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Pestome: B nacmosiyusi 00Kna0 ce npedcmassim pe3yimamume on npoyueamne Ha 2eHe3ucd
Ha MapKemunea u no-KOHKPEnHoO 2eHe3Ucvm Ha (YHOAMEHMAainume MapKemuH2o8u WKoIu
u mapkemunzo6u nousmus. Memoovm na uscneosane GKNIOU6A AHANU3 HA TUMEPAMYPHU
UMOUHUYU 8 06aCmma Ha MapKemuHea, Koumo ca nyonuxkysanu 6 nepuooa 1910-1920 e.
IIpoyueno e 6b3HUKBAHEMO HA CIMOKOBAMA MAPKEMUH206a WIKOId, (YYHKYUOHATHAA MApKe-
MUH208A WKOAA U UHCIIUMYYUOHATHAMA MAPKemune08a wrond. Mscrnedsan e couyo maka
npousxo0vm Ha OA3UCHU MAPKEMUHLO8U KOHYENyuu Kamo ceemenmupane, ougepenyupare,
nozuyuonupane, bpanoupane u op.

Kniwouoseu oymu: mapxkemune, cmokosa wkoid, QYHKYUOHAIHA WIKONA, UHCMUMYYUOHATHA
wikoaa, ouepenyuayus, ceemMeHmayusi, NO3UYUOHUPare, 6paHOUparHe

Abstract: The paper analyzes the genesis of marketing and more specifically the genesis of
fundamental marketing schools as well as the genesis of basic marketing concepts. The
research method consists of studying secondary sources (publications in the area of
marketing) from the period 1910-1920. We study the appearance of institutional marketing
school, functional marketing school, and commodity marketing school. We also analyze the
origin of basic marketing concepts as differentiation, segmentation, positioning, branding,
etc.

Key words: institutional marketing school, functional marketing school, and commodity
marketing school, differentiation, segmentation, positioning, branding

1. BnBeaenne

HenTa Ha n3cienBaHETO € Ja aHAIM3Upa IeHe3uca Ha 0a3MCHUTE MapKETHHIOBU
LIKOJIK/TIOAXOM ¥ MapKETHHTOBH MOHSTHS. B MO-IIMPOK CMHUCHI H3CIIEN0BATEICKATa el
BKJIFOUBA OOCKTHUBEH aHAIN3 Ha FeHe3rca Ha ChBPEMEHHHS MaPKETHHT, IOPH M TOBA Ja Haja-
ra Bpbinane ¢ noseue or 100 roxguHM Ha3aa BbB BpeMeTo. B MMeTO Ha 0OEKTHBHOCTTA CH
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HanpaBUXMe TpyJa Ja NPOydYUM OTAABHA 3a0paBEHH JIUTEPATYPHHM M3TOUHMIM OT MEpUOoAa
1910-1920 r. 1 10 eqMH apryMEHTHpaH HAauMH Ja yOequMm uuTartess, 4e KpUCTaIU3UPAHETO
Ha 0a3MCHUTE MapKETHHIOBH KOHLCTIIMH U MOIXOAU He e 3anoyHano ¢ ®umun Kotasp (ko-
TOTO yBa)kaBaMe H3KIIOUUTETHO MHOTO0), HUTO ¢ A Pubc u [laxxk TpayT (KouTo yBakaBame
HE I10-MaJIKO), HUTO C KOWTO U J1a € OT YeCTO CIIOMEHABaHUTE THEC MApPKETUHIOBH KOpHden.

O0eKT Ha H3cJjieBaHe Ca JIUTEPATYPHU U3TOUHMIM, IIOCBETEHH HA MAapKETHHIa OT
HayaJ10To Ha XX BeK.

l'lpe}]MeT Ha u3cjieiBaHe € TCHE3UCHT HAa OCHOBHUTE MAapKECTUHI'OBU LLIKOJ'II/I/]'[OJIXOZ[I/I
(cTOKOB, (DYHKIIMOHATIEH U MHCTHTYIIMOHAJICH ), KAKTO M Ha 0a3MCHHM MapKETHHTOBH MOHATHS
(mudepeHumnanys, cerMeHTaIusl, MO3UIMOHUPAHE H JIP.).

M3cienoBaTesicKi MeTO/ — aHAIN3 Ha BTOPUYHM JAaHHM U JINTEPATYPHHU W3TOYHHMIIH,
MOCBETEH! Ha MapKeTHHra, oT nepuona 1910-1920 r.

