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Anomayun: To3u 00kn1ad npedcmass pezyamamume OM eMNUPUYHO U3CTE08AHE HA
GIUAHUETO HA NPOMOYUUME 8bPXY OpYeU MAPKU U CMOK08U Kamezopuu. AHaiuzvm e u3-
8bPUIEH C UBNON36AHE HA CMAHOPAMEN NOOX00 34 OeKOMNOUPAHE HA NPOMOYUOHATHUME
eghexmu.

Knrouoeu dymu: nacvpuasane Ha npodadxcoume, NpOMOYUOHATHU epeKmu, UKOHOMem-
PpUYHU MOOenu

Abstract: This report presents the results of an empirical study of promotional impact on
cross-category brand sales. Analysis was done using standard decomposition of the
promotional effects.
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B nwurteparypara mo MapKeTHHT MOratr ja ObJaT HAMEPEHH pPEe3yITaTH OT MHOTO
u3cneiBaHus 3a eeKkTuTe OT npomonuure. ENHO OT 0000IIeHHsATa, HAMPAaBEHH OT
Bnat6epr, bpaiim (Briesch) u ®oke (Fox)¥ cnen mperyiex Ha moede oT 50 cratuu 3a
u3MepBaHe Ha e(eKTUTE MMPU HAChPUYEHHs HA Mpojaxoute, rnacu: ,,Hacvpuenusma na
npoodadicoume mozam 0a GIUSISIM GbPXY NPOOANCOUmMe HA 63AUMOZAMEHAEMU CHOKU U
cmoKu, 0onvasawu nompedienuemo na Hacvpyasanama cmoxa. Hesasucumo, ve masu
B8b3MOJCHOCI € 3a0eNA3aHd Om Npakmuyume, Mo CUIAMA HA mo3u egexm e crabo
uzcnedgana. Egexmume om Hnacvpuenuemo ma eoHa CMoKa 6bpxy npooaxcoume Ha
CmoKu om Opyau Kamezopuu ca QyHKYus. om Xapakxmepucmukume Ha Kamezopuume.
Om Opyea cmpana, HACLPUEHUIMA HA eOHAd MAPKA MO2am Od RPUYUHAM CHAOd 6 Npo-
daskcoume Ha MapKu 8 Opyeu CMoKo8U Kamezopuu™>

Edexrute npu HackpyaBaHe Ha MPOJAKOWTE, HAOIIOAABAHN MEXKAY CTOKOBHTE Ka-
TEropuM MOTaT Jia Cce HapeKaT KOCBEHHM WJIM JONBIHWUTEIHW. B Ta3u rpyna Bimzat n
eexTuTe OT yBenn4yaBaHe Ha Tpaduka KbM MarasnHa, KOUTO 00ade He IpeJICTaBIsIBaT
HHTEpeC B HacTosmara padora. /[Be cTOKOBH KaTeropuu Moxke jaa ce JeduHupar kaTo
3aMECTHUTENH, aKO YBEIIMUEHOTO ThPCEHE B €[HATA KAaTeropus BOJHM IO HaMalsiHEe Ha
TBPCEHETO B APYrata (Mojodcumenna Kpbvcmocana yenoga enacmuunocn). CTOKOBUTE
KaTeropyuu ce MPUEeMaT KaTo JOIMBJIBAIIY CE, aKO YBEJIMUYEHOTO ThPCEHE B €HATa KaTe-

137 Blattberg, R., R. Briesch, E. Fox. How Promotions Work, Marketing Science, 14, 1995, 122-132

138 Nijs, V., M.Dekimpe, J. Steenkamp, D. Hanssens. The Category Demand Effects of Price
Promotions, Marketing Science, 21(1), 2001, 1-22
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ropusi BOAM 1O YyBEIMYEHHE HA THPCEHETO B Jpyrara (ompuyamenna KpbCMOCAHA
YeHo6a enacmuyHoCcm,).

[TpomonmonanHuTe epeKTH MEXAy KaTeropuuTe Morar jaa Obaar ¢opmupanu oc-
HOBHO 10 /iBa HaunHa: 1) upe3 Thpceneto (1 u 2) u 2) upes peakuus Ha KoHKypetute (3 u 4).

