0-BUCOK. ChIIECTBYBAT pa3IMYHU IOXBATH
3a pa3lIMpsBaHe Ha NMPOAYKTOBaTa JIMHUSMA-
Bb3MOXKHO € IIPOU3BOIUTEIIAT J1a BbBE/IE MOIMapKa
(TEO Botanical 3a HOBaTa cepus calyHH), Aa UMa
obma cepus UJIU NPOCTO Ja HM3MOJI3Ba
chllecTByBallata mMapka. Bcuuku Te obaue
Mpe/ICTaBIsABaT CaMO MaJika NMpOMsHA BbB Beue
CHILECTBYBAIIMs MPOIYKT- MPOMsSIHA BbB BKYyca,
apomara, pa3dacoBkaTa, I[BeTa, pa3Mepa WU
aruIMKalroHHara ¢opMma, a 3ali0 He U Pa3IndHO
HUBO Ha KauecTBO. Heath, DelVecchio, u McCarthy
2011 noka3Bar, 4e akoO Pa3MIMPEHUETO € C I0-
BHCOKO KaueCTBO, TO TO IOTIPHHACS 3 TIO00psIBaHE
OIICHKaTa M BB3MPUATHETO 3a CHIICCTBYBAIIUS
nponykr.” B apyru msciensamus (Reddy et al.
1994) ce noka3Ba, ye KOrato Mapkara uMa HsIKaKBO
CHMBOJIHO 3HaYCHHE U BBILTBIABA IICHHOCTH KaTO
NPECTUXK, CaAaMOOIEHKA, MPUHAMIEC)KHOCT KBM
HSKaKBa rpymna/ oOIIECTBO MM HSKAKBB UMUK,
TOTaBa pa3lIMPEHHUATA HA MPOIYKTOBAaTa JMHUA Ca
no-ycnemuu. OTHOBO B CBUIOTO M3CIENBAHE
J0Ka3Ba, 4e KOHIENMIMATA 3a MapkKara B
KOMOMHAIUs ¢ Ma3zapHus W Js7, pa3mMepa Ha
KOMITaHUSATA, MAPKETUHTOBUTE CIIOCOOHOCTH Ha
KOMIIAaHUATAa W OpaHIMHI CTpaTerusiTa Morar
3HAUUTEIIHO Ja TMOBJIMAAT BbPXY ycliexa/ Heycrexa
Ha pasmupeHueto. Cnopen Teopusta 3a
KaTeropusamnusira ce cMsaTa, 4e€ KOJIKOTO
paslIMpeHnsaTa Ha MPOAYKTOBUTE JIMHUU ca Io-
ONMU3KK 10 MbpBOHAYAlHATA KaTeropus, TOJIKOBa
no-ycnemHsu me opaar Te. Pazbupa ce, ako ToBa
Oeme BSIPHO, BCUUYKHU pa3MIUpPEHUS Ha
MPOAYKTOBATAa JTMHHUS I1IAXa 1a ObJaT yCHEIIHU, Thil
KaTo T€ ca MHOTO OJIM3KH JI0 CBOSI ITbPBOU3TOUHUK.
Ho npakrtukara moka3sa, 4e IMa MHOTO HEYCIIEXH
JIOpH U cpex TsX. B cienBamuTe penose me Obaar
pasmieaHd B IETalI OCHOBHHUTE MPEANMCTBA H
HEIOCTATHhIM NPU HM3MOJ3BAHETO HA Ta3H
CTpaTerus 3a pacTeX Ha KOMITAaHUSTA.

* Heath, Timothy B., Devon DelVecchio, and Michael S.
McCarthy (2011), “The Asymmetric Effects of Extending Brands
to Lower and Higher Quality,” Journal of Marketing 75,: str. 3-20.
" Reddy, Srinivas K., Holak, Susan L. and Bhat, Subodh (1994),
“To Extend or Not to Extend: Success Determinants of Line
Extensions”, Journal of Marketing Research, 31 (May), str. 243-
262.
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3.2.1IpeaxuMcTBa mpU cTparterusta 3a
pa3mupeHue HAa NPOAYKTOBATA JIMHUSA

1) W Tyk, KakTO W TpHU Pa3MIMPEHUETO Ha
Mapkara ce IOCTUIa MKOHOMHS OT Mamada mo
OTHOILIEHMEe HAa MAapKeTHMHIOBUTE pa3XxoaM 3a
NogKpena Ha HOBOBbBEeJEHHETO.
HoBonaHcupaHuAT NpOAYKT € B chllara
MIPOAYKTOBA KaTeropus U ChC ChIIaTa MapKa Karo
chlllecTByBalluTe TakuBa. Ha xommanusita He ce
HaJjara Ja noxap4u rojleMu cyMH, 3a 1a uHpopMupa
MOTPEOUTENUTE 3a CHIIECTBYBAHETO HA MapKaTa.
Hemo noBeue- HOBUAT MPOAYKT MOXE Ja ce
Bb3M0JI3Ba OT KOMYHHUKAlUsITa Ha Beye
ChILIECTBYBAIllaTa CEpPUsl.

2) IlpeHacsiHe HA acONUALMHN U BH3NPHATHE
3a MapkaTa BBbpPXY HPOAYKTOBOTO
HOBOBBBeJeHHe. Thil KaTo moTpeduTenuTe
[I03HaBaT MapKara, a CXOACTBOTO HAa HOBUSI IPOJYKT
ChC CBIIECTBYBAINS € TOJIIMO, TO T€ 11I€ IPEHecar
1sjlaTa CM Harjaca OT CTapHusl MPOAYKT U BBPXY
HoBus. [Ipn nancupanero Ha HOB nym rest NIVEA ¢
apomar Ha KOKOC MOTPeOUTENUTE 1€ ca Ha MHEHHE,
ye TOW 1€ MMa ChIUIUTE MNOAXPaHBAIIU M
MOYMCTBAILA CBOMCTBA, KAKTO BCHUYKU OCTaHAIU
Iyl rejoBe Ha Mapkara. 3a TAX T 1ie Oble
rapaHiys 1 3aCTpaxoBKa CpeIly pHCKa Ja ONUTaT
HoBUs mpoaykT. Mapkara NIVEA me nane Ha
NOTPEOUTENNTE CUTYPHOCTTA, OT KOSITO MMAT
HYXJa NpPU TECTBAHETO Ha HEIMO3HAaT 3a TAX
MIPOIYKT.