2. I'eHe3uc Ha 6a3MCHUTe MAPKETHHIOBH MOHATHSA B nepuoaa 1910-1920 r.

IIpe3 BTopoto necermnerue Ha XX Bek ce 0GOPMAT 3HAUMTEIHA YACT OT OA3UCHHUTE
MapKeTHHIOBH TOHSATHS. [lOKbIBAaT KOpeHHTE HA (PYyHKIMOHATHUS, MHCTHTYLHMOHAIHHS M
(YHKLIMOHATIHYS MAPKETHHIOBY MOIXOAMU. M3SCHABAT Ce CBIO TaKa U €Ha 3HAUMTEIHA YacT
0T MapkeTuHroBure (yHKIMU. To3M mMepuoa Ha KOHLENTYIM3HPaHE CE XapaKTepusHupa C
nozieM B MKoHoMuueckoto passutue Ha CAIL], xpaero ce myOnukyBar, o0ChXaT, Npenojia-
BaT M Pa3BUBAT aBaHrap/HH 32 BPEMETO CH HJeH B chepara Ha MapKeTHHIa.

PaszButnero na mapkerunra B mepuoma 1910-1920 rogmna ce cBbp3Ba Haii-Beue C
npuHocute Ha Pand Bermep, Apu Iloy, Jlyuc J.X. Yenn (Louis D.H. Weld) u Ilon
YepunrtsH (Paul T. Cherington). HabmoaaBa ce yckopeHO H3[jaBaHe Ha KHHUTH, Y4eOHUIIH,
JOKJIaJM U APYTH MyOJIMKALMKd Ha MAapKETHHIOBa TeMaThKa. [10sBABAT Ce€ MbPBUTE KHUTH M
YUYEGHHUIM 10 PeKIaMa’, IPOaKOEHH YMEHHs , YIPABICHHE HA IPOJAKOUTE’, THProBHUS Ha
apeGuo’ 1 p.

! Cherington, P.T., Advertising as a Business Force, Garden City, Doubleday, Page & Co., N.Y., 1913,
https://archive.org/details/advertisingasbusOOcher, (08/06/2015);Hollingworth, H. L., Advertising and
Selling: Principles of Appeal and Response, D. Appleton and Company, New York and London, 1913.
https://archive.org/details/advertisingselliOOholl, (08/06/2015); Hall, S. R., Writing an Advertisement,
Boston: Houghton Mifflin Co., 1915; Hess, H. W., Productive Advertising, Philadelphia: J. B.
Lippincott, 1915, https://archive.org/details/productiveadvertOOhess, (08/06/2015).

2 Maxwell, W., Salesmanship, Houghton Mifflin Co., Boston: 1913,
https://archive.org/details/salesmanship0Omaxwgoog , (08/06/2015); Brisco, N. A., Fundamentals of
Salesmanship, D., Appleton-Century Co., New York, 1916,
https://archive.org/details/fundamentalssal00brisgoog, (08/06/2015); Collins, C. A., Productive Sales
Methods, Collin Armstrong, New York, 1913; BUTLER, R. S., DeBower, H., JONES,J. G., Marketing
Methods and  Salesmanship,  Alexander  Hamilton Institute, New  York, 1914,
https://archive.org/details/marketingmethodsO0alexrich, (08/06/2015).

3 Hoyt, C. W. Scientific Sales Management: A Practical Application of the Principles of Scientific
Management to Selling, G. B., Woolson & Co., New Haven Conn.,, 1913,
https://archive.org/details/scientificsalesm00hoyt, (08/06/2015); Jones, J. G., Salesmanship and Sales
Management, Modern Business, Volume 7, Alexander Hamilton Institute, New York, 1918,
https://archive.org/details/salesmanshipsal0Ojone, (08/06/2015); Frederick, J. G., Modern Sales
Management, D. Appleton-Century Co., New York, 1919.