Duzypa 1
139
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%% Yzrounux: Nijs, V., M. Dekimpe, J.-B. Steenkamp, D.Hanssens. Tracing the Impact of Price
Promotions across Categories, Working Paper, Kellogg School of Management, 2001.
140 M3TOoYHHMK: maK TaM.
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Upe3 TBpPCEHETO Ce OCBIIECTBSABA JUPEKTHOTO BIMSHHE Ha MPOBEXIAIIO C€ HACHP-
YeHUE B €JJHa CTOKOBa KaTeropHs BbpPXY MOBEJCHUETO Ha morpeburenure. Hampumep,
eIMH TIOTPeOUTEN MOKE JIa Pl Jia c€ BB3IABPKH OT MOKYyIKaTa Ha ra3upaHa 0e3ayiko-
XOJIHA HAIMTKa, HO B 3aMsHA Ha TOBA Jia Kyl HAaTypaJieH COK, 3al0TO TOH ce Hachbp4aBa
LIeHOBO (T.e. HabI0AaBa ce 3aMeCTBaHE Ha KaTeropuuTe). BiistHueTo upes peaknus Ha
KOHKYPEHT/H, OT Ipyra CTpaHa, NPEACTaBs MHAUPEKTHHAT HAa4YMH, 10 KOMTO Hachbpye-
HHETO MOJKE J1a IIPOMEHH MOBEJeHHETO Ha nmorpedurenute. CrienuduyHo, ,,KOHKYPEHT-
HUA BT OIMCBA KaK €IHO HAChPYEHHE B CTOKOBA KaTeropus X MOXe Ja Bb3jcicTBa
BBbpPXY HACBPYUTEIHATA AKTUBHOCT B CTOKOBA KaTeropus Y, W Kak Te3d NPOMEHH B Ha-
CBpYMTEIHATA aKTUBHOCT, HA CBOH pel, MOXe J1a Ce OTpa3d BBEPXY ThPCEHETO B KaTero-
pus Y. B ropHusi nmpumep, Npou3BOIUTENNTE Ha 0€3aIKOXOJIHU ra3upaHy HAIIMUTKU MO-
raT Ja OTTOBOPAT Ha HCHOBOTO HACHPUYCHHUE B KAaTCropusdTa Ha HaTypaJlHU COKOBE U
CBILO Ja YBEIU4aT ThPCEHETO.

Kateropusita, B KOSTO ce NMPOBEXIa HACHPUUTETIHA aKLUs MoXe Ja ObJe HapeyeHa
»MHUIUATOP”, a IONBJIBAIINTE MM 3aMECTBAIIUTE CTOKH, CHOTBETHO — KAaTETOPHS
Muirera” ™, TIpAkoTo BIMAHHE BHPXY THPCEHETO HAa CTOKATa-3aMeCTHTEN B mpu Ha-
CBpYCHHE Ha MpoJaxxOuTe Ha cToka A e mpencraBeHo upe3 1 u 2 Ha ¢urypa 1. Tosu
edexT npeacTaBisiBa paslIMpeHHe Ha KaTeropusra (epeKT BbpXy MbPBUYHOTO THPCEHE)
U MOJE J]a c€ IBJDKU Ha: 1) YBEIMYEHO KOJIMYECTBO HA IMOKYIKH Ha CTOKa A, 2) mo-yec-
TH TIOKYKH Ha CTOKa A ¥ TIPEBKITIOYBAHE MEXKIY KaTeropuute’ 2.