3) BwBBexaaHEeTO HAa HOBH NMPOAYKTHU B
MpOAYyKTOBaTa rpyna moao0psiBa MMHJXKa Ha
chbulecTByBamara mapka. [IpaBu 1 mo-
MHOBAaTHBHA B OYMTE Ha MOTpeOUTENHUTE, BHACH
HSIKaKkBa HOBOCT. Bcsika eniHa HOBOCT Ha I'bPBO
MSICTO IOKa3Ba Ha OOILECTBEHOCTTa, Y€ Ta3u
KOMITaHUS CE CTPEMHM J]a CE€ Pa3BUBA, TPUKU CE 3a
CBOMTE NOTPEOUTENH, KaTO CE ONIUTBA J1a 3370BOJIN
TEXHUTE HYXIU (a uMa NPEAIoKEHUE 32 BCEKU
BKyC- Hampumep (aMuiIHa ONakoBKa OMCKBHUTHU
Oreo, KOUTO Ja OTrOBOPSAT Ha OIOKETHHUTE U
KOJIMYECTBEHUTE HYX/IM Ha CEMENCTBATa) U HE Ha
MIOCJIETHO MSCTO € HEWIO, 32 KOETO MEIUUTE MOraTr
Jla TUIIAT (BCSIKAa HOBOCT € PUYMHA J1a CE 3ar0BOPU
OTHOBO 3a MapKara).

4) TIlormenHaTto OT THPrOBCKa IVIEJAHA TOYKa
BCSKO Pa3LIMPEHHE Ha MPOAYKTOBATA JIMHUS HOCH
UKOHOMMS 110 HAKOJIKO HAIIPABJICHUS:

Nxonomus or mamaba 3a pas3xoau 3a
OIaKOBKa (B CIlydyauTe, KOraro MMa MpoMsiHa camo
BbB BKyca WM apomara), 3a MpPOU3BOACTBO Ha
caMusi MPOAYKT (KOTaTo cTaBa BBIIPOC 3a €IUH U
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CBIIU IPOAYKT B pa3TUIHU Pa3acOBKH);

[loBeyeTo mMpoAyKTH B €AHAa U Chlla
KaTeropusi JaBaT Bb3MOXKHOCT Jla C€ MOJy4Yd IO-
TOJISIM TIPOIYKTOB OJIOK Ha padTa, KOETO OT CBOS
cTpaHa e ,,0e3ruiatHa pekiama®. Ilorpeburtenure
3a0esI3BaT MapKaTa moBeye, a OT MOTPEOUTEICKUTE
MPOYyYBAHUS € U3BECTHO, Y€ YECTO KOMIIAHUATA
pasnonara ¢ mo-Majko OT 6 CeKyHAM, 3a Ja ce
MpUBIIeYe BHUMAHUETO Ha KIIMEHTA pe padTa;

HoBure npoaykTu ca cpecTBo B pbLETE HA
THPTOBCKUTE JIULIA- T€ MOTaT JAa OTUJIAT IPU CBOUTE
KJIIMEHTH M Ja UM HOPEeNJIOKAT TO3U IMPOAYKT U
3a€IHO C HEro Ja aKTUBHU3UpAT HIAKOW/M OT
M30CTaBaIIUTE/ChIIECTBYBAIIUTE TAKHBA.

KonkoTo moBede mpoAyKTH ce Ipeaiarat
NpU €JHO MOCENMEeHUEe Ha THhPTOBCKHS
MPENICTAaBUTEN B CHOTBETHHSI OOEKT, TOJIKOBA IIO-
HHUCKAa CTaBa Il€HATa Ha HETOBOTO IOCEIICHHUE
(pa3xoauTe 3a THPTrOBCKU MEPCOHAN crajar KbM
OMEepaTUBHUTE, T.€. MOCTOSIHHUTE TaKWBa, U
CJIEJIOBATEIIHO BBPXY KOJKOTO MO-TOJsAM Opoi
NPOAYKTH C€ pas3mpeiesiaT, TOIKOBA MO-HUCHK
pa3xof ce MoJly4aBa; CbOTBETHO € M0-0X0IOHOCHO
3a 11s1J1aTa KOMITaHMUS ).

5) PasmumpenusTa Ha IPOAYKTOBUTE JUHUU Ca
CPENICTBO 3a Ha/I/ieJIABaAHEe HAJl ChIECTBYBAIINTE
KOHKYPEeHTH U oO0e3KypaxKaBaHe HAa
HOBOHABIM3ammTe.” Pampers aBIr0 Bpeme ca
aunep Ha ma3apa Ha OeOemKu MeleHH 3a
eIHOKpaTHa ymoTpeba, 3aloTo MpejiaraT Haii-
pa3NMYHU BapuaHTU U pa3(dacoBKU, KOUTO Ja
YIOBIETBOPSAT BKYCOBETE HAa BCEKH MOTpEOUTEI.
EnvH HOBOHaBIM3all KOHKYPEHT HE MOXKE Ja
NPENJoKM TOJKOBA IIMPOKAa MPOIYKTOBA JIMHUA,
CJIEIOBATEIHO MSICTOTO MY Ha pad)Ta € OrpaHHuYEHO,
oTpeduTenuTe He TO 3a0esI3BaT, ChOTBETHO HE T'0
MU KyIlyBaT M TOBa B TOjJsiMa 4acT OT CIly4auTe
IpeABenaBa JIOM M3XO0J 33 HOBOHABIMU3AaUIU
KOHKYPEHT.

6) BepTukanHuTe pa3mMUpPEHUS Ha
MIPOYKTOBUTE JMHUU JaBaT BB3MOKHOCT Ja ce
HaBJjie3e B JAPYr EeHOBH KJAC U ChOTBETHO JIa ce
MPHUBJIEKAT NOTPEOUTEH OT APyra nejiesa rpymna.
[To-decTo cpemianara cTparerusi € Ha BEPTUKAIHO
pasiupeHre 1o Mocoka JaHCUpaHe Ha MPOIYKTH C
MO-HUCKA CTOMHOCT, Thil KaTO Ma3apbT TaM € IO0-
TOJISIM, Pa3XOMTE 3a HABIIM3AaHE ca MO-HUCKU (Thil
Karo ce Mpejmnojiara, Y€ KaueCTBOTO Ha HOBUTE
NPOAYKTH € MO-HUCKO OT TOBAa Ha
CBHILIECTBYBAIIIUTE), a U crienuduKaTa Ha ma3apa e

* Quelch, J. and D. Kenny. 1994. 'Extend Profits, Not Product Lines',
Harvard Business Review (September—October): str. 153—154.