4 Nystrom, P. H., Retail Selling and Store Management, Commercial Education Series, D. Appleton-
Century Co., New York and London, 1916, Nystrom, P. H., Retail Selling and Store Management,New
York, D. Appleton-Century Co., https://archive.org/details/retailsellingstoOOnystrich, (08/06/2015);
FISK, JAMES W. Retail Selling: A Guide to the Best Modern Practice,Harper & Brothers Publishers,
New York, 1916, https://archive.org/details/retailsellingag00fiskgoog, (08/06/2015).
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Cren 1910 r. mOHATHETO ,,MapKETUHI"* HABJIM3a BCE MO-IIMPOKO KAKTO B CIICIIUAIM3H-
paHaTa nuTeparypa, Taka M B €KeJHEBHOTO o0llyBaHe 1o 6usHec BbrpocH. C TO3H TEPMHUH
Beye ce 0003HaYaBa eIHa HOBA KOHILICMIIMS, 3aCiyra 3a KOeTO MMAT Haii-Beue JABama aBTOpPU —
Apu oy u Pand Berasp. UMeHHO B TEXHUTE TPYAOBE ce HAOII01aBa KPUCTATM3UPAHETO Ha
OCHOBHHTE MapKeTUHIOBH noHsTHs. [lybnukanure Ha Apu Illoy ca npeaumuo B chepata Ha
MKOHOMHMKATa U JUCTPUOYLMATA, HO BBIIPEKH TOBA B TSX MOTaT Jja C& HAMEPST MIEH, KOUTO
HO-KBCHO IIl¢ OBJaT Ha30BaHU MApKETUHIOBHM €JIEMEHTH, (YHKLUH, NpuHUumu U 1ap. Eto
CaMo 4YacT OT KbJIHOBETE, 3acsATU B KHUrHTe Ha Apu Illoy, KOUTO HO-KbCHO 1ie M30YST U 1ie
najaT OOWIIEH III0:

1. Unesita 3a nudepenunanusta. [lo To3u emnpoc Loy mumre:

,, Texnuxume 3a Oughepenyuayus (na cmokume — ben. Xp. K.) ca mmocobporinu.
Tonsikoea mosa moce oa b6voe nekama MOOUPUKAYUs, KOAMO NOO0OPABA QYHKYUOHAN-
nocmma na cmoxkama. Jlpye nom modice 0a e noooopasanemo na 6bHwHUsA 6U0. Bvamodicto e
cvuo maka ougepenyuayusma oa 6v0e NOCMUSHAmMa upe3 npomsana Ha onaxoskama. Cvuyo
maxka oucmpubymopume mo2am 0a cv3oadam 006pa ammocgepa unu penymayus na npo-
OyKmMa u no mo3u HA4uH 0a eIUMUHUPAM nOmMmpeOUmencKomo nedosoicmso. Cmokama mo-
Jice 0a Ovoe Jughepenyupana u upe3 npedocmassane Ha 006po obcayicsane. Ilpu gcuuxu
cayuau, obaue, yerma e cmoxkama 0a UsnvKeéda Ha ¢ona Ha Opyeume (KOHKypeHmHume — 6ei.
Xp. K.) cmoku. M noumu eunazu oucmpubymopume u3noaseam muvpeoscku mapku (trade
marks), 6panodose (brands) u mwvpeosecku nazeanus (brand names) ¢ yen da nanpagsam
cmokume cu omnuuumentu. >

2. UnesnTa 3a nazapnara cermeHntanus. Koraro npe3 1915 r. u3mu3a ot mevaTt KHU-
rara Ha Apu llloy ,,Hskou nmpoOnemu Ha masaphara auctpuOyrus™ (Some Problems of
Market Distribution) B Hest OT4ETIMBO € (POPMYJIUPAHO HATUYMETO HA OT/EIHH Ma3apHU cer-
MEHTH, KOMTO TOI Hapuua ,,na3apHu KOHTYpHu™ (market contours). ETO aBTeHTHYHHAT KOMEH-
Tap Ha aBTOpa:

,,Ilazapvm ne e eOHopoOeH u e cocmagen om ,, NA3apHU KOHMYPU *‘, KOUMo npeocmas-
JA8am OMOeHU COYUATHO-UKOHOMUYECKU CMpamu 6 pamkume na nasapa. Mmnozo psaoko
busnecmenume ananu3upam nazapuume KOHMypu na ceos npodykm. H éce nax e oueguono,
ue npooadcOeHusm ycnex Ha MApKOSUme WAnKy 3a6Uct U3YAno Om eneMeHmd nasapem
KOHmMYP. “0