ITpu croku, cBbp3aHK B ynorpeda, BIUSHUETO HA HACBPYCHUSTA HA MPOAAXKOHUTE
Yype3 ThPCEHETO ¢ mpeacTaBeHo ¢ 1 u 2 Ha ¢urypa 2. [Tokasanusar Ha Gurypara Moaen
npeArnoara, ye yBeJIM4eHHEeTO Ha ThPCEHETO B e/lHa CTOKOBA KAaTeropus B pe3yJiTaT Ha
MIPOMOILIMSI MOKE J]a NIPEAN3BHKA HAapacTBaHe Ha MPOJAXOHUTE HA CTOKH, CBbp3aHH (J10-
IIBJIBAINM) B ymoTpebaTa HachpdyaBaHaTa cToka. CTOKM CBBp3aHM B ymoTpeba He ca He-
oOuyaifHu, JOKOJIKOTO MHOTO CTOKHM CE KOHCYMHpAaT U KyIyBar 3ae/lHO C APYI'M CTOKH.
[MoTpebuTenuTe KymmyBaT B3aWMOJIOIIBJIBAILY C€ CTOKH, 3aII0TO T¢ JONPHHACAT 33 yIOB-
JIeTBOpABAHE Ha TeXHHTe moTpeGHOCTH ™. B pesynrar Ha TOBa, KOraTo MoTpeGHTeN Ky-
MyBa CTOKa OT €JlHa KaTeropus, B KOATO ce MPOBEXIa HAChbpUCHUE (HHULIMATOP), TOW/TS
TpsI0Ba Ja cChYeTae TOBa C MOKYINKA/H OT JOIbJIBALIaTa Kareropus (MuiIeHa). B pesynrat
Ha MMPOBEACHH W3CICBAHMS MOTaT Jla ce ONpenelisT aa (hakTopa, KOUTO OKa3BaT BIIHS-
HHE BbPXY HauMHA, 110 KOWTO HAChPYCHUTA HA MPOAAXKOUTE OKa3BaT e(peKT BbPXY pas-
JIMYHA CTOKOBM KaTeropuu. ToBa ca: 1) BUABT Ha Mapkata Criope] HEHHUS TpUTex aTel
1 2) ma3apHUAT A1 Ha MapKaTa, HTHUIIMUPAIla HAChPYSHHUETO.

Huitc (Nijs), dexumme, Creenxamn (Steenkamp) n Xancenc' npexacrassr nokasa-
TEJICTBA 34 CHIECTBYBAHETO HA 3HAYMM KPATKOCPOUYEH e(eKT 3a pasIUpeHre Ha KaTero-
pusita 10 58% B m3cneaBanuTe 560 CTOKOBU Kateropuu. MI3BoabT OT TOBa MPOyYBaHE €,
Yye HaChpUYCHHUTA Ha NPOAAXOUTE B CTOKOBA KAaTEropust A Morar Jia yBeJndaT Thpce-
HETO B Hesl ITOCPEACTBOM ITPEBKIIIOBAHE MEXAY KaTeropuure. To3M mporec Moxe ja ce
OCBILECTBH, KOTATO MOTPEOUTEIIUTE OLIEHSBAT CTOKUTE B KaTErOpusTa ,,MHIIeHa” U B Ka-

m Nijs, V., M.Dekimpe, J.- B.Steenkamp, D.Hanssens. Tracing the Impact of Price Promotions

across Categories, Working Paper, Kellogg School of Management, 2001, pp.5-7

12 Ailawadi, K., S. Neslin. The Effect of Promotion on Consumption: Buying More and Consuming
It Faster, Journal of Marketing Research, 35 (3), 1998, 390-398

143 Bbanesa, B., Up. KyHeBa, Kp. MapuHos. CTokoBa nonutuka, YN ,,Ctonaxcrso”, C., 2000, ¢ 47
Nijs, V., M.Dekimpe, J. Steenkamp, D. Hanssens. The Category Demand Effects of Price
Promotions, Marketing Science, 21(1), 2001, 1-22
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TEropusra ,,AHUIIMATOP” KaTO 33J0BOJIABAIIM €1HA U ChIIa NMOTPEOHOCT, Taka 4ye Ipy-
nara 3a OOMHCIISIHE Ha €JUH NOTPEOUTET MOXKE Jia ChIbpKa CTOKU OT Pa3iMyHH CTOKOBH
KaTeropuu.

KBbM MOMeHTa ChIIleCTBYBAT MaJlKO EMIIMPHUYHH J10Ka3aTeICTBA 32 Bb3MOKHOCTTA Ha
HachbpueHHsATa (NMPEeIUMHO IIEHOBHM) JAa IPEAU3BUKBAT IPEBKIIOYBAHE MEXIY KaTe-
ropHHTe145. W3kntoueHue e u3cienBaHeTo Ha YUHTaryHTa u Xajmapm, KOUTO OTKpHUBAT
JI0Ka3aTEJICTBO 33 CHJIHA OTPHUIIATENIHA 3aBUCHMOCT IIPU BPEMETO 3a IOKYIKA, OCHOBaHU
Ha aHaJIM3a Ha IBOMKH OT CTOKOBH KaTETOPHHU — 3aMECTHTENH. Pe3ynraTuTe mokasat, 4e
HaMaJICHHETO Ha IIEHUTE B €HA CTOKOBA KaTEropHs MOXKE 3HAYMTENIHO Ja 3a0aBH IIO-
KYIIKHTE B KaTETOPUATA —3aMECTHUTEIL.

HxoHoMeTpHYEeH MOJeNl 32 OLEHKA HA pe3yJTaTuTe OT MPOMOLMUTE BBHPXY

MPOJA:KOUTE HA APYIH MAPKHU

AHaIU3bT Ha BIMSHUETO HAa MMPOMOLUHTE BHPXY APYIUTE MapKH Ha MPOH3BOJUTEI
UMa 3a IeJ Ja YCTaHOBM Jaiu € Hajmuue 1) orpuuareneH edekr (KaHMOAIH3BM),
2) nosnoxuteneH edekt uim 3) nuncail eQekt. 3a oleHKa Ha Te3u eeKTH H3MoI3BaMe
CJICITHUS MOJIETL:

n/ Sales; =a+ BSP + ¢

Ksaero:

Sales; — npoaxOu Ha Mapka i

0L — CPEIHH NMPoaXOH Ha MapKaTa

B1 — mposaxOu Ha Mapkara 110 BpeMe Ha IIPOMOLHsTA

SP — nbMu mpomennuBa (1 — npe3 npomMonoHanHus nepro, 0 — npe3 ocTaHaIuTe)
& — Tpelika

KaTo NpaBUM HAKOJIKO MO}II/I(bI/IKaHI/II/II

2/ Salesj =a+ [P, +¢

Kspaero:

Sales; — nponax6u Ha MapKa j

0L — CPEIHH MPO/IaXXO0H Ha MapKaTa

B — nponaxbu Ha MapkaTa 1o BpeMe Ha IPOMOLIUSTA

SP; — mbpMH mpoMeHnuBa 3a npomonus Ha Mpaka i (1 — mpe3 mpoMOIMOHATHUS
neproa, 0 — pe3 ocTaHaINTE)

£ —Tpelika

AKO CTOMHOCTTa Ha MapaMeThpa 3 € CTaTHCTUYECKH 3HaYMMa, TO IMaMe HeCIyJaeH
edexT BppXy MpoAaxOuTe Ha Apyrata Mapka. 3HaKbBT MpeJl MapaMeTbpa ONpeaess Buaa
Ha e()eKTa — TIOJIOKHUTENICH WM OTPHLIATETICH.

145 Blattberg, R., R. Briesch, E. Fox. How Promotions Work, Marketing Science, 14, 1995, 122-132

148 Chintagunta, P., S.Haldar. Investigating Purchase Timing Behavior in Two Related Product
Categories, Journal of Marketing Research, 35, 1998, 43-53.
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OcBeH He3a0aBeH eeKT BbPXY NPOJAaXOUTE Ha APYTH MAapKH, MPOMOLHMSATA MOXKE Ja
BOJIY U JIO Pa3IMYHU JIaroBu e(heKTH. YpaBHEHHETO, C KOETO T Ce BKIIIOYBAT €:

151 Sales ; =+ BSP; + B,SP, (—K) + B,SP; (K) + ¢

Ksaero:

B2 — mposaxOu Ha Mapka j cliesl IPOMOLHATa Ha MapKa i

SP(-K) — meMu mpoMeHIHBa 3a ciea-TpomonrnoHaieH edekt (1 — mpe3 k meproan
npeny npomorusta, 0 — mpes ocTaHaINTe)

B3 — mpomaxOu Ha MapKa j IIpenr IPOMOIHATa Ha MapKa i

SP(K) — mbMu npomernnuBa 3a npen-npomornponaieH epext (1 — npes k nepuoau
ciien mpoMonuATa, 0 — mpe3 ocTaHaIHuTe)

£ —TIpelika

3HaYMMOCTTA U 3HAKBT MpeJ HapamMeTpute P, U B3 onpenessaT BUaa Ha JHHAMUYHHUTE
edexTr npeau U cien MpoBeAeHaTa aKIKs 3a Mapka i. AKO IPOMOLUsTa BOIH 10 CIIaJ B
nponaXOHUTe Ha IPYTUTE MapKu, O4yakBaMe 3HAaLlUTe Ha mmapameTpure P, U B3 oa ObaaT
OTpHULATETHH. BB3MOXKHO € NajqeHa NpOMOLHMs, HalpuMep JerycTanus, Ja Npean3BHKa
HHTEpeC ¥ KbM OCTaHAIUTE MapKH Ha MPOU3BOAUTENS. B To3M ciydail oyakBame 3HaIM-
Te Ha IIapaMeTpuTe B MoJieNa Aa ObAaT HOJOKUTETHH.

Buiusinue Ha IPOMOLMHTE BbPXY MPOAAKONTE HA IPYTH MapKH — pe3yJTaTH

3a aHanu3a Ha e()CKTUTE OT HAChPYABAaHE HA MPOAAKOUTE Ca M3MOJI3BAHU JAHHU 3a
MPOAAKOUTE Ha 5 MapKu BHHO HAa ¢IUH OBJITapCKU MPOM3BOIUTE]. MapKuTe ca KOJu-
panu cpoTBeTHO ¢ A, B, C, D u E. [IponaxOute ca perucTpupaHu BbB BepUra Mara3uHu
,,345” B rp. Codust. Bposr Ha HaOmromeHusaTa e 105 u oOXBamia IBYroMUIIEH TEPHO.
[IpomaxOute ca oT4eTeHH Ha cenqMuuHa Oaza. JlaHHWTE ca TMONyYeHH OT CHCTeMara 3a
BBTPEIIHO-(DHPMEHA OTYECTHOCT HA IIPOU3BOAUTEIS, TUNIAHHPAI M IIPOBEI MPOMOITHITA.

B pasrnexxianara ThproBcka BepHura MpOU3BOJUTEINST € MPOBe 7 aKklUH 32 HaChp-
yaBaHe Ha mpojaxoute. Hail-uecto mpomoTupana e mapka A — o6mio ¢ 4 mpoMoruu. 3a
Mapka B e mpoBenieHoO eHO HackpueHHe Ha npogaxoute npe3 2009 r. Mapka E e Gmia
CTHMYJIMpaHa J(Ba IbTH — MO BEJHBXK 3a JBETe roJuHU. [IpOMOIMUTE Cca C MPOABIIKU-
TenHOCT OT | wim 3 cenmunu. 3a Mapka A JIBe OT HACHPYCHHATA Ca C MPOABIKUTEITHOCT
ot 1 ceamuIla, a APyruTe JBE ca ChOTBETHO 1O 3 cenmunu. HachpueHusra Ha qpyrute
JIBE MapKu ca OWJIM caMo C MPOABIDKUTEHOCT OT 3 ceaMuIid. [IpOM3BOAUTENST € U3-
MOJI3BAJ [ICHOBU U HELIEHOBH MPOMOIMH, KAKTO U KOMOMHAIIUS MEKAY TEXHUKHU OT JBa-
Ta Buja. [IbpBata mpoMoIus 3a Mapka A € [[eHOBa B KOMOWHAIHUSI C JETyCTalHs Ha MsC-
TOTO Ha mpoaaxoute. JIpnbounHata Ha mpomonusta e 21%.

Duzypa 3

Ce30HHO KOPUTHPAaHHU Npoaax0u Ha Mapku A, B, C, D, E u 00mo
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Mapxka A e Haif-4ecTo Hachbp4aBaHa, KOETO MpEAToara, 4e MpOMOLMKTE, KOUTO ce
MIPOBEX/IAT 3a Hesl, OMXa MOIUIM Jla OKa)KaT BIMSHHUE M BbPXY IPOJAXOUTE Ha JPYTUTE
Mapku. 3a aHalu3a Ha BJIMSHUETO Ha TbpBaTa MPOMOIMA Ha Mapka A ca u3bpaHu
MEepUOY C JABJDKMHA 12 ceIMULIM Mpeau U Cliell HachbpueHHeTo. BiausHuero Ha npomo-
LUATa Ha Mapka A BBpXY IpoAakbute Ha Mapka B e cratuctnuecku HezHaunmo. Mose-
JIBT, KOMTO € TECTBaH € C HHUCHK KOPUTHUPaH KOS(PHUIUEHT Ha JeTePMHUHAIINS U € CTaTHC-
tuueckn HesHauum (F-statistics=0,52, p=0,85). AHaJOrHMYHO € 3aKJIIOYEHHETO, KOETO
MOYKEM JIa HallpaBUM U I10 OTHOIICHHE Ha BIMSHHUETO HAa IPOMOLIMSITA HA MapKa A BbPXY
npojaxxoute Ha Mapka C. Pesynrarure oT Mojena He OTYMTAT HUKAKbB €PEKT BBPXY
HeliHuTe npoaaxou (F-statistics=1,28, p=0,32). [TonoOen pe3ynrar ce mojiyyapa u NpH
aHaiM3a Ha BIMSHHETO HA IPOMOLMATA HAa Mapka A BBpXY NpojaaxOure Ha Mapka D
(F-statistics=1,19, p=0,36) u mapka E (F-statistics=1,03, p=0,46).

Bropara npomormst Ha Mapka A € ¢ IPOJIBIDKUTEIHOCT €JHa CeIMHLA. AHAIM3BT HA
BJIMSHHETO U BBPXY NPOJKOUTE HA JApyrute 4-U MapKd Ha MPOU3BOJMTEINST COYHM, 4
mpu mapkute B u D Hama ctatuctrueckn 3HaunMm edekt. [lpn mapka C e yctaHOBEH
MPEANPOMOIIMOHANIEH CMag OT 9 CTOKOBH e€IuHHIM (ten=4,62, p=0,07). Moxensr 3a
BIIMSIHUETO BBPXY Mpoaax6ure Ha mMapka E e craructiuecku 3unaunm (F-statistics=3,73,
p=0,02). Otumrar ce nBa yarosu edexra, KOUTO 0badye ca ¢ MPOTHBOIOJIOXKHH 3HAIM U
B3aUMHO C€ KOMIIEHCUPAT.

AHanM3bT Ha BIMSHHUETO Ha TpeTaTa MPOMOIMS HA Mapka A BbpXY HpoJakOuTe Ha
OCTaHaJINTE MapKH BOJH JI0 chiuuTe pedyntatu. [lpu 3 ot mapkure — B, C u D monenute
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ca cratuctuuecku HesHaumMmu. Ilpu mapka E momensr e 3umaumm (F-statistics=2,95,
p=0,04), HO HEe ce oTuyMTa BIMSIHUE BHPXY NpOJaKOuTe.

ITo oTHOIIEHKE HA YeTBBPTATa MPOMOLIMS Ha MapKa A, KOSITO € MPOBE/IeHa MIpe3 Me-
cell ICKEMBPH UMa Bb3MOXKHOCT Jla CE U3CJICABAT caMO He3ab0aBHUTE e(DEeKTH BBPXY MPO-
JNaKOWTE Ha NPYTUTe MapKu. Pe3ynaraturte w 3a 4-Te OCTaHA M MapKH ca CXOJHHU Ha
MONyYCHNUTE MIPH NPEAXOTHHUTE IpoMommy. Moxe ma ce 0000y, 9e IpOMOIMUTE Ha
Mapka He BOJAT [I0 3HAYMMa NPOMSHA B MPOJAXOUTE Ha APYTUTEe MApKH KAKTO IIpe3
CeIMUIINTE Ha KaMITaHUATa, Taka U cief Tsax. C ToBa MOJKE [1a Ce 3aKJIIOYH, Y€ XMII0TE3a-
Ta 3a BIUSHUE BbPXY APYTU MapKU CE OTXBBPJIA.

[Ipu HampaBeHHs aHAIM3 € W3MOJI3BaH CTAHIPATHHS MOIXOX 32 JEKOMIIO3MpaHe Ha
eekTuTe, KOWTO € MOAMGHUIMpPAH C OIJIe]] OTYUTAHE MPOAAKOUTE Ha IPYrd MapKu.
AHanu3bT Ha BIMSHHUETO HA MPOMOIMUTE HA HAal-4eCTO HachbpyaBaHaTa MapKa BHPXY
MPOJIAKOUTE HAa OCTaHAINUTE MapKd Ha MPOM3BOAMTENS MOKA3Ba, JIMIICATA HA CTATHCTH-
YEeCKO 3HaYMMO BJIMSHHE — HUTO IOJIOKUTEIHO, HUTO OTPHLATENHO. Bblpeknu oyaksa-
HUSITA, Y€ TEXHUKU KaTO MOCTPHU OMXa TOBIUSUIH MTOJIOXKUTEIHO U BbPXY MPOAaxOuTe Ha
JIPYTU MapKH, CJIe/Ba a 3aKJII0YH, Y€ TAKOBA BIIMSIHHE HE CE yCTAHOBSBA.
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