HE YaK TOJIKOBA CII0KHA, KAKTO € TP HAl-CKBITUTE
npoayktu. ChIIECTBYBAT penuiia MPUMEPHU 3a
YCTEIIHU TAKUBA PA3IMIMPEHUS- XPUCTOMATHITHU ca
MIPUMEPUTE 32 BEPUTUTE XOTeNU Ha Marriott, KOUTO
caTmpeACTaBeHHU B HIKOJIKO IIEHOBH KJiaca.

B 3aknroueHne MOXe da ce Kaxe, 4de
pa3UINPEHUETO Ha MPOAYKTOBATa JIMHUS MOXE Ja
MOBJIMSIC BHPXY MHOTO HM3MEpPEHHs Ha Mapkara
(BB3MpHUATHE 32 MCKPEHOCT Ha Mapkara,
arpeCUBHOCT, MHTEJIEKT), HO € OE3CMHUCIICHO U IIe
Opae Oe3pe3ynTaTHoO Aa ObJAT ONMUCAHH H
pasrieaHd BCUYKHU TAX. BCUYKHM mpoydBaHHS
BBPXY Ta3u MaTepus M3CJICABAT YETHPH OCHOBHH
M3MEPEHUS U TeXHHUTE ePEKTH BbPXY OICHKAaTa Ha
MapKara ¥ HeWHUsT UMHJIK, KOUTO B TOJISIMA CTCTICH
ca MOBJUSHUA OT Pa3MHUpPEHUETO Ha MapKara:
OTHOIIIEHUETO KbM ISUTOCTHATA MapKa, BB3MPHSIITHE
3a eKCIIEPTHOCTTA Ha MapKaTa, HCWHHS MPECTHXK H
unosatuBHOCT (Aaker 1997”’; Broniarczyk u
Gershoff2003"; Park, Milberg, u Lawson 1991").

3.3.PuckoBe mpu pa3miMpeHHETO Ha
MPOAYKTOBATA JIMHUS.

Brbrpeku e TyK OTpHUIIaTeTHATE CTPAHU UJTH 110~
CKOpPO PUCKOBETE, KOUTO KOMIIAHHSTA TIOeMa TpHU
pa3IIMpEHUETO Ha MPOAYKTOBATa JUHHSA, Ca
3HAYUTETHO TO-MAJKO B CPaBHEHHE C TE3HW MpPHU
paslIMpeHneTo Ha MapKaTa, Te CbBCEM He JIUTICBAT.

1) ,,PazBonusBane/pa3ceiiBane Ha UMMIKa
€ PUCK, KOUTO Oellle omucaH U Mpu pas3luInpeHUueTo
Ha Mapkara. Tyk crerneHnTa My € MHOTO Mo-cjaba, Ho
MOJKE /1a Bb3HUKHE MPH Pa3UIMPEHUsi, KOUTO TO-
MaJIKO ,,lacBar® Ha WMHUKa Ha Mapkara. B
CJIeJIBAIUTE PEAOBE 10CTa YECTO I CTaBa BhIIPOC
3a BEpPTUKAJIHUTE pa3lUIMpEHUs Ha Mapkara, Tbid
KaTo OCHOBHO MpHU TAX C€ TOSBABAT TOJIEMHTE
puckoBe 3a Mapkara. IIpumep 3a egHo TakoBa
pasceiiBane 6u Ouio0 ako Toptu ,,Henens* mycnar
Ha ra3zapa 610 TopTa WM 3IPaBOCIOBHA TakaBa (C
KOCOBa 3axap BMECTO OOMKHOBEHa, ¢ OJIaTOBE OT
CHEIMaIHO OpalrHo OT JUMEIl BMECTO C HOPMATHO
u T.H.). ToBa 3HauuTenHo me oOBbpKa
MOTPEOUTETUTE, CBUKHAIIN J]a BE3IPUEMAT MapKara
Karo HEIo, ¢ KOETO Ja C€ ,,ChbIPelIn BEIHBK
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Aaker, J. L. (Aug 1997), “Dimensions of brand personality”
Journal of Marketing Research; 34, 3, str. 347-356

“ Broniarczyk, Susan M. and Joseph W. Alba (1994), “The
Importance of the Brand in-Brand Extension,” Journal of Marketing
Research, 31, str. 214-228.

“ Park, C.W., McCarthy, M.S. and Milberg, S.J. (1993), “The effects
of direct and associative brand extension strategies on consumer
responses to brand extensions”, Advances in Consumer Research,
Vol. 20, str. 28-33.
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MECEYHO WJHM O MPa3HUIU MMOPaaud BUCOKO
KaJIOPUUHUTE (HO MHOTO BKYCHHU) MPOTYKTH, KOUTO
Te npejarar. [Ipyr mpumep 3a pascelBaHe Ha
UMHJIKA € JIAHCUPAHETO Ha MPOAYKTH B JIPYT
eHoBU kiac. HecbMHEHO moTpeOuTenure
BB3MpreMar Gorenje KaTo MEYKU B CPABHUTEITHO
MO-BUCOKUSI IIEHOBU Kjac. AKO MapkaTa IyCHe
TaKKBa Ha IIeHaTa Ha HIKOS OT COOCTBEHUTE MapKH
Ha rojemuTe Bepuru (Hampumep Ha Carrefour,
METRO wu T.H.), ToraBa CepHo3HO Ie OOBpKa
norpedbutenutre cu. John, Roedder, Loken, u
Christopher noka3Bar B CBOETO H3CIIC/IBaHE, Y€
Hali- He3acTpalleH OT W30JieHsABaHE/ TIPOMSIHA HA
UMHUJKA € OCHOBHHAT MPOAYKT Ha JajJeHa Mapka,
TO3HU, C KOUTO MOTPeOUTEIN MBPBO CBBHP3BAT
mapkara.” CaMmo ue TBBPIECHHETO BaXXM MPH
HAJIMYUETO Ha pasliupeHrue Ha Mapkara. Korarto
TOBOPHM 32 Pa3lIMPeHHUE Ha MPOJAYKTOBATA JIMHHS
HUBOTO Ha CXOJICTBO MEXIY OCHOBHUS TMPOIYKT U
Pa3IIUPEHUETO € MHOTO IO-TOJIIMO, KOETO Beue
3acTpalraBa MMHUJKAa M aCONHMANMUTE U 3a
OCHOBHHS ITPOAYKT HA MapKara.

2) /loOaBssHe Ha HeraTHBHU acCOUMUAIHH.
To3u puck ChIECTBYBa W TPU JIAHCHPAHETO HA
HOBU TPOAYKTH B CBHIIHUS IICHOBH KJIac, U TPH
pasnudeH TakbB. KymyBaunTe B MarasuH 3a JaMCKU
obneka Dika ca cBUKHAJIH [a 3aIlJIallaT IT0-BHCOKa
1leHa, HO Ja MoJy4yaBaT Kauye€CTBEHU JPEXU C
eJeTaHTeH , OM3HecC Au3aiiH. AKo Mapkara JaHCUpa
MOJIEPHH JPEXU- THHKU C KPBIKH, WIH IIUPOKH
Ony3H, HEMOKPUBAIIM TaJusATa, TOBAa OINpPENeIeHO
e pa3zodapoBa JOSIHUTE MOoTpeOuTenu Ha
Mapkara. Mim ako Te cpemHar o0JieKiia Ha MHOTO
HUCKH IICHH B CBIIIMTE Mara3uHM Ha MapkKara, To Te
OTIPE/IEIICHO IIIe TPUBJICKAT IPYT TUI TOTPEOUTEIH.
MarasuH#uTe 111e Ce HaITBJIHAT ¢ Xopa, aTMocdepara
e Ob1e chBceM pasznuyHa. MmumkbsT Ha Dika Ha
CKbITa MapKa eJIETaHTHHU TaMCKHU 0OJIeKIa 11e Ob/1e
npoMeHeH. Jla, Mapkara 1me ce Bb3IpHeMa Karo
I'bBKaBa, MHOBAaTHBHA, MOJICPHA, HO JIaJM TOBA €
HEemo, KOATO TS IeIH, U KOCTO IIe M JoHEece
JTOMBJIHUTETHU TpUA00uBKH? OTroBOPHT € TIO-
CKOPO OTpHIIATEIICH.

3) Kamub6anmuzanusa. PazmupeHuero Ha
MPONYKTOBAaTa JIMHUS HMMa 3a IeJl Ja TMOBHIIH
nevyanbaTta Ha KOMITAHHSATA, Ja TMPHUBIEYEC HOBH
noTpeduTenu, na 00e3Kypaku KOHKYPECHIUATA.
CepuiecTByBa o0adye pUCK HOBHUAT MPOAYKT Ja
KaHuOanu3upa cwiiecTByBamus. Hsakon Morar aa

“ John, Deborah Roedder, Barbara Loken, and Christopher Joiner
(1998), “The Negative Impact of Extensions: Can Flagship Products
Be Diluted?” Journal of Marketing, 62 (January), str. 19-32.
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Ka’kaT, 4e TOBa He € TOJIKOBa Jiomlo. /{a, Taka e- Bce
MaK MOTpeOUTENTUTe Ha MapKara IIe ca HaMepUIH
MPOAYKT, KOKUTO J1a MM JI0T1ajia OBEeYe, U T€ OTHOBO
MoTpeOsBaT chllara Mapka (a He ca s 3aMEHHIIH C
KOHKYPEHTHA TaKaBa), KOHKypPEHTUTE OTHOBO ca
OTONIbCHATH, THUA KaTO MapKaTa H3JH3a C HOBO
MpeIoKEeHNEe, HO BCUUKO TOBA KpUE CIETHUS PHUCK.
[To-ronssmMma 9acT OT ChUIECTBYBAIIUTE
MOTPEOUTENN XapecBar oBeue HOBUS MPOIYKT U T€
ce opHeHTHpaT KbM Hero. Enna mo-manka dact
o0aye mpoablkKaBaT ga nmorpebOsABar
chlIlecTByBalmusa TakbB. Te obaue He ca
NOCTAaThYHH, 3a Ja ObJe TOW peHTaOuiIeH 3a
koMranusTa. 1 14 B3ema perieHue ga ro crpe ot
npou3BoAcTBO. ToBa 03Ha4YaBa, 4ye OHa3u MO-MaJiKa
JacT MOTpeOuTean Beye HSAMAT CBOU JOOUM
MPOYKT- JIOTUYHO € T€ Ja MOTHPCST 3aMECTUTEI 1
MIpU KOHKYpeHTUTe. Taka Halara KOMIIaHUsI OCTaBa
C IO-MaJIBbK OpOil MOTPEOUTENH, OTKOIKOTO Ca OMIIH
IbPBOHAYAJIHUTE TakuBa. Paz0upa ce ToBa e equH
HEraTUBEH CLEHAapui, ThbH KaTO MO NbBTS Ha
Pa3BUTHUETO My MMa MHOTO MOMECHTH, B KOUTO
KOMITaHUSTa MOJKE JIa IPOMEHU X0/1a Ha ChOUTHSITA.
Ho Tpii KaTo 1esra Tyk € 1a ce IoKa)aT pUCKOBETE C
nsJjiaTa UM OMAacHOCT, TpsiOBa ma Obnar
MPE/ICTAaBEHU HAli-HEraTUBHUTE Bb3MOKHOCTH.
Haig numie, e KOJKOTO MOBeYE pa3IUYHU
Pa3HOBUHOCTH OT €/IMH U ChII MPOIYKT Mpeasiara
€/IHa MapKa Ha Ta3apa, TOJIKOBa MoBeue TS 00bPKBa
notpeburenute.” EnuH oT Half-HUTHpaHUTE
MIPUMEpH, KOUTO IIeU 1a IOKa)KEe TOBA TBHPJICHUE, €
cuTyanusara ¢ macrara 3a 3p0m Crest. Korato
KOMIIaHUATA pasrojiara caMo C €IMH IMPOAYKT,
HelHuAT na3apel 151 € 50%. [Ipu nanuuue Ha 38
Pa3HOBUJAHOCTH Ha Tacrara 3a 30U HEHHUST
naszapeH as1 HamajgsBa a0 36%, a korarto
pasmupeHusita HabposBar 50, masapHUAT AT
cliajla Ha IOJOBHHA OT MmbpBOoHavdalHUsA. Chbe
CUTYPHOCT 33/l HaMaJIIBAHETO Ha Ma3apHUs sl
HaNlOJIOBHHA CE€ KPUIT W JAPYru (HaKTOpHU OT
oOKpBKaBamara cpeaa, HO OOBPKBAaHETO Ha
NOTPEOUTENTUTE U HECIOCOOHOCTTA J1a OCBH3HAAT
KaKBO OTJINYaBa pa3JIMuYHUTE BUJOBE NIacTa 3a 3601
€ /10 ToJIsIMa CTEIEH OCHOBHATa MPUYMHA 3a TO3U
cnan. B cBosita xaura ,,22 HEU3MEHHHU 3aKOHA Ha
Opannunra“ Al Reis m Laura Reis ¢opmymupar
€IMH OT 3aKOHMTE IO CIEIHUS HAYMH: ,,3aKOH 3a
pa3IIUpPEHUETO Ha MPOAYKTOBaTa JIHHUA- AKO
MCKaTe Jla CTe YCIEeNHW JHec, TpsOBa ga ce

Haig M., 2011 “Brand Failures. The Truth About the 100 Biggest
Branding Mistakes of All Time”,Kogan Page Limited, London, str.
153-178.
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dokycupare, 3a 1a MOXKETE Ja U3TPATUTE CBOETO
MO3ULMOHUPAHE B Ch3HAHUETO HA 110Tpe61/1TeJ1;1“.44
Pa3bupa ce He TpsaOBa na reHepanu3upame TO3M
3aKOH, HO € J00pe /Ja ro uMame MpeABHUI IpH
TUTAHUPAHETO Ha pa3lIMpPeHHsITa Ha MPOAYKTOBATa
CH JIUHUSL.

4) ,,CHHOIPOMBT HAa HOBaTa Hrpavyka‘“-
TepmuH, usnonssan ot Taylor.” Bumnarwu
CBHILIECTBYBa U3KYIICHHETO 3a TOBA J]a C€ BIOXAT
noBeuYe BpeMe, YCHUIUS U CpeaAcCTBa B
HOBOBBBEJICHHETO, OTKOJIKOTO Jla C€ MHBECTHpa B
OCHOBHHUS Ou3Hec. 3aToBa M B MHOIO clly4au
pasmupeHusTa ce (GuUHaHCHpaT OT OrKeTa Ha
OCHOBHHUS NPOAYKT, KOETO MpPaBU MOCIEIHUSA
yA3BUM 3a aTaKUT€ Ha KOHKYpPEHTHUTE.
Bb3BphImaeMocTTa Ha WHBECTHIUITA B HOB
IpOAYKT (pa3lIMpeHre Ha MPOAYyKTOBATa JIMHHUS)
YECTO € JI0CTa MO-HUCKA, OTKOJIKOTO OM Omiia, ako
napute O0sixa MHBECTHPAHU B MO-CHJIHHUSA
CBIIECTBYBAIl MPOAYKT HAa KommaHusTa. Taylor
ONKMCBA Clly4al, pU KOUTO ,,MEHUKBD CE XBaJlH,
Ye HOBOBBBEACHUETO € oHecno 100 xui. Opoiku
npogaxOH, JOKaTO caMHMAT TOM HE OCh3HABa, 4e
yBenudyeHue camo ot 2,5% Ha 4-MUIMOHHUS
o0opoT (B OpOHKM) Ha CHIIECTBYBAIIMS MPOTYKT
IIere 1a J0HeCe MHOTO MOBeUe 3a KOMMaHusTa . "
To3u CUHIIPOM € MPUIIOKUM U TIPU CTPATErusiTa 3a
paslIupeHre Ha Mapkara, HO BIUSHHUETO U € Mo-
CUJIHO M3Pa3€HO NpPHU pa3LIUPEHUETO Ha
MPOAYKTOBATa JIMHUS, MIPU KOETO BHUMAHHUETO CE
HAacouBa KbM HOBHUTE apomMaTH wiu (QopMu Ha
CBHILIECTBYBAIIl TPOAYKT.

5) IIpomyckane Ha BB3MO:xkHOcTH. [lon
IpOIyCKaHEe Ha BB3MOXHOCTH CE€ HMMa MpPEeIBH]
OCHOBHO DHUCKBT €Ha KOMIIaHHs [a HaBje3e B
pa3linyeH ILEHOBU CETMEHT ChC ChIIECTBYBAIla
Mapka, KOrato T € MMajia Bb3MOXKHOCTTA Ja To
HampaBu ¢ apyra mapka. IIpuumnara ga ce
pasmiexja To3M MO-CKOPO YacTeH Ciydail e, ye
J0CTa MO-PSJIKO CpelllaHa € BEepPOATHOCTTa
KOMOAaHUMUTE JOa NMycKaT APYTd MapKu B
ChILIECTBYBAIlla KATEropus, KOUTO J1a ca B ChIIUA
LIEHOBU Kjac (MoOXe OM H3KJIIOUEHHUE NpPaBAT
oOekJiaTa, py KOUTO UMaMe peulia IpUMEpH Ha
pa3aMYHM MapKd B €IMH W CBIIM LIEHOBU KJlac-
TUNUYHUAT npumep e Inditex, coOcTBeHUK Ha

“ Ries, A. and Ries, L. (2002) 'The 22 Immutable Laws of Branding:
How to Build a Product Or Service Into a World-Class Brand', Harper
Collins Publishers, New York.

* Taylor, David (2004), Brand Stretch: Why 1 in 2 Extensions Fail,
and How to Beat the Odds. Hoboken, NJ: John Wiley and Sons, str. 24
* Tax Tam.

mapkute Bershka & Stradivarius). [Ipuunnara npu
o0nekiiata e, 4ye Te ca TapreTUPaHu KbM pa3iIndHu
ayIUTOPHH M MapKaTa € HOCUTENl Ha ONpeesICHU
aconuanuu. Koraro gaiena Mapka ce pa3impu mnoj
CHIIOTO HAaMMEHOBAaHUE, HO B JAPYTr ILIEHOBU
CEerMEHT, TSI MPONMyCKa BCHYKH BH3MOKHOCTH,
KOUTO TPOM3THYAT OT JAHUCUPAHETO Ha HOBa
Mapka- HM3rpa)JaHe Ha HOB MMHJK, HOBHU
acolyaluy, IPUBINYaHe Ha HOBU OTPeOUTENH, HE
Ha TOCJIEIHOTO MSCTO M BB3MOXHOCTHTE 3a
pasumpeHue Ha Mapkara. B kpaTtkocpoueH miaH 3a
Hes 11e ObJe MOo-M3roHO MapKara Ja € Io3Hara
(mopay BCHMYKHM TPEIUMCTBA, OMMCAHM TO-TOPE),
HO B JBJTOCPOYEH IJIaH TOBa IIe HaMmalu
neyajabuTe W, a ako HE ce chmpaBu go0pe ¢
YIPABJICHUETO HA HOBUS IIEHOBH KJIac MPOITYKTH,
TOBa MOXE JIa C€ OTpa3u HeOJArompusATHO W HA
II'bPBOHAYATHATA KATETOPHSL.

6) IIpomsiHa BBB BH3MPHEMAHOTO KAa4eCTBO.
ToBa € eMHO OT CepHO3HUTE TOCIEACTBHS, KOUTO
MoOraT Jia MPOU3TEKaT OT HABIU3aHETO B JPYT
IICHOBH KJac. B CWJIIHO KOHKYpPEHTHHS Ma3ap He
camo Ha ObpP3000OPOTHH CTOKH, HO W 32 BCUYKHU
MOTPEOUTEIICKN KAaTeropuu, IeHaTa B ToJsiMa
CTETICH OIpeieNs Bh3NPUATHETO 3a KauecTBo. [1o-
Huckara TtakaBa B moutu 100% ot ciayuute ce
BB3IpHEMa KaTO CUTHAN 3a IMO-HHCKO KayeCTBO.
CrnenoBaTeqHO BCsIKa MapKa, KOSTO JIaHCHpa
MPOAYKTH B ChIllaTa KATETOpHsi, HO C IMO-HHUCKA
[[eHa, PHUCKYBa MOTpeOUTEIUTE [a 3aloYyHaT aa
BB3MpHEMAT M'bpPBOHAYAHATA TakaBa KaTo IO-
HUCKOKAaYeCTBEHA.

7) PazHomocoYyHa KOMYHHKAIHUSA.
[IpobnemMbT mpu JaHCUPAHETO HA Pa3IUYHHU
BapHaHTU C€ KOPEHH HE B CAMOTO Pa3lIUpsBaHE HA
MPOAYKTOBATA JIMHUSA, HO KOMIIAHUATA YECTO MOXKE
Jla JOIMyCHE Trpelkara Ja ,,pa3Kake MHOTO U TO
pasnmuuan uctopun®.” EnuH TakbB mpobieM e
KOraTo BCEKHM HOB BKYC Ha JIaJieH MPOAYKT HMa
coOCTBEHA KaMIaHWs, MeIHWHA IMOJKperna,
IIPOMOIIHS M HachpUyaBaHe Ha Mpojaxkoute. Bmecto
T€ J1a paboTAT 32 HAChPUYABAHETO HA O0IIIaTa MapKa,
BCSAKO DPA3MIMPEHUE CH MMa CBOS MEPCOHATHOCT.
ToBa B KpailHa CMETKa BOIM [0 pa3MUJIsABaHE Ha
yCUJIUSATa W B KpailHa CMeTKa ,,pa3ka3BaHe Ha
HSIKOJIKO Pa3JIMYHU UCTOPUU, OTKOJIKOTO Pa3TUIHU
rmaBM Ha enHa obma Takasa“.” Bcmuko ToBa
M3HCKBA BpEeMe, YCHJIHSI U CPEJICTBA OT CTpaHa Ha

‘" Taylor, David (2004), Brand Stretch: Why 1 in 2 Extensions Fail,
and How to Beat the Odds. Hoboken, NJ: John Wiley and Sons, str. 27
* Ilaktam
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BCHUUYKH B OopraHusanusiTa (MEHUIXMBHT,
MPOAAKOM, JIOTUCTHKA, T.H.), KOUTO B TOBEUYETO
clydal ce MPEeHaco4YBaT OT Te3W 3a OCHOBHUS
npoaykT. U ako ce ciyuu Taka 4e pa3IiupeHneTo aa
€ MO-MaJIKoO MPHUBIEKATEIHO, OTKOJKOTO
CBHILIECTBYBAILUS TIPOIYKT, TOTaBa PE3yATAThT €, Ue
BJIOKEHUTE YCUJIHS HIMA J]a ObJ1aT KOMIIEHCUPAHH C
MO-BUCOKU MPOJAXOU M JONMBIHUTENCH Ma3apeH
TSI

Korato MeHWIXbpUTE B3eMaT peELICHUs Ja
MyCHAT HOB IIPOAYKT MO/ ChIllaTa MapKaTa B ChlIaTa
KaTeropusi, HO C pa3JIM4HO Ka4yeCTBO, ChIIECTBYBAT
YeTHpPU OCHOBHM HauMHa Ja ce€ Mpeamnassit oT
pa3BajsiHe UMHJKa Ha MapKaTa. Ha mbpBo mscTo Te
MOraT J1a BbBEJAT IPOAYKTUTE C [TO-HUCKO KAY€CTBO
C HsJIKakBa moamapka. HamMeHoBaHHMETO mmie
WHIMKUpa, Y€ CTaBa BBIPOC 3a Apyra JIMHUSA.
Penuna aBropu (Milberg, Park, u McCarthy;49
Monga u John™; Sood u Keller') mokassar, ue
HAJIMYUETO Ha IMMOIMapka HamaJisBa HeraTHBHATa
HACTpOIKa Ha MOTpeOuTeNInTE KbM 00I11aTa MapKa.
Jpyr HauMH 1a ce MpeAmassaT OT NPOMsSHAa Ha
UMHKAa HAa Mapkara € 4pe3 JUCTPUOyIusTa.
[IponykTHTe € pa3aMyHO Ka4yecTBO (a 3all0 HE U
MapKUpaHu C MmoaMapka) morat ga Obaar
pasnpocTpaHsBaHU B pa3iuyHu KaHanu. Hanpumep
Gorenje 1a TaHCUPAT JIMHUS €BTUHU MEYKH, KOUTO
Ja MPEeNoCTaBsAT 3a Pa3NpOCTPAHEHUE CaMO B
Carrefour unm pyra Bepura CynepMapkeT, KOUTO
TPaaAUIMOHHO Ce€ BB3MpHUEMa Ja Mpejajara
OPOAYKTH C HHUCKHM II€HU. Majiko BEpOSTHO €
JIOSTTHUTE MOTPEeOUTENN Ha MapKara Ja MOThPCIT
HEWHUTE MPOAYKTU TOUHO B T€3W MarasuHu. [pyr
npumep Ou 6w Dika na npeayiara cBou eneraHTHA
o0Jieka Ha HUCKH LIEHU UJIH B IPyra CaMOCTOSITEIHA
BepHUra MarasuHu, WU B TOJISIM yHUBEpCaJeH
Mara3uH. Taka MapkaTa HsMa Ja pa3zodyapoBa
HAaCTOSIIUTE CHU MOTpeOUTeNnu, KOUTO IIe
MIPOIIBIDKAT JIa Ce HACJIaXK1aBaT Ha Ma3apyBaHETO B
€JIETaHTHUTE UM MarasuHU C JII00e3eH TepCoHall,
KOMTO Ja OTTOBOPM Ha BCHUYKH MM HYxAu. Taka
Dika mie morar ma JOCTHTHAT W IO MHOTO JIPYTH
MOTPEOUTENN, KOUTO TIPU JIPYTH YCIOBHS TPYTHO

“ Milberg, S.J., Park, C.W. and McCarthy, M.S. (1997), “Managing
negative feedback effects associated with brand extensions: the
impact of alternative branding strategies”, Journal of Consumer
Psychology, Vol. 6 No. 2, str. 119-140.

* Monga, Alokparna B. and Deborah R. John (2010), “What Makes
Brands Elastic? The Influence of Brand Concept and Styles of
Thinking on Brand Extension Evaluation,” Journal of Marketing 74,:
str. 80-92.

' Keller, K. and S. Sood (2003), “Brand Equity Dilution: Your Brand
May Be Less Vulnerable Than You Think,” Sloan Management
Review, v45,n1, str. 12-15.
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e OTKpHSIT. TPETH BapuaHT 3a 3arma3BaHe UMUKA
Ha Mapkara 1MpH1 BbBCKJIAHCTO Ha HOBU IIPOAYKTHU C
MO-pa3IMYHO Ka4eCTBO € Upe3 HAYMHa, 110 KOWUTO Te
ce mpou3sBexkaar. Beue 6e criomeHaro, 4ye eIuH OT
CEepUO3HUTE mpoOieMu, € MpoMsHATa BBHB
BB3MPUATHETO 32 KAYECTBOTO, Thil KATO MO-HUCKATa
I[eHa Ce CBBbpP3Ba C MO-HUCKO KayecTBO. Ho
KOMIIAaHHUSTA MOXeE J]a IOCTHTHE MO-HUCKA IICHA HE
CaMO KaTO CHHM)XM Ka4eCTBOTO- pa3jiMyHaTa
TUCTPUOYIUS € TIPUYMHA 32 UKOHOMHS B 4acT OT
MOCTOSTHHUTE Pa3XOJlv, KOUTO CHITBTCTBAT CTOKAaTa
70 JOCTUTAHETO W O KpaiHUTE KIMEHTH (KOraro
KOMIIAHHATA MTpeJyIara MpoayKTUTE He B COOCTBEHH
MarasuHH, a 4pe3 JUCTpUOyTOp/mpeKynBay, ToraBa
HEIHHUTE pa3Xxoay HaMaJISBaT); ChIIO0 TaKa TS MOXKE
7a BIOXH CaMO HSKOW 0a30BW CBOWCTBa B
MPOMIYKTa, 32 Ja MOCTUTHE TO-HHCKA IeHa (eaHa
NpaxoCcMyKadyka HampuMmep MoOXe jaa 0bae c
KadecTBoTO Ha Hoover Hampumep, HO na Objae
HaucTHHA 0a3oBa- C MO- Malika MOIIHOCT, C
BB3MOKHOCT CaMoO 3a €IWH BHJ TOPOWYKH, TIO-
MaJIKa BMECTUMOCT Ha TOp6I/IqKaTa, caMO B €IUH
IBAT U T.H.). Taka KOMITaHUsTA 3ara3Ba Ka4eCTBOTO
CH M CHOTBETHO BB3MPHUATHUETO 332 Ka4eCTBOTO, HO
MOJKE J]a OTTOBOPH Ha MOTPEOUTENUTE C MO-HUCKH
IMOKYIIaTCJIHU Bb3MOXKHOCTH. N na YCTBBPTO MACTO,
KOMITaHUSATA MOXKE Ja TTOKake Ha MOTPEOUTENuTe,
9Ye MO-HUCKOKAYeCTBEHUTE HOBOBBLBEICHHS Ca
nNpeAHa3HaAaYeHU KBbM NOTpeOUTENHUTE,
OpPUEHTHPAHU KbM MO-TOCTHITHU CTOKH. Taka Te 1me
MUHHMH3HPAT HETaTUBHUS €(DEKT OT JJTAHCHUPAHETO
Ha CTOKH C IMO-HHUCKO KaueCTBO M CHIIEBPEMEHHO
e MOMYEPTAST MO3UTUBHHUTE BB3NPUATHS TPH
JAHCUPAHETO HA CTOKU C MO-BHCOKO KAueCTBO OT
nbpBOHAYaHOTO. OOMKHOBEHO TOBa MOXKE Ja
CTaHe Ype3 OPraHNu3UpPaHEeTO Ha KOMYHUKAIIMITA Ha
MPOIYKTa B Ta3W HACOKA- OT ChIBPKAHUETO BHPXY
OIIaKOBKaTa, Mpe3 MO3UIIMOHUPAHETO B Mara3nHUTE
W Hakpas pekjamMara B Pa3JIMYHUTE MEIUNHU
KaHaJIH.

II1. 3akarouenue.

B m3noxxenueTo mo-rope 0sixa MpeICTaBCHH B
JIBJIOOYMHA CTPATETUUTE 32 PACTEIK HA KOMITAHHSITA
ype3 paslUpeHre Ha MPOAYKTOBaTa JUHUSA U
pa3lIMpeHrue Ha MapKaTa, KaKTO U TEXHHUTE
MpeauMCcTBa W HeaocTaTblM. Kakrto craBa sicHO,
BCsAKA €lIHA OT TSIX MMa CBOWTE CHJIHHU U clabu
CTpaHU M HE MOXE €IHO3HAYHO J1a C€ TBbPAH, ue
elHaTa WM Jpyrara ca MOo-MOAXOASAIIU 3a
u3noi3BaHe or komnanuute. llpenu na B3eme
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OKOHYATEJIHO pENICHNE 3a TOBA JaJIU /1a JIJAHCUPaHa
Ha mazapa Moau(pUKalus Ha CHIIECTBYBAII
IIPOAYKT WJIM J1a HABJIE3€ B U3LSJI0 HOBA TEPUTOPHS,
KOMIaHUATA TPsIOBa J1a CU OTTOBOPU HA HSIKOJKO
BbIIpOCa (IOPUM M B CIy4yauTe, KOraTo HOBUS
IPOAYKT 3aJ0BOJISIBA KPATKOCPOUHM LEJIM Ha
KOMIaHMUsATa, TOBAa MOXeE Jaa JOBeAe A0
J'BJITOCPOYHM MOCIIEICTBUS 3a Hesl; 3aTOBa € 100pe
J1a ce B3eMe HH(OPMHUPAHO PELICHUE):

- KakBa e creneHTa Ha CXOJCTBO MEXIY
HOBHS POJYKT U ChLIECTBYBALUS ACOPTUMEHT Ha
xomnanusaTa? Konkoro mo-0in3ka e Kareropusra,
TOJIKOBA MO- JIECHO ChIIECTBYBAL[UTE
NOJIOKUTEHN acoLMalMM 3a MapkaTa e ce
IpeHecaT U BbPXY HOBOBBBE/ICHUETO.

- KommnanwusaTa nma 11 Bb3MOXKHOCT U OITUT /12
JIOCTAaBH CBHIIOTO KaU€CTBO U 32 HOBOBBBEIACHUETO,
KaKTO 3a ChlllecTByBalus npoaykr? Ilpenacsnero
Ha UMUK C€ JABMKU U B IBETE TOCOKH- OT MapKara
KbM HOBOBBJEHHMETO, HO U B 0OpaTHa MOCOKa- OT
HOBUS NPOAYKT KbM Mapkara maiika. T.e.
HOBOBBBEJIEHUETO MOXE CBHIIO Ja Hapyllu
U3rpajJieHus] UMHJDK Ha Mapkara, ako HE OTroBaps
Ha JIOCETalllHUTE CTaHapTH.

- Kaksa e ienara, Ha KOSITO KOMIIaHUSITa MOXKE
Jla CU TO03BOJIM J1a TIPOM3BE/E U B MOCIIEACTBUE Aa
IpeJiara HOBOBbBEIEHUETO Ha nazapa? [Ipu asere
CTpaTeruy KOMITAHUSATa MMa PA3JIMYHU €TaJOHH-
IIpY Pa3LIMPEHUETO HAa NMPOAYKTOBATa JMHMS TOBA
ca coOCTBeHUTE NMPOAYKTH (KOUTO Beye ca
CBIIOCTABEHH C T€3M Ha KOHKYPEHTHUTE), I0KaTO IpU
CTpaTerusiTa 3a pa3lmIMpeHHE Ha MapkKaTra
KOMIIaHUsATa TpsiOBa BHUMATEIHO Ja MPOyYHU
HO3ULIMOHUPAHETO HA KOHKYPEHTHTE.

- Moxe aM KOMHOaHUATa Aa U3IO0JI3Ba
CBIIECTBYBAILUTE KaHAJIHU 3a pa3NpOCTpaHEHHE Ha
HOBHUS NTPoayKT? To3u BbIPOC € BaJIUJIEH OCHOBHO
IIPU PA3IIMPEHUETO Ha Mapkara, ThH Karo IpH
MPOAYKTOBAaTa JUHUS MOYTH BbB BCUUKHU CIIydau
TOBA € Bb3MOXKHO.

- KakBu ca HauuHHTE 32 KOMYHHUKAIUs C
MOTpeOUTENUTE Ha HOBOBBBEIEHUETO U MOTaT JIH
Ja ce M3MO0J3BaT ChIIECTBYBAUIUTE
KOMYHUKAIlMOHHU KaHaiu (B KOUTO MapkaTa
npucberBa)? Karo 11510 Kou ca moTpeduTenuTe Ha
HOBOBBBEJEHUETO — JOCETALIHUTE KIWEHTH Ha
KOMIaHUATA MIM HU3LAI0 HOBU? Moxe nu
HOBOBBBEJEHUETO J1a CE€ BB3MOJ3BA OT
KOMYHHUKAIUATA Ha IsU1aTa Mapka (KOeTo € MPSKO
3aBUCHMO OT CTEIIEHTA Ha CXOACTBO C OCTaHAJINs
acoptumeHT)? HeoOXxoquMu 1 cM MHBECTHILIUU B
0o0y4yeHHEeTO Ha MOTpPeOUTENUTEe 3a MOJ3UTE OT

ynoTpebara Ha HOBUS POYKT?

Hakpatko ToBa ca ocHOBHHUTE BbIIpocH (0e3 aa
ce MpeTeHAMpa 3a M3UepraTeTHOCT Ha CIUCHKA),
KOUTO KOMIaHUATa TpsOBa Ja CU 3agaje IpH
uzesTa 3a JaHCUpaHeTO Ha HOB MIPOYKT Ha Ma3apa,
U [Ipe B3€MaHETO Ha OKOHYATEJIHO PEelIeHue, 1a
uMa TpeIBUI U30POSHHUTE MO-TOpe MPEAUMCTBA U
HenocTarbid. CaMo MMO3HABAaHETO B IBJIOOYMHA HA
MOCJICACTBHUATA OT JIMHEWHOTO M HEJIWHEHHOTO
pa3muMeHHe Ha MapkKaTa M B3eMaHETO Ha
NpEBAaHTUBHHU MEPKH 3a MUHUMHU3HpPaHE Ha
PUCKOBETE MOXE Ja MPEAOTBpPATH HEraTHBHHS
KpaeH pe3yITar 3a KOMIIaHUATA.
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