3. UpesiTa 3a mo3uuoHMpanero. Makap ¥ ¢ MaJIKO IMO-pa3udeH H3Ka3 OT TO3H, C
KOWTO CMe CBHKHAINH B JHENIHO Bpeme, Apdu Illoy e ynoBWI 3HAYEHHETO Ha MMHUIKOBOTO
MO3HUIIHOHUPaHE, KOETO MO-KbCHO e Obe pa3paboTeHO B AETailii, mie ObIaT Ch3IaJeHN
METO/IH 32 M3CJIC[[BaHE HA MOTPEOUTEICKUTE aCOLHMAIMK | 1ie ObJaT pa3paboTeHn TEXHUKU
3a kaprorpadupanero my. ETo npaoGpasbT Ha uzesita 3a UMHIDKOBOTO MO3HIMOHHUPAHE:

,, Moeume (acoyuayuume — 6en. Xp. K.), cevpsanu ¢ 0aden npodykm, mozam oa ce
pasenexncoam 6 KOHKpemuka u 0a 6v0am Noumu MoiKo8d 0ce3aemiu, KOIKOMO u mame-
puannume npodykmu. Pezyimamom om msx modice 0a 6v0e usmepen CpagHumento noyHo....
Tosa o3Hauasa, we Ha GlUAHUEMO HA 6CAKA eOHA udes (acoyuayus - 6en. Xp. K.) evpxy
npooasxcoume modce 0a 6v0e Mecmearo, ye pasiuiHy KOMouHayuu om uoeu (acoyuayuu -
ben. Xp. K.) moecam oa 6v0am cpasHséaHu u ue OMHOCUMETHAMA epHeKmUSHOCM HA A2eH-

5 Shaw, A. W., Some Problems of Market Distribution, Cambridge, Harvard University Press, 1915, c. 49,
https://archive.org/details/someproblemsinma0Oshawiala (08/06/2015).

6 Shaw, A. W., Some Problems of Market Distribution, Cambridge, Harvard University Press, 1915,
c. 101, https://archive.org/details/someproblemsinma0Oshawiala (08/06/2015).
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yuume (pexnamuu - ben. Xp. K.), naemu O0a eu KomyHuxupam, modxce 0a 6vOe oyeHeHa.
I'papuunume 3nayu u mexcmvm cvwo mozam 0a HPOBOKUpPam onpeoeneHa uoes uiu coop
om uoeu (acoyuayuu — 6en. Xp. K.). Tyx usnvkea snaueHuemo Ha cxeawjanemo, ue uoeume
OMHOCHO cmoKume mo2am 0d ce paseiexcoam kamo mamepuanu (paxmopu — ben. Xp. K.)
3a eenepupane na mvpcene. Pazenescoanu kamo maxusa, me moeam da 6v0am nooIOAHCeHU
HG QHATU3 C Yl uIMEPEane Ha MAXHOMO Kawecmso ...

W ome no To3u BBIpPOC:

., ... NOHEJICE Udeume, KOUMo nompedumenume nooObLPICAmM 6 ymoseme Cu CHpSIMO
cmokume, npedcmagiA6an OMnNPAGHY MoOYKU 3a ghopmupane Ha npooasicbenu apeymenmi,
pekiamucmume pazpabomeam NOCAAHUA U OeMOHCMpayuy, 3a 0a npogoKupam uxmepec u
Jcenanue y nompebumenume 0a npumedsIcasan cmokama u 0d i ce naciasxcoasam.

4. lepunupane GpyHKIMUTe HA Ma3apHHTe nmocpeaHuuu. Kaxro ce cnomena mo-
rope mbpBUTe MyOnuKamuu B cepata Ha MAapKETHHIa ca MOCBETEHU HA AUCTPHOYLHATA.
O6o6maBaiiku ru, Apu llloy cBexxna 6a3ucHuTe GYHKINH HA TTOCPEIHUIIATE 0 CIETHOTO:

,, 1. Cnoodensine na pucka.

2. Tpancnopmupatne.

3. @unancupane.

4. Ilpooaswcou (komyHuxupare).

“9
5. Cenobssane, acopmupane u mogapHo-pazmosaphu padomu.

5. Knacudukanus Ha nazapHure nmocpeanuiuu. Maxkap u He CbBCEM M3UEpIIaTETHO
(ToBa 1ie Obae M3BBPIICHO CIE/ TOAWHH), KIACU()ULIUPAHETO Ha Ma3apHUTE MOCPEIHHIH,
npeioxkeHo ot Apu Illoy npe3 1915 1., B ocHOBaTa cH € peeBaHTHO:

., Kom epynama na nocpeonuyume (oceen oucmpubymopume u muvwpeogyume — 6ell.
Xp. K.) mocam Oa ce npuyuciam 3acmpaxosamennume KOMRAHUYU, MPAHCROPMHUME upmu
u b6ankume. *

6. 3HaUyeHHeTOo HA Na3apHHUTeE MOCPeAHUIH. BBIpexn cTpeMexbT KbM CKbCSIBaHE HA
JHMCTPUOYLIMOHHNUTE KaHAJIU, eTMMUHUPAHETO HA MOCPEAHHIM HE BUHATHU € Haii-e()eKTHBHO-
To petenue. Yact ot MEeHHETO Ha Apu Iloy BKIIFOYBA CIIETHOTO:

s .. KO2AMO NPOUZBOOUMEIISAM MBPCU NA3AP HA NPOOYKYUSAMA CU, MOt mpsbea 0a cu
0mM2080pU HA 8LIPOCA OANU ENUMUHUPAHEMO HA NOCPEOHUYUMe e PeanucmudHo u 000CHO8A-
Ho. Heobxooumo e cvujo maka oa ce omuuma paxmom, ve 0adeHo nocpeoHU4ecKo HUBO Mo-
Jice 0a 6voe 3a06UK0NIeHO OMm onpedeieH NPou3600Umei, Ho Mo He 6uU Mo2Jo 1ecHo 0a ce Ob-
e enuUMUHUPANO om odwama Mapkemuneosa cxema na ompacwvia. M naxpas — nysicro e oa
ce npeyenu 0anu HaAl-MbOPOMo peuienue He 6u 6uno da ce paznpedenim OUCMpPUOYYUOHHU-
me QyHKyUL MeACOY NPOU3EOOUMeN U NOCPeOHUK ... “!!

7. BpanaupaHeTo. 3an04BaT Aa ce MOSIBSIBAT HAYSHKH Ha aHAJIN3U Ha CTpaTerusra Ha
OpaHaupaHe, KOUTO MO-KbCHO I C€ Pa3BHAT B MOJEPHHM Y4eOHM NUCLMIUIMHU C BaXKHO
MPaKTHYeCKO NpuiiokeHue. ETo gparMeHT or 00sSCHEHHETO Ha CHIIHOCTTA M 3HAYEHHUETO Ha
Opanmupanero ot nepuoaa 1910-1920:

7 Iak Tawm, c. 13-14.

8 [Max tam, c. 13

° Mak Tam, c. 76.

10 Max Tam, ¢. 77-78.

! Shaw, A. W., Some Problems of Market Distribution, Cambridge, Harvard University Press, 1915, c. 20,
https://archive.org/details/someproblemsinmaOOshawiala (08/06/2015).
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,,AKko wankume ce oucmpubymupam HeOpaHOUpPaHu u ce npeodnazam Ha eOHO YeHO8O
pasHuwe 3a onpeoeneHo HUBO HA Kauecmeo, mo2asa Kynysavume ouxa niamuau 3 001apa 3a
eona maxaea wanka. Ho naxou npouzeooumenu 6 nawiu OHU ca OMKPOUIU NPOOYKYUAMA Cu
upes nocmassine Ha Opano evpxy écexu apmukyn. I1o mozu nauun me npueruuam sHumManue-
mo Ha nompebumenume u, AKYEHMUPAUKU 8bPXY KA4eCmeomo Ha uspabomkama u ouzauna,
ycnewno npooasam wankume cu na yema 5 oonapa. bpanoupanume wanku om no 5 oonapa
u HebpanOpanume om no 3 doaapa modxce 0a ce NoYmu UOeHMUYHU APMUKYIU, KOUMO ce
pasiuuasam camo no Hakou opebuu oemailiu. 3apaou mesu OpeOHU Pa3iuKu 3aMONCHUME
KAUeHmU ¢ 20MmOSHOCI naawam no 5 0onapa 3a 6panoupana wianka. Hama commuenue, ue 2o-
MogHOCIMMA HA me3u nompeoumenu 0a 3aniamsam no-6UcoKa Yena 3a 6paHoupana wanka
3A6UCU CHUO MAKA U OM YCEWAHEMO 3a CUSYPHOCHL 8 KAYeCMBOMO HA CIOKAMA, KOSIMO HO-
cu umemo na npousgooumens cu. Toea ycewamne 3a cucypnocm e enemenm om cyoeKmugna-
ma oyenxa na nompedoumens. Hama comuenue cowo maxa, ue coyuannama Haonpesapa cb-
wo enusie 8bpXy nompebumenckus u360p Ha 6paHOupana wanka om 5 oorapa, muii Kamo
npumescamensim i umMd 6b3MONACHOCMMA 0a OeEMOHCMPUPA O1A2OCLCMOAHUEMO CU Nped No-
Manko samoxichume cu cvcedu.

B nmy6aukanuute Ha Apu Illoy mMoraT ia ce HaMepAT U APYrH HHTEPECHH MapKETHH-
TOBH WJIeM W KOHLCTIMH (WJIM MOHEe HAYCHKH HAa TAKKMBAa) KaTO HAIpUMEp 3HAYCHUETO Ha
JUCTPHOYIIMOHHATa e()EeKTUBHOCT, Pa3BUTHETO HA JUCTPUOYLMOHHUTE CUCTEMH, POJiTa Ha
yacTHUTe Mapku (private labels), pekiamMHuTe cTpaTeruu, yHpaBlICHHETO Ha MpoJaxxoOure,
JUHAMHUKaTa Ha AUCTPUOYTOPCKUTE Map)KOBE W MHOTO JIpyrd. TSXHOTO IBJIHO OMHCAaHHUE €
H3BBH 00XBaTa Ha HACTOSILETO M3JI0KEHHUE.

Pand Bwrabp, 3a KOororo Beye craHa ayma, pabOTH U TBOPH €IHOBPEMEHHO C Apd
loy. [outn egnoBpemenHo (1910 T.) B JISKIMOHHUTE UM KypCOBE CE IMOSIBSIBA MOHSATHETO
MapKeTUHI — ChOTBETHO B XapBapickusi Yuusepcutrer (Apu llloy) u B YuckoHckust YHH-
Bepcuret (Pang Brrasp).

Paz6upanero Ha bpTbp 32 MapkeTHHra e cxoaHo ¢ Toa Ha Apu llloy. B kaurure cu
BweTabep orcrosiBa Te3aTa, 4e MApKETHHTBT € ,,KOMOUHALHS OT (PAKTOPU™, KOATO KOMOHHAIIKS
MpeJICTaBiIsBA HEIlO M0BeYe OT IPoaBaHe, OT H300p Ha AUCTPUOYIMOHHH KaHAIH U OT Thp-
TOBHS Ha €1po U IpeOHO.

Tlo-Baxxuute 00001IeHUs HA BBTIIBP 32 MapKeTHHIa BKIIFOUBAT CICIHOTO:

1. MapkeTHHI'BT € AeHHOCT, CBbp3aHa C ,,KOOpAUHALU, C ,,JUIaHUpaHe , KOeTO TOU
Hapu4a ,,00Bbp3Ball[aTa CUJIa HA MapKETHHra™ U C yIpaBJICHNE HA CJIO0KHHU OTHOILCHUS MEX-
Iy ,,THProBeKuTe (akTopu* .

2. ba3ucHuTEe MapKEeTHHIOBH €JIEMEHTH (,,THPrOBCKUTE (akTopu‘‘) criopen bprisp ca
TpPU — CTOKa, 1a3ap ¥ METOAM 3a JOCTHIaHE JI0 Ma3apa.

3. MapKkeTUHI'bT € yHUBepcaaHa OU3HeC (pyHKIHUS.

4. Ipenpuya Bb3X0/a ¥ JOMUHALMATA HA THPTOBCKUTE BEPUTH B CEKTOpPA HA XPAHHTE.

5. Ilpenpuya, 4e pekiamata e ce MPeBbPHE B OCHOBEH (DaKTOp MpH peanu3anusira
Ha (MOTPEOUTEIICKUTE) CTOKH.

6. B ananusure cu BpTiIbp 00pbla BHUMaHHE HA BBIPOCUTE, CBbP3aHH C CIMMHHH-
paHe Ha JUCTPUOYLIMOHHHUTE NOCPETHUIM, (PUKCHPAHETO HA IIEHUTE U YACTHUTE MApPKH.

"2 MMak tam c. 51-52.
'3 Bartels, R., The History of Marketing Thought. 3 ed. Columbus, OH: Publishing Horizons, 1988,
c. 143.
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3.'ene3uc Ha OCHOBHMTE MAPKEeTHHIOBH WIKOJM B mepuoga 1910-1920 r. —
HHCTHTYIIHOHAJIHA, CTOKOBA H (YHKIHOHAIHA

3.1. I'enezuc na UHCMUmMYUUOHATIHAMA MAPKEMUH2064 WKO14

MHCcTHTYIMOHATHUAT MapKeTHHTOB moaxox (institutional approach) e B ocHoBara Ha
T.Hap. HHCTUTYLIMOHANHA IKona (institutional marketing school). B pannuTe rogunu ot pas-
BUTHETO HAa MapKeTHUHIa KaTo CaMOCTOSATENHA HAay4yHA AWUCLMIUIMHA MHCTUTYLHOHAIHUSAT
HOJIXOA Hrpae KIIO4OoBa PO CHBMECTHO ¢ (YHKLHMOHAJIHHS MApKETHHIOB IOAXOJ
(functional marketing approach) u crokoBust MapkeTnHroB moaxoxa (commodity marketing
approach).

B ocHOBaTa Ha MHCTUTYLHOHAIHHUS MOAXOJ CTOM Te3ara, 4e MapKeTHHI'BT MOXE Ja
Ob/e u3ciaeBaH 1 00sICHEH Hali-100pe Ype3 aHaJIu3 Ha OpraHu3aluuTe (MHCTUTYLMUTE), U3-
BBPLIBALIM MapKeTUHroBaTa AeiiHOCT. CTOKOBHUAT MOAXOA ce 0a3upa Ha uiaesdTa, 4e B OCHO-
BaTa Ha Hay4YHOTO U3CJIE/IBAHE M PA3BUTHE HAa MAPKETHUHIa TPsOBa Ja c€ MOCTABH aHAIM3bT
Ha TUIOBETE CTOKH, KOUTO ca OOEKT Ha pa3MsiHa. B ocHOBaTa Ha CTOKOBMS HOIXOZA CTOM
HjesTa, 4e U3y4aBaHeTO U TUIIOBETE CTOKHU € MBTST MO KOHTO TpsiOBa 1a ce pa3BHUBa MapKe-
THHTOBaTa Hayka. [Ipu (yHKUMOHATHUS MOIX0A (OKYChT HMana BbpXy AeiiHocTHTE ((PyHK-
LIMHUTE), KOUTO Ce U3BBPILIBAT B Ipoleca Ha pasMsHa. M tpure noxxoxna ce 3apaxzar B CALLL
B pamKuTe Ha meproaa 1910-1920 r.'

MHCTUTYIMOHANIHUAT MAapKETHHIOB TIOJXOJ INpEJIojara HacOYBaHEe Ha aHaNU3a I10
MOCOKA Ha B3aMMOOTHOIICHHUATA MEKAY YUYACTHHULIHUTE B JUCTPUOYIIMOHHHUS KaHAl KaTo OC-
HOBaTa Ha TO3W aHAIW3 € MPEJMMHO WKOHOMHYECKa (a He moBeJeH4Yecka). TOo3M Ha4WH Ha
MapKeTHHIOBO MHCJICHE Bb3HUKBA BHB BPB3Ka C MaCOBOTO MOTPEOUTENICKO HEIOBOJICTBO OT
LICHUTE Ha JApeOHO Ha 3eMezernckuTe cToku B nepuoaa cien 1910 r. 8 CALLL, apmxaro ce Ha
rojisiMata pasjiMKa Mex/y LEHHTE Ha U3KyIyBaHE Ha 3eMEIEeNCKaTa MPOAYKLHs OT I0Cpe]-
HHLUTE M LeHUTe Ha ApeOHO. To31 KOH(IUKT MPUBIHYa BHUIMAHUETO MApKETHHIOBUTE aHa-
JIM3aTOPU OT TO3HU TEPHOJ M HAKOM OT TSX C€ 3aeMaT Jia HalpaBsT OLICHKA Ha ACHHOCTHTE U
Haii-Beue Ha e()eKTHBHOCTTA Ha MIOCPETHULIUTE B TUCTPUOYIIHOHHNTE KaHAIN Ha 3eMEICIICKH
NpoAyKTH. ENWH OT Hall-U3THKHATHTE aHAM3aTOpW HAa TO3HW BBIpoc ¢ mpod. Jlyme J. X.
VYenn (Louis Dwight Harvell Weld) ot Yausepcutera B Munecora. Cpen yueHUTE ¢ HHTEPEC
KbM MapKeTHHra npeobiajaBa MHEHHETO (0€3 Ja ce CHoeNs HAbJIHO €AMHOAYLIHO), 4e
TOW € OCHOBOIIOJIO)KHHUK Ha WHCTHTYLHOHAIHHS MapKeTHHToB mnojaxona. Heroeara kuura
,MapxernursT Ha 3emenencky npoaykrn® (The Marketing of Farmer Products)'® o6aue me-
CBMHEHO € eJIH OT IbPBHUTE U Hall-100pH 00pa3iy Ha HHCTHTYLIMOHAJICH MApKETHHIOB aHa-
nu3. Hemo noBeue, B HEroBusi TPy MOTar Jja c& HAMEPsIT ¥ OCHOBUTE Ha JPyTHTE ABa MOA-
xo/1a — QyHKIOHAJICH ¥ CTOKOB.

3.2. I'ene3zuc na pynkyuonannama MapKemuHnzo6a wKoaa

Crnopen Poobpt Baprenc mbpBoocHOBaTeNnUTe Ha (DYHKIHOHATIHHS MAPKETHHIOB MO/~
xox ((pyHKIMOHATHATa MapKeTHHroBa 1koia) ca [lox YepunrreH (Paul Cherington), xolitTo
npe3 1920 r. nybnukysa kaurara ,,Enemenmu na mapkemunza™ (The Elements of Marketing)
u Jlyuc Yeng (Louis Weld), 3a koroto Beue crana ayma mno-rope. Karo 3anasBame yBaxe-
HHMETO CH KbM MHOTOTOJMIIHUA TPy Ha PoOBpT Baprernc, KakTo u KbM ycunusTa Ha YepHHr-

14 Bartels, R., The History of Marketing Thought. 3rd ed. Columbus, OH: Publishing Horizons, 1988,
c.147.

15 Weld, L. D. H., The Marketing of Farm Products, Macmillan Company, New York, 1916,
https://archive.org/details/cu31924014482925, (21/08/2014).
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ThH U Yela, BCe MaK I ce NMpuabpxame KbM (pakTuTe M Ha Ta3H OCHOBA L€ OCHOPHUM
TBBPACHUETO Ha BapTenc. Wctunara €, 4€ IIbPBUTC HAYCHKU Ha q)yHKL[I/IOHaJ'lHPIﬂ Imoaxon
Morar aa ce HamepsaT B crarusta Ha Apd Illoy ot 1912 ,Hskou mpobiaemu Ha ma3zapHara
JACTPHOYIHA®, mMy6nnKyBaHa B ciucannero Quarterly Journal of Economics'®. B mes Illoy
W3BEXIAa 5 OCHOBHM (DYHKIMM Ha Ma3apHUTE IOCPEIHUIN (Bede OfXxa IUTHPAaHH IO-TOpe):
HOeMaHe Ha PUCK; TPAHCNOPT; (PHMHAHCHUPAHE; NIPOJaBaHe; CrI00sBaHe, aCOPTHPAHE U TOBA-
pene/pasroBapBane. Hsikonko roguHu mo-kbcHo npes3 1917 r. Yenn pasmmpsBa Kpbra Ha
MapKETUHTOBUTE q)yHK]_H/II/I 0 CJICAHMS HAYMH: KYIYBaHE, CKIIaJUpPaHE, MOCMaHE HAa PHUCK,
MaHMIyIHpaHe (CopTupaHe, pasdacoBaHe, ONMAKoBaHE H T.H.); NPONABAHE, TPAHCIOPT' .
INornenHaTo OT IHEIIHA IJI€AHA TOYKA HAOOPHT OT (QYHKILHMU M3TIIEKIA CHIIHO OTPaHUYCH M
CBBp3aH Haii-Beue ¢ AEHHOCTTa HAa MOCPETHULUTE, HO JI¢ (PaKTO CTApTHT HA (PYHKIMOHATHUS
MapKeTHHIroB noxaxox € gajeH. KbM (yHKUHOHAIHUS MapKETHHