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Hzepaoicoane Ha
OpPaHO NIOSATHOCT
OHJIAUH

en. ac. 0-p Huxonaii Banxos
VHCC - Cogpus

BLBenenue

3a bpanounea u KOIKO e 8adxceH moi 3a
MapKemuHnzoeama cmpamezus Hd
opeanusayuama?

B nmHemHo Bpeme OpaHIMHTBT € YIPaBICHCKH
npouec, 4pe3 KOMTO OpraHu3alUUTE Cce
mudepeHnmpar moMexay cu. Upes To3u mporec,
ThProBcKaTa Mapka Npuao0uBa CBOM COOCTBEH
,JKHBOT®, UMa CBOsS COOCTBEHA HJICHTHYHOCT H
XapakTep M JI0 U3BECTHA CTEIECH 3aMeCTBA CaMHUs
NPOIYKT B Chb3HAHUETO Ha MoTpedurens. ETo 3amo
OTHOUIEHUATA MPOAYKT-oTpeduten TpsiOBa na
ObaaT pa3miek1aHu U B eMOIIMOHAJICH ACTIEKT.

Cnopen npod. Kotasp u @opy “OpaHAuHIBT ce
OTHAcsl /10 B3UMAHETO Ha HEI0 OOMKHOBEHO MU
NpeBpBIIAHETO My B HEL[O CTOWHOCTHO H
3HAYMMO.”"

bpaHauHrsT ¢ Hepas3jaeliHa 4acT OT
ChbBpeMeHHHUs1 Ou3Hec. ChINECTBYBaT MHOTO U
Pa3IUYHU ONPEICICHUS 3a TEPMUHBT ,,0paHIHHT ",
O06o6mena aeuHULIAS TIpeACTaBs OpaHIAWMHTBT
KaTo MPOIIeC M0 M3TPaKIaHETO HA HMMETO, 3HaKa,
CHMBOJIa W JPYTrd KOMIIOHEHTH C THPrOBCKaTa
Mapka, upe3 KOHTO NMOTpeOUTennuTe Ia
uAcHTH()HUIIIPAT KOHKPETCH MPOIYKT. B ycioBusTa
Ha CWJIHA KOHKYPEHIIHS, BCE IMOBEYE KOMITAHHH
OCh3HABAT HYXKJaTa U CTOMHOCTTA Ha OpaHIUHTA
KaTo MPOoIec, KOWTO MOXKE JIa YBEITUYH ITeYAIOUTE,
Jla HampaBH pa3lo3HaBaeM 3a IMOTPEOUTETUTE
npeyIaraHusT MPOAYKT, Upe3 H3TpakIaHETO Ha
€MOIIMOHAIHATA BPB3Ka ,,IPOAYKT-IOTPEOUTEN .

' Kotler, P., Pfoertsch, W. B2B Brand Management. Berlin. Springer,
2006, p. 16
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1. JlostnHOCT KBbM OpaHaa

VYenexure Ha €JHa KOMITaHUS 3aBHCAT IJIaBHO OT
CrocOoOHOCTTA i J1a MPUBINYA HOBU KIMEHTU KbM
npeJlaranuTe oT Hest Opann win OpanpoBe. Ot
Ipyra cTpaHa, BaXHO yCJIIOBHE 3a HEHHOTO
oLIeJIsIBaHE Ha [1a3apa ca M yMEHUsATa | Jja 3a7/bpKu
HACTOSIIIUTE KJIMEHTH, /1a T'M HAIPaBU JIOSUTHU KbM
cBosi OpaHn. Bcesika opranuzanusi, HE3aBUCUMO C
KakKBa JIEHHOCT ce 3aHMMaBa, C€ CTpeMHU Ja
IIpUBJIEYE BCE IIOBEYE U MO-JIOSUTHU oTpedurenu. B
ciydas ,,IOBEUYETO KJIMUEHTHU O3HauaBa
yBeJIHMYaBaHe Ha NpPoJaxOHUTe C BCUUYKHU
MIPOM3THYAIIHN OT TOBA CJIEACTBUSA 32 PUHAHCUTE HA
komnaHuATa. [IpunoOuBaHeTO Ha HOBU KIIMEHTH,
obaue crpyBa napu. Penuna wuscienaBaHus B
oOmacTTa moka3BaT, Y€ B 3aBUCHMOCT OT
MIPOAYKTOBAaTa KaTeropus 1 CUTyalusATa Ha nasapa,
MpUI00MBAHETO HAa €IUH HOB KJIMEHT MOXE Ja
CTpyBa Ha KOMIIaHUATA OT 7 0 22 IbTU MOBEYE,
OTKOJIKOTO OT TOBa Ja 3aJbpKU €IUH HACTOSII
kiueHT. [lo-JIosuIHuTe KIMEeHTH, OT Jpyra cTpaHa,
O3HaudyaBa MNO-CUTYypHHU NpoaaxOu u
nonysspusupaHe Ha Opanga or ,,ycra-Ha-ycra“
(“Word-of-mouth™).

1.1. KakBo e JIOSUIHOCT M KOH ca HeHHHUTe
n3mMepenus?

JlosmHOCTTa KBbM OpaHia € 00eKT Ha MHOYKECTBO
MapKEeTUHTOBU HW3CIEABAaHUA M NpUUYMHATA 3a
MOpaXJAAHETO Ha JUCKYCHU B HAyYHHUTE CpEIH.
HMeHHO upe3 TsIX Bb3HUKBAT U BBHIIPOCUTE OKOJIO
Temara, karo: Kaxea mouno e nosnnocmma? Janu
ce nosesaea 6 ciedcmeue Ha onpeodeieHo
omHouleHue Om cmpaHa Ha nompeobumenume
(omHowenuecka) KoM O0adeH NpoOyKm, Oaiu e
pesyimam om noemapAaujo ce nogeodeHue
(nogedenyecka) uiu KomMoOumayus om oeeme
(nogedenuecko-omuowenvecka). Mma au camo
eoun euo nosanHocm? Hma au epwv3xka medxncoy
sudogeme JOSTHOCM U 8UOA HA NpediacaHume
CMOKU U YCITy2U Ha 0a0eH Opano?

CrhIiecTBYBaT MHOXKECTBO OIIPEICTICHHS 32 TOBA
KaKBO TpencTaBisiBa josnHocTtTa. Cmopen
AMepuKaHCcKaTa MapKeTUHIoBa acounanus (AMA)
JIOSITHOCTTA € ,,CUTyalusi, B KOSATO TOTPEOUTEIAT
OOWMKHOBEHO KyIyBa CTOKUTE U YCIYTHTE Ha €IUH
MIPOM3BOAMTEN 32 ABIBI IEPHO OT BpEMe, BMECTO
Jla TH KyIyBa OT OCTAHAIUTE IMPOU3BOAUTEIU B
paMKuTe Ha KaTeropusara‘.’

Dictionary of American Marketing Association. Available at:
https://www.ama.org/resources/Pages/Dictionary.aspx
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Jlpyro ompeneneHue U Moxe Ou elHa OT Haii-
YEeCTO CPEIIAaHUTE KOHIENTYalTHH Ne()UHULIUU 32
TOBa KaKBO € MOTpeOUTENICKa JOSITHOCT € TOBa Ha
JIxelikb0u 1 UeCTHBT, KOETO IVIacH Y€ JOSTHOCTTA
€ ,,[IPUCTPACTHA MMOBEJIEHYECKA peaKIusl, U3pa3eHa
BbB BPEMETO OT €JAMHMIIA B3eMallla pEeUICHUs,
OTHACSIIA CE€ JO0 €/IHAa WM MOBEYE alTePHATUBHU
MapKu U3MeXay Habop OT MOAOOHM MapKH, U €
(bYHKIMS HA TICUXOJIOTUYHY (B3€MaHe Ha pelieHue,
OIICHSIBAHE) Hpouecpl“.3

JlosmaocTTa KBbM OpaHaa MpeacTaBisaBa ,,CUITHO
00BBp3BaHE 32 U3BBPIIBAHE HA MTOBTOPHA MOKYIIKA
Ha JIaJieHa CTOKa/ yciyra B ObEIIeTo, KaTo M0 TO3H
HAYMH C€ Ch3JaBa MPEANnoCcTaBKa 3a MOBTOpPHA
MOKYyINKa Ha €aWH W Cchbiiu Opana/OpaHaose,
HE3aBUCUMO CUTYAIlMOHHHUTE BIHUSHUSA HWIH
MapKeTHHTOBH YCHWJIHS, UMaIlld TMOTEHIHaNa aa
Hakapar MOTPEOUTENUTE Aa NMPEeMUHAT OT €IUH
Tponapad Ha Apyr™’

Komu ca H3MEPEHUSATA HA JosIJIHOCTTA?

Heka na pasmiename BHIOBETE M3MEPEHUS HA
JIOSITTHOCTTA BE3HUKHAIIH IIPE3 TOAUHUTE.

> JloslsiHOCTTA, Pa3riIeKAaHa KaTo pe3yJrar
oT noBrapsamo ce aeiicreue. IIpes 70 rogunu,
JOSTTHOCTTAa KbM OpaHaa B Amepuka U 3amajgHa
EBpomna e pasmiexxgaHa caMoO Karo pesyiarar oOT
noBTapsIIO ce aelictBue. Ts e Ouia mpencraBsHa
KaTo mpocTa NPOMEHINBA, KOSITO € H3MepBalia
yecToTara Ha HMoTpeOuTelcKaTa MOKYyIKa.
[ToHacrosimeM He MOXe M Ja cTaBa JyMa 3a
BpBIIIAaHE KbM IMOA0OHN METOH 3a IeUHUpaHE HA
JIOATHOCTTA.

> JlosisiHOCTTA, pa3liiexkaaHa KAaTo BPb3Ka
NnoBeJleHNe HA NMOTPeOMTE/sA-OTHOLIEHNEe KbM
Opanga. To3umw moaxon ylliecHSBaA
UICHTH(HUIUPAHETO HA PA3JUYHUTE CETMEHTH
KIIMEHTH CIIOPE] TIXHOTO HUBO Ha JIOSUIHOCT, KAKTO
U B pa3pa0OTBAaHETO HA MAPKETUHTOBU CTPATETHH,
MpeHa3HAYCHN 3a CIieYesiBaHe Ha M30paHus OT
KOMIMaHusATa MoTpedbuTesicku cermeHt. [Ipuunnara
JIOSITHOCTTA J1a ObJIe pasmiiexaaHa KaTo MOHSITHE C
JIBE U3MEPEHU €:

- 3a Jla ce HalpaBU pa3rpaHUYCHHE MEXKIY
noTpeOUTENUTE, KOUTO Ca JOSJIHH HaA
MMOBEAEHYECKO HUBO U TE3U, KOUTO HE Ca U Jia C€
OTCeSIT moTpeduTrenuTe, Hall-ysI3BUMU B
TMMOBEAEHUETO CH;

Mellens, M. Dekimpe, M.G. Steeniump, J.-B. E.M. A Review of
Brand-Loyalty Measures in Marketing. 1996, p.3

* Oliver, R. (1999). Journal of marketing: Whence consumer loyalty?
USA. American Marketing Association, 1999, p.34

- 3aI0TO ITOsIBaTa Ha JIOSUTHOCTTA HE MOXKE J1a
Obe 00siCHEHA CaMO C TOBTAPSIIO Ce IEHCTBUE U
Jla HE U3SCHSABA NMPUYMHUTE 32 HEHHOTO
BBb3HUKBaHe. JIosTHOCTTa € o0pareH mpoiiec. 3a aa
“MaT MOTpeOUTe KOMIAHUHUTE ChIIO TPsAOBa Aa
npejiaraT JOsTHOCT. ,,be3 HelmpeKbCcHaTa Bpb3Ka ¢
KIIMeHTa U oOpaTHaTa BpbH3Ka, HETOBUTE HYKIH,
pa3OupaHus, HamMepeHUs He MoraT nga Obaar
pas36pann‘’

> JlosaHOCTTAa, MmOpoOaeHa OT
NMOTpeOuTEeJICKUTE HAIIACU. T € M3cieBaHa OT
rmeaHa TOYKa Ha NpeANOYUTAHHUATA,
00BBP3aHOCTTa M TOTPEOUTEIICKUTE HAMEPEHUS.
,» 15 C€ OTIpeIesis OT JKEeJTaHUETO Ha MOTPeOHuTeNs 1a
NPOJIBJKU OOBBP3aHOCTTA CH C KOMIAHUATA,
BBIIPEKH TO-HUCKUTE [IEHW HAa KOHKYPEHTHUTE U Ja
MPEeopbyYBa MPOAYKTUTE W YCIYTHTE Ha CBOWTE
npustenun®.’ [IpoMeHIMBUTE HA NOSAJIHOCTTA,
MmopojeHa OT HaryiacuTe, He OuBa ga OBaaT
MOALEHABAHM, 3aIl0TO ,,JIOBEICHUETO OTpa3sBa
KaKTO HAcTosIIaTa CUTyalus, Taka U Habop OT
MHHAIN CBOWUTHA, HOKATO ,HArgacuTe MHOIO
YeCTO MOTarT J1a ca CHI'HaJI 3a ObJCIINUTE ACHCTBUS
Ha moTpeduTenure. MapKkeTHHTOBU CIICIUATUCTH
CMATAT, Y€ HAITacUTe Ha MOTPEOUTENUTE KbM
JaJIeH MPOIYKT TpsiOBa na ObaT MHOTO CHIIHH, 32
Ja ChUIECTBYBAa MCTHHCKA NosnHocT. Te
MpE/ICTaBIsIBAT HA0Op OT BAPBAHUS CBBP3aHHU C
MOKyInKata Ha MNPOAyKTa W Morar jga Obaar
M3MEpBaHU 4pe3 cienHuTe BbIpocu: o kakBa
CTerneH ca oOBbp3aHu c mpoaykra?; Mmar nu
MOPOJICHU TMOJIOKUTEIHU YyBCTBA KbM Hero?; buxa
JIV TO TTPETOpbUajIu Ha MPUATEITN ?

> JlosnaHocTTa, pa3riaexjgaHa OT
MepPCIEKTUBAaTa Ha TIOTPEOUTEIICKOTO TOBEICHHE
(moBegeHYECKa JIOSIHOCT). TS mpencTaBisBa
HeornpeAeeH Opod MOBTapsIId C€ IMOKYIKH OT
€IWH JOCTAaBUYMK Ha MPOIyKTa WM yCiayrara, 3a
OTIpeJIesIcH TIEPHOJT OT BpeMe. To31 BUI U3MEPECHHE
Ha MOTPEOUTEIICKA JIOSUTHOCT YeCTO € M3MEpPBaH
KOJTMYECTBEHO TIOCPEACTBOM OpOsi HA TIOKYITKHTE
HalpaBeHU OT €JHa KOMITaHWs, YecToTaTa Ha
MOKYIIKATa, CyMara, oxXap4eHa 3a aJcH MPOIYKT U
np. JlosutHOCTTa TOPOACHA OT MOTPEOUTEIICKOTO
MOBEJECHUE, YE€CTO BH3HHMKBA B CJICJCTBHEC Ha
MeXaHu3Ma ,npoba-rpemka, ype3 KOHUTO
MOTPEOUTENTUTE JIECHO C€ OPUEHTHUPAT KOU MPOAYKT
Ou 3a7J0BOJIUJI B HAW-TOJISIMA CTETICH HYXIUTE UM,

Bobalca, C., Study of customers' loyalty: dimensions and facets.
Management & Marketing, 2013, p. 105
° Bobalca, C., Study of customers' loyalty: dimensions and facets.
Management & Marketing, 2013, p. 106
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T.€. TO3M BHUJ JIOAJIHOCT € Ie€HepupaHa He OT
noTpeOuTeNCcKaTa NPUBbP3aHOCT, a OT JIUIICATa Ha
BpeMe (3a J1a IpeMHUHAT KbM JPYr HPOAYKT WU
yciiyra, norpeburenure TpsOBa Aa OTAENAT
3HAYUTEJIHO BpeMeE€ 3a INpOydYBaHE Ha
KOHKYPEHTHUTE MapKH).

1.2. Konuenuus 3a JOSIJIHOCTTA IO MO/IeJIa Ha
JuxuBecio’

JloOpe mo3HATO B MAapKETHHTOBHTE CpPEIH
ompe/eeHUe 3a JOsITHOCT, € ToBa Ha /luk u becto,
KOMTO CHIIO PA3ITICKIAT JOSITHOCTTA KaTO Pe3yaTaT
OT KOMOMHUPAHOTO BB3JEUCTBHUE MEXKIY
OTHOIIICHWE W TOBEJeHHE Ha moTpedutens. Ta
Bb3HHKBA OT B3aMMOJEHCTBUETO Ha
MOTPEOUTEIICKOTO OTHOIICHHWE KbM JIaZIcH OpaH U
MTOBTOPHUTE MOKYITKH, KOUTO TIPABH TOTPEOUTEIIS.
JIBymepHara nosutHOCT 1o Mozena Ha Jluk u becro
ce pasjienisi yCIIOBHO HA YETUPH BUJIA: MIPU BHCOKU
HHBa Ha IOBEJICHYECKA U OTHOIICHYECKA JIOSITHOCT
ce HaOmrogaBa ,,ipeMUajIHa JOSJIHOCT, MpH
BHCOKH HHBA Ha ,,0THOIIICHYECCKA' M HUCKHM HUBA HA
,IIOBEJCHUYCCKA JIOAIHOCT® ce HaOlrogaBa
,»JIaTEHTHA JOSJIHOCT®, MPU HUCKU HUBA Ha
MPUBHP3aHOCT ¥ BUCOKA CTETICH HA IMOBTAPSIIHU Ce
TIOKYTIKH JIOSUTHOCTTA C€ HapHuua ,,MHEePIIMOHHA, a
IIPU JIUTICATa HA BCSIKAKBH MOKYIIKH M OTHOIICHUE
KbM JaZieH OpaHJ OT CTpaHa Ha KJIHUECHTHTE,
SIBJICHUETO Ce€ Hapuda HyneBa JosinHocT (Buk
Tabmuma 1).

- Bucoko niso

Hucko HuBO

Jlamenmmua (cxkpuma)
JOATHOC

Huepyuonna noannocm Hyneea nosanocm

Taoauma 1. KoHumenmust 3a J0SUIHOCTTA IO
Mojenia Ha Jluk u becro

1.2. KorHuTHBHA, €eMOLIMOHAJIHA, BOJIeBa M
MOBe/IeHYeCKA JIOSITHOCT

B MOCJICAHUTE TOAWHU IMOAXO0MHa, Pa3IIICKAAI]
JOAJIHOCTTAa KaTO KOI'HMTHBHA, €MOIIMOHAJIHA,

7

Garland, R. Gendall, P., Testing Dick and Basu's Customer Loyalty
Model. Australasian Marketing Journal 12,2004, p. 81
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BOJICBA U TMOBEJCHUYECKa, € MOXe Ou Hail-
M3MOJI3BAHUAT OT MApKETHHTOBUTE CHEIUATUCTH.
N ,3a na Obne pazOpanHa JOSUTHOCTTA, TPSAOBa Aa
ObJaT pas3mielaHd MOTPEOUTENICKUTE BSPBaHUS,
BB3JICUCTBUS U HAMEPEHUS .... 32 KOTHUTHBHATA,
€MOI[MOHAJIHATA U BOJIEBATA JIOSJIHOCT CE CUUTA, Y€
ca MOPOACHU OT CUTYAIMOHHU OOCTOSTENICTBA U Ue
OTpa3sBaT HMHIWBUIYaTHUTE XapaKTePUCTUKH Ha
BCEKH €/IMH YOBEK, KaTO BCAKA €/IHA OT TAX CE ABSIBA
KaTo oT/enHa (as3a Ha JOSTHOCTTA™ .’

o Koenumuena nosnnocm: Ilpu Ta3um JOSITHOCT,
atpubyTuTe Ha OpaHja, KOMUTO Ca BUJIAMMH 3a
noTpeOuTens, AeiicTBAT KaTo MHAMUKALUS H
nogyepTaBar npeAuMCTBaTa Ha JajieH OpaHn npej
HeroBute antepHatuBu. Mudopmanusara 3a
KOHKpETeH OpaHj, MOTPEOUTETAT MOXKE Ja €
MOJIyYWJT OT TPEIUIIEH OMUT WM OT CKOPOIITHA
ynorpeba Ha npoaykrta. B To3um cayuait
NOTPeOUTENAT € JIosJIieH Ha 0as3a mojydeHara
nHpOpMaLHs 3a MPOAYKTA. AKO B TIOCIIEICTBHE TOU
€ YyAOBJIETBOpPEH OT ymoTpebara Ha OpaHna
KOTHUTHBHATA JIOSUTHOCT MOXE Ja MpepacHe B
€MOIIMOHAJIHA JIOSITHOCT.

o Emoyuonanna nosimocm: B TO3M eranm Ha
,,eMOIIMOHAJIHA JIOSITHOCT® TOTPEeOUTENs pa3BHUBa
orpeieNieHa MPUBbP3aHOCT KbM OpaH/1a Bb3 OCHOBA
Ha TMpeIuIIHa HeroBa ymorpeda. EMormonannara
JOSITHOCT € KOJMpaHa B Ch3HAHUETO Ha
notpebutens nox Gopmara Ha  €IHOBPEMEHHO
MO3HAHME 3a MapkKaTa U OIpPEJEICHO HUBO Ha
YIOBIETBOPEHOCT. TyK MOTpeOuTeNnss KymyBa MO
BBH3JEHCTBUETO Ha ,,3al[0TO MU XapecBa‘.
“ITomoOHO Ha KOTHHTHBHATa JOSJIHOCT o0Oadue,
MOTPEeOUTENUTE AEMOHCTPUPAIIN €MOILIMOHAIHA
JIOSTTHOCT Ca CKJIOHHU J1a 3aMEHST JlaJieH OpaH[ ¢
HeroB KoHKypeHT.”” ETo 3amo 6usHeca ce cTpemMn
KbM MOTPEOMUTENN C MO-BHUCOKAa CTENEH Ha
JIOSLITHOCT.

e Bonesa nosiinocm: To3uw BUI JIOSUTHOCT C€
Mopazja Ha eTarn Ha ,,eMOLIMOHATHATA JIOSUTHOCT “ U
€ B CJICZICTBUE HA MTOBTAPSII] CE TOJIOKUTEIICH OIUT
ot ynorpebara Ha Opanza. Bonepara J10sUIHOCT, Ha
npbB MOTJIE] ChABpPXKa B cebe cH ABIOOK
AHTKMMEHT 3a TOKYyNKara Ha JaJeH MPOIYKT,
KOMTO 00aue Mo-CKOpO € CBBbP3aH ChC CaMOTO
MOTHUBHPAHO HaMEpEHHE Ha MoTpeduTens 3a
M3BbPIIU MOKYTIKATA.

o [loBenenuecka nosutHOCT: [loBenenueckara
JOSAJNHOCT MpeJaCcTaBiIsgiBa MeXaHM3Ma Ha

Bobalca, C., Study of customers' loyalty: dimensions and facets.
Management & Marketing, 2013, p. 108
[Tak tam, p. 112
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MPEBPBILIAHE HAa HAMEPEHHUSITA 3a IOKYIIKA B PEAJTHU
neictBus. IloBegeHdyeckara JIOSIJIHOCT €
pasriexjaaHa KaTo Haii-Bucma ¢gopma Ha
MPUBBP3AHOCT HA TOTPEOUTENsT KbM KOHKPETEH
Opan.

1.3. OT J0AJTHOCT KBM €-J10S1JTHOCT

C paszBuBaHeTto Ha WHTEepHET M OHIAWH
THProBHUATAa, Bb3HHUKBAa HEOOXOAUMOCTTA OT
YyOpaBIEHUETO U NOAABPINKAHETO Ha
noTpeduTescKara JIOsUTHOCT U B €JIEKTPOHHA Cpefa.
N3rpaxnganeTto M NOAABPIKAHETO Ha
noTpeduTencKka JIOSUTHOCT CTOM B OCHOBara Ha
MapKeTHHIOBaTa TEOpHs, KOraro craBa JyMa 3a
u3rpakJjaHe Ha KOHKYPEHTHU INpeIuMCTBa Ha
opranusanusaTa. OHIalH ThproBusita Npua00MBa
BCE NO-ULIMPOKA MONYIAPHOCT Cpen
noTpeduTenuTe, 3apaaud NpeauMcTBaTa, KOUTO
HOCH cbe cebe cu. ETo 3amo Ou3HechT ThbpCH HOBU
HAauYMHMU 34 NPUBJIMYAHE HAa KJIUEHTHU U
NpeBPBIIAHETO UM B JOSIHU KbM OpaHja,
HOCPEACTBOM UHTEPHET.

JlosutHOCTTa TIpeThpIsiBa €BOJIIOLKS B OHJIANH
IPOCTPAHCTBOTO, KBJETO ce TpaHChopMHpa B e-
noanunoct. Cnopen mapkeronosute Llledrep u
Peitueny'’, e-T0AIHOCTTa [aBa BB3MOKHOCT 3a
KauecTBEHO OOCITy)XBaHE Ha KIMEHTa, JO0CTaBKa
HaBpeMe, yOeIUTEeIHO HpeJcTaBsiHE Ha
npejiaraHuTe MPOAYKTH, YIOOHH U pa3yMHU IICHH
3a JOCTaBKa U MONAPBXKKA, KAKTO U SICHU H
HaJEXJHU YCJIOBUS 3a MOBEPUTEIHOCT Ha
notpeburtenckara nHGOpMaIUAITA.

Koe e obwomo mpaouyuonnama nosinocm u e-
nosinHocmma?

KoHBeHLIMOHAIHNUTE METO/IM 32 Ch3AaBAHE HA e-
JIOSTTHOCT Pa3uMTaT IIABHO HA M3TPaKJAHETO Ha
OpaHJa B KaHaJIUTE 3a MAacoBa KOMYHHKAIIUS.
OnnaiiH THproBusita obade JaBa BH3MOXKHOCT
aKieHTa jga ObJie MOCTAaBEH B KOTHUTHUBHOTO
U3MEpeHHe, upe3 mpeajaraHeTo Ha
nepcoHanu3upana uHGopMamys. 3a 3aCHIBAHETO
Ha E€MOIIMOHAJHOTO M3MEPEHHME Ha JIOSAIHOCTTA,
WHTEPHET TpeocTaBs miuarGopMu 3a 3amura Ha
nuyHata uHPopMamusATa, OCUTypsABalKu
CUTYPHOCT MPHU U3BbPIIBAHETO HA MOKYIIKA.

' Gommans, M. Krishnan, K.S. Scheffold, K.B. (2001). From Brand
Loyalty to E-Loyalty: A Conceptual Framework. Journal of
Economic and Social Research 3,2001, p.2

[TorpeOuTtenckaTa JOSUTHOCT IMpPEACTaBISABA
MOBTAPSIII C€ MPOIIEC HA MOKYIIKaTa Ha KOHKPETEeH
nponykt. M kato npubaBuM M OHJIAMH mMazapa, 3a
M3TPAXKIAHETO Ha e-JIOSUTHOCT y MOTpeOuTens,
TpsiOBa /a ce MMaT MpeIBUJ HAKOIKO (akTopa, a
MMEHHO: TIOBTOPHHU TMOCEIIeHUs Ha yebcaiita Ha
opraHuzanusara, 0e3 U3BbPIIBAHETO Ha JaJeHa
MOKYTIKa, KaKTO ¥ BPEMETO MpeKapaHO B OHJIAMH
Mara3uHa Ha Opanna. YeOcaiiToBeTe ImpeqoCTaBsT
LIEHHA U ToJie3Ha MHGOpMAIHs 3a MPOAYKTUTE Ha
MOTpeOUTENUTE, CHIO U ChOMpar uHpOpMaIIHs 3a
norpebuTens U MOBEAEHHUETO My Ha calTa
(mHbOpMAaIHSI, M3KITFOYUTETHO IICHHA 3a OM3Heca).
VYIOBIETBOPEHUST KIMEHT € IO-CKJIOHEH Ja ce
IIPeBbpPHE B JIOSUIEH BbB BPEMETO B CPaBHEHHUE C
KITMEHTA, YMSATO MOKYIIKa € U3BhPIICHA B CIICICTBHE
Ha Jurcata Ha nHpopmanus. THTepHeT mo3BosIsiBa
cpOupaneTo Ha rojsiM obeM wHpoOpManus 3a
MPOAYKT WM YCIyra 3a CPaBHHUTEIHO KpaThK
NEepUoJ OT BpeMe, KOETO ChC CHUTYPHOCT BIIHsIEC H
mojaromMara J0 roJjissMa CTETNeH B3eMaHeTO Ha
peleHHe 3a ITOKYTIKA.

JlossmHOCTTAa TMpPEMHHAaBa B €-JIOSJIIHOCT C
MOMOIITa HA MHTEPHET MpocTpaHcTBOTO. CHiara
Ha MpejocTaBeHara MH(opMalys 3a NPOAYKT WIH
ycayra, ChbKpaTEHOTO BpeMe 3a MOKyMNKa M
yCIIOBUSTA 32 3aIUTA HA JIMYHUTE JaHHU BOJAST JI0
M0-BUCOKA Y/IOBJIETBOPEHOCT Ha MOTpeOUTENNTE, a
MOJIOKUTETHO HACTPOEHUTE KIMEHTH, YECTO ce
MIPEBPBIIAT B JIOSUTHU.

2. BaANsIHHETO HAa COUMAJHHUTE MPeKHU
BbPXY JIOSIIHOCTTA KbM OpaHaa

Bcesika commanna mpexka (Facebook, Twitter,
Google+) mpurexxaBa HabOp OT MapKETHHTOBU
WHCTPYMEHTH, KOUTO TIOMaraT Ha KOMIIAaHHHTE J1a
3aCWJISIT MPUCHCTBUETO Ha OpaHIa B HMHTEPHET,
pas3no3HaBaeMOCTTa My Cpea MoTpeduTenure, a
CBINO M J1a TPUBJIEKAT MoBeue KineHTH. OO01moTo
MEXJTy COIMAIHUTE MPEXKH € BB3MOXKHOCTTA HA
noTpeduTenuTe na CnoAensT WHPOpMaus H
MHEHUSI TTOMEXAy ch. ETO 3amo MapKkeTHHT'BT OT
,yCTa-Ha-ycTra® ce cpella BbB BCSIKA HUHTEPHET
MapKETHHIOBa CTPATEeTHs HA OPTaHU3aIUNTE.

Habupanero Ha mocsenoBaTeny 1 3acCHIBaHe Ha
MPUCHCTBUETO HA OpaHAa B COIMAIIHUTE MPEKHU
M3UCKBAT WM3BECTHU YCWIHS, BPEME U TOYHUTE
MapKETUHTOBH HHCTPYMEHTHU 3a TAXHOTO
nocturane. Kakto moguepraxme, MapKeTHHT'BT OT
,yCTa-Ha-ycTa* e Hali-e()eKTUBHUAT U H3IMOJI3BaH
METOJl, HO CBIIECTBYBAT WU JIPYyTrd HAYMHU 32
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3acHJIBaHEe Ha OHJAWH NPUCHCTBHUETO Ha
OpraHM3alMUTEe W JOCTHTAaHE 10 MOTEHIMAHU
KITUEHTH.

[Tonawspkanero Ha OW3HEC CTpaHHWIlaTa Ha
OpaHJa € equH CBOCOOpa3eH HA4YMH 3a 3aCHIIBaHE
MHTEepeca Ha MOTPEeOUTENUTE U MPUBIUYAHETO HA
HOBU KineHTU. CHoAensHeTO Ha HHTEpEecHa U
nojesHa MHPopManus, KakKTO U Ha CHUMKH,
JUHKOBE M BHUJEO € €JUH OT HAaYMHHUTE 3a
NOANBPKAHETO HAa KOMYHHUKAIUITA MEXIY
NOTpeOUTETUTE U KOMIIAHUSTA.

PexknamMupaHeTo B COIMAIHUTE MPEXH € JpYyT
n00Bp HAYMH 3a MOMyJspu3vMpaHe Ha OpaHga U
NpUBJIMYAaHE HAa MOBeYe MOTpeOUTEenu KbM
CTpaHMLIaTa B COLIMAJHATa MpeXa WJIM caiita Ha
KOMITaHHsTa. Peximamara B comMaliHaTa Mpexa
Facebook e uskmrounTtenHo edexTuBHa mnopaau
NPENHU3HOTO TapreTUpaHe Ha morpedurenure,
koeTo mpemnara. [lorpeduTenure mnpegocTaBAT
MHOTO JTUYHA HH()OPMAITUS U Upe3 HEesI KOMITAHHHUTE
JIECHO TOCTHUTAT JI0 JKeJIaHaTa OT TAX TapreT rpyma.
Pexnamara Moxe a ObAe KakTo peKsiaMHO Kape,
NOSIBSABAIIO C€ B JIICHATA YacT HA CTPAHUIUTE B
colMajHaTa Mpexka, Taka ¥ NPOMOTHpPAHU
nybonukanuu. Pexknamara B MUKpO Ojor
nnargopmara Twitter chbIIO ce MOsABSABA MOA
(dhopMaTa Ha TPOMOTHUPAHU TYUTOBE, MPOMIIN WIN
Taka HapEYCHHTE ,,TPCHIOBE"*, KOUTO CE MOSBSIBAT B
npoduiInTe Ha TPEIBAPUTEIHO U30paHa TapreT
rpyma.

Urpute B cCOUMATHUTE MpPEXH ca APYyT
MOAXONSIU] HAYUH 3a 3aCHUJIBaHE Ha
pa3no3HaBaeMOCTTa Ha KOHKpeTeH OpaHa u
NPUBJIMYAHETO HA MOBeYE MOTEHIMAJHHU
notpedurtenu. Facebook npesara nHTErpUpaHeTo
KbM MapKETUHIOBUTE CTpAaTernu Ha KOMITAHUUTE U
Taka HapedeHuTe urpu (moa Qgopmara Ha
chCcTe3aHus U mpomouuu.) EanHcTBenoro ycnosue
Mpu Ccbhb3aBaHETO Ha MOJA00HHM (QopmaTu e
W3IION3BAaHETO Ha TMPHJIOKEHUS, KOUTO Ja Obaar
pekIaMUpaHU B CTpPaHHIHUTE Ha OpaHpa.
CrioHCOpHpaHUTE UCTOPUHU Ca JAPYT MOIXOJISII]
Ha4YMH noTpedurenure Aa 3adenexar Opanga. Te
ChJIBPKAT YaCT OT MPUHIUITATE HA MAPKETHHTA OT
,yCTa-Ha-ycTa“ M ce MOSABSABAT KOTaToO
,IIPUATEIINTE BbB COLUMAIHUTE MPEKU XapecaT
JlajieHa CTpaHMIA WK Ce ,,TarHaT"* Ha ONpeaesICHO
MSICTO, KaTo KadeHe, KHHO, pECTOPAHT, My3€H U 1p.

Penuna onnaliH mpoydBaHHUs, JOKa3BaT
MIPUYUHUTE, IOPAIU KOUTO MOTPEOUTENN XapecBaT
CTpaHHUIIaTa Ha aJieH OpaH] B COI[MAIHATa MPEXKa,
KOJIKO YE€CTO M3MOI3BaT MPOQPHUINTE CH, KAKTO U TIO
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KaKbB HAYHMH BIMAAT HA OCTAHAJIMTE OTPEOUTEIH B
rpymnata. Pe3yaratute OoT eHO TakoBa M3CJeBaHE
3a BIUSHUETO Ha coluanHara Mpexa Facebook
pa3KpuBa, Y€ CAUHCTBEHATa MPUYHMHA, MMOPaJH
KOSITO MOTpEeOUTENUTE XapecBaT HJIH Ce
MPUCHEIUHIBAT KbM CTPAHUIIATa Ha JaJIcH OpaH]l B
COllMaJIHATa MPEKa € PEAMIICH OIUT OT HeroBaTa
ynorpe6a. Chio Taka (axkTopa, BIUSCIL BbPXY
JIOSUTHOCTTA Ha MOTPEOUTENNTE KbM JaJIcH OpaH/I B
CONMUMATHHUTE MPEXHU, ¢ HUBOTO Ha
VIOBJIETBOPEHOCT, KOETO MOy4aBar OT yrnorpedara
Ha MPOIYKTHTE WM YCIYTHTE Ha JajieH OpaHi. (B
TOBa YHUCIO NMoJNydyeHaTta mHpopmamms,
KOMYHHKAIUsl ¢ KJIMEHTUTEe, 00CITy>KBaHEe W T.H.).
[TpomormonanHUTE OQepTH ca enHa OT MPUINHUTE
3a 3aCHJIBaHE Ha TIOJOKHUTEIHUTE HArlacu OT
ynoTtpe6ara Ha KOHKpeTeH OpaH 1.

Kax nompebumenume ‘homacam"3a
nonyApusUpanemo Ha 0adeH OpaHo 8 coyuanHama
mpedica Facebook?

[Momynsipuszupanero Ha OpaHAa B COLMATHATA
Mmpexa Facebook ce ochIiecTBsiBa MOCPEICTBOM:

- cnoodenaunemo (sharing),

- xapecsanemo (liking),

- mpeodnazanemo (suggesting);

- Komewmupanemo (commenting);

- nocmeanwemo Ha npoguna (posting on
profile);

- Kaysanmemo HauHK (uploading a link);

- aboHupaHe 3a cmpaHuyama Ha
Komnanuama (subscribing to company page) u op.

LIKE
& SHARE

®urypa 1. Ilonynapuszupane Ha OpaHn B
conuanHara mpexa Facebook

""" Sintset, S., The impact of social networking on customers' loyalty:

Facebook case. Linnaeus Univ., 2012, p. 53
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Ha Borpoca ,,Kost e npuunnara na "Xapecare"
wi na ce "llpucvennHuTte" KbM CTpaHMLaTa Ha
xommanusi BbB Facebook? “ 69% ot 3anuranute
OTroBapsT, Y€ TOBAa € NPEAMIIEH ONMUT OT
ynorpebara Ha mpoaykTa, 6% 3a mocneaBalia
nokynka, 7% - eMOIIMOHAaJIHO OOBBp3BaHE C
O6panpga, 15% - mopoaen unrtepec, 2% -
npucheIUHsIBAaHE KbM CTpaHHIIaTa 3apaau
pUsITE.

Ha Bwnpoca ,,Kost e Haii-BaxHaTa mpuUyuHA 3a
Bac na ce 00BbpikeTe ¢ kKoHKpeTeH Opana? 58% ot
3aUTaHUTE OTrOBApAT, Y€ MPUYMHA ca TOBa €
MPEIUIIeH OMUT OT yrnoTpebaTa Ha npoaykTa 16%
3apajau NpoMoIMoHHUTE odeptH, 11% 3apanu cien
nponaxben cepsus u 11% 3apanu nonesHa
nHbopMarms.

3. M3srpaxkaane Ha OpaH/ JOSJIHOCT OHJIAIH
—MAapKeTHHIOBY AKTHBHOCTHU Ha 3aropka

Enau oT Hali-U3BECTHUTE MAPKETHUHIOBHU
KaMIlaHuM Ha OpaHja 3aropka OpraHM3MpaHu B
coumannara mpexa Facebook ca: ,,OTBopu cu Oupa
- HaJiel cH IUIaXHU ucrtopun’, ,,BpemMe e 3a Hemo
crenuanHo u ,,Perporo mak e Ha moxna‘“. Crnopen
odunmanuute fanau Ha SocialBakers B cpenara na

last 6 months ast 3 months
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179.0k
178.0k
177.0k

176.0k T
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29 13 27 10 24

last month

KaMIlaHusATA ,,PeTpoTo nmak € Ha Moza* aKTUBHUTE
norpedurenu B cTpanuiara Ha Facebook, kouto ca
roBopenu (,,Talking about this®) 3a Gpanma u ca
CTOZEISTM MHEHUS ¥ HH(POPMaLUs, ca YBEITHYMIN
CBOs1 OpOIA, a MOTPEOUTENNTE Xapecal CTpaHuIaTa
Ha OpaH/ia B collMaHaTa Mpesa ca JocTursanu 178
204 nyum. Cwimo Taka, ciopen nanau ot Facebook
insights ot cTpaHuuara Ha 3aropka, Bb3pacToBara
rpyrna, KosiTo B3eMa Hali-aKTUBHO y4acCTHE B UTPU U
IIPOMOLIMH Ha OpaH/ia, ca MMEHHO XOpaTa Mexay 25
1 34 rOIUHM OT Tpajl COQ)I/I;I.13

3a mepuoja Ha KaMIaHUATA OT Mecel] FOHHU J0
CENTEeMBpPH IMOTPEOUTENNTE HA CTPAHMUIIATA HA
3aropka B colpajiHaTa Mpeka Oeliekar pheT oT |
345 nymiu.

B urpara na 3aropka ,,OTBOpH cu Oupa - Hajie
CH IUTAKHU HCTOPHUH * ca HHTETPUPAHU €JIEMEHTH OT
MapKeTHHra oT ,,ycta-Ha-ycta* (durypa 3).

ast 2 weeks ast week
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durypa 2. YBenuueHue Ha Oposi Ha MOTpeOUTENUTE Xapecanu OU3HeC CTpaHUIaTa
4
Ha 3aropka BbB Facebook 3a meprosia Ha KaMIaHusTa'

 Sintset, S., The impact of social networking on customers' loyalty:

Facebook case. Linnaeus Univ., 2012, p. 59
" Facebook. Facebook.com. Accessed Sept. 27 2015.
https://www.facebook.com/zagorka.bg/likes

Social Bakers. SocialBakers.com. Accessed Sept. 20 2015.
http://www.socialbakers.com/statistics/facebook/pages/detail/1367
87956389308-zagorka
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®urypa 3. Urpara na 3aropka ,,OTBOpH CH Onpa
- HAJIEH CH TUIAXKHU UCTOPHUH

Crnopen odunualHUTEe MpaBuUJIa ,,BCEKHU
Y4aCTHHK B UIrpaTa 1¢ MMa Bb3MOXHOCT Aa Kaiu
cBoe BHJIeO , HAa www.zagorka.bg. Taka me nma
BB3MO)KHOCTTA J1a ce OOpu 3a roisiMara Harpaja —
7-,IIHGBHO IIbTYBAHC C dXTa CaMO 3a ABaMa B
CpeauzemHo mope... OcBeH rojisimMara Harpajaa
noTpeduTenuTe 1me Morat aa crneuesst ome GoPro
kamepu u cendu cTukose.

BrrpocHoTo BUieo Moxke na Ob/e CIOAENsSHO
HeomnpeneneH Opod MBTU MO CTEHUTE Ha
NPUSTETUTE B COIMATHATA MPEXKa, KaTo BCEKU OT
TSIX MOXeE JIa YBEJIMYHM IAHCOBETE HA YYaCTHUKA B
urpata fa crnedeiud. AKO KOHKpPETEH MOTpeOuTen
aruTUpa CBOMUTE ONM3KHU Ja MPEnpaTsIT HErOBOTO
BUJIEO JI0 CBOUTE MPUSITEIH, HAa MPAKTHUKA TOM MOXKE
Jla JOCTUTHE 10 HeorpaHu4yeH Opoil moTpeduren,
KOUTO Jia o noakpendrt. [1o To3u HauuH y4acTHHKa
B UI'paTa MMa CTHUMYJ] Ja pa3npocTpaHsBa
nHdopmarus 3a 6upa 3aropka, KaTo 1o TO3M HAYUH
J1a 3aCHJIM MPUCHCTBUETO HAa OpaH/a B COLIMATHUTE
MpEeXH U Ja To NONylsipuzupa cpen
nmoTpeduTenuTe.

Haii-cunHaTta MapkeTHHroBa KamIlaHHUS Ha
OpaHJa B CONMAIHUTE MpPEXHU W B oQIiaifH
IPOCTPAaHCTBOTO, € MMEHHO TpOBENaTra ce Ipe3
2014-2015 ronuna ,,Bpeme e 3a Helllo crienuaiHo®,
KOSITO C€ MpOBEJE MapajelHO C peKjJaMHaTa
kaMmaHus ,,PeTporo mak ¢ Ha Moga“
rocieaBanara g urpa ,,PeTpo kapaBanara Tpbraa‘.
Crnopen naHHu Ha couumanHata Mpexka Facebook

" Zagorka.bg Accessed Oct. 12015.
http://beachstories.zagorka.bg/video
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TOBa € Hall-aKTHBHWUSI MEPUOJ] HA CTPAHMIIATA HA
Opanpa 3aropka.

[Ipumepa Ha 3aropka gaBa sicHa MpeICTaBa 3a
BIUSHUETO HA COLIMAITHUTE MPEXKHU, MPEACTABCHH
KaTo MapKeTUHIOB WHCTPYMEHT, BbPXY 3aCHIIBAHE
Ha OHJallH mpHUCHCTBUETO Ha OpaHna,
KOMYHUKALUATA C KIMEHTUTE, KAaKTO U BBPXY
NPUBIMYAHETO HAa HOBU M 3aJBPKAHETO Ha
HacTosAuM morpebutenu. Paznuunute meronu 3a
noANbpKaHEe Ha MOMYISPHOCT B HMHTEPHET
MPOCTPAHCTBOTO BOMAAT JO pa3jinyHa CTENEH Ha
MIPUBBP3aHOCT 32 BCEKU E€AUH TOTPEOUTEN, WU
HMHaYe Ka3aHo, JIOSUTHOCTTA Ha BCEKH €IUH KJIMEHT €
pa3iuyHa B 3aBHCHUMOCT OT CTEMEHTa MYy Ha
YIIOBJIETBOPEHOCT OT OpaHAa, KaKTO U OT JIPYTH
(hakTOpH, BIUSCIIN BHPXY BHIOBETE JOSITHOCT.

OnpenensiHeTO Ha Pa3JIMYHHUTE BUIIOBE
JIOSUTHOCT KbM OpaHa morat aa ob1at 0000111eH: B
HSKOJIKO TOUKH:

1. Ha mppBO MSCTO COLMATHUTE MPEXKHU UMAT
dyHKOHMATA HA TOYHO HACOYCHa (TapreTHpaHa)
pekiiama 3a OpraHW3allMUuTe, KOUTO HCKAT Ja
JOCTHUTHAT 10 TOYHO ONpEJeJieHa IeleBa
ayJIUTOPHsI, KaTO MO TO3M HAYMH CTaBa BH3MOXKHO
MPUBIMYAHETO HA HOBU KiueHTH. Clie Karo Beve
ca OMUTATH MPOIYKTa MOTPEOUTEIUTE MOTAT WU
Jla TpuI00UAT pa3ryHa CTETNCH Ha JIOSITHOCT KbM
OpaHa, WK J]a OCTaHAT HEJOSUTHH KbM HETo.

2. Ha BTOpO MSICTO COLMATHUTE MPEXH UMAT
CUJIaTa Jla BIUSAAT BbPXY JOSIHOCTTAa KbM OpaHia
MOCPEJICTBOM MapKeTHHTa OT ,,yCTa-Ha-ycTa™.

3. CouuajaHUTe MPEXH HE Ch3AaBaT CaMU IO
cebe cu JognHocT. Te BOAAT 10 HEWHOTO
U3rpa)xJaHe U NOAABPKAaHE MOCPEACTBOM
pa3IMYHUTE MApPKETUHIOBH HHCTPYMEHTH, KAaTo
MIPOBEXKIAHETO HA UTPH, PEKJIaMa, KOMyHUKAIIUS C
KJIMeHTH U ap. OT peacTaBeHus IpuMep HE MOXKE
Ja ObJIe Ka3aHO KakBa 4acT OT MOTPEeOUTEIUTE ca
MIPEMUATTHO JIOSUTHA KbM JaJieH OpaH WM Jaiau
TSIXHATa JOAJIHOCT € OTHOIIEHYECKA HUIH
MOBEJCHYECKA, a CaMO Y€ TIOTPEOUTEITUTE Xapecann
CTpaHUIIaTa Ha JajJcH OpaH] MpUTE)KaBar
orpejiesieHa CTETIeH Ha JIOSITHOCT KbM HETO.

“BU3HEC ITOCOKN”


http://beachstories.zagorka.bg/video

Hsepascoane Ha bpano 10sA1HOCM OHAAUH

“BU3HEC ITOCOKN”

H3noa3Bana JuTeparypa:

1. Bobalca, C., Study of customers' loyalty:
dimensions and facets. Management & Marketing,
2013

2. Durankev, B., kol., ,,Kluych kum
marketinga®, IK na UNSS, 2011

3. Chaffey, D., Ellis-Chadwick, F.,”Digital
Marketing - strategy, implementation and practice”.
Pearson Education Limited, 2012

4. Eagle, L., Dahl, St., Hill, S., Bird, S.,
Spotswood, F., Tapp, A., “Social marketing”
Pearson Education Limited, 2013

5. Garland, R. Gendall, P., Testing Dick and
Basu's Customer Loyalty Model. New Zealand.
Australasian Marketing Journal 12,2004

6. Gommans, M. Krishnan, K.S. Scheffold,
K.B., From Brand Loyalty to E-Loyalty: A
Conceptual Framework. Journal of Economic and
Social Research 3,2001

7. Jelev. S., Marketingovi izsledvaniq, IK na
UNSS, 2008

8. Kotler, P., Pfoertsch, W., B2B Brand
Management. Berlin. Springer, 2006

9. Mellens, M. Dekimpe, M.G. Steeniump,
J.-B.E.M., AReview of Brand-Loyalty Measures in
Marketing, 1996

10. Oliver, R., Journal of marketing: Whence
consumer loyalty?. USA. American Marketing
Association, 1999

11. Sintset, S., The impact of social networking
on customers' loyalty: Facebook case. Linnaeus
University, 2012

12. Strauss, J., Frost, R., “e-Marketing”, 7-th
Edition. Pearson Education Limited, 2014

13. Tuten, Tr., Solomon, M., “Social media
marketing”. Pearson Education Limited, 2013

14. Vankov, N., Internet komunikacii, IK na
UNSS, 2013

HNHTepHeT M3TOYHMIIK:

1. Facebook. Facebook.com. Accessed Sept.
272015.

https://www.facebook.com/zagorka.bg/likes

2. Dictionary of American Marketing
Association. Available at

https://www.ama.org/resources/Pages/Dictionar
y.aspx

3. Social Bakers. SocialBakers.com. Accessed
Sept.202015.

http://www.socialbakers.com/statistics/faceboo
k/pages/detail/136787956389308-zagorka

4. Zagorka.bg Accessed Oct. 1 2015.
http://beachstories.zagorka.bg/video

43

_


https://www.facebook.com/zagorka.bg/likes
https://www.ama.org/resources/Pages/Dictionary.aspx
https://www.ama.org/resources/Pages/Dictionary.aspx
http://www.socialbakers.com/statistics/facebook/pages/detail/136787956389308-zagorka
http://www.socialbakers.com/statistics/facebook/pages/detail/136787956389308-zagorka

	Page 38
	Page 39
	Page 40
	Page 41
	Page 42
	Page 43
	Page 44
	Page 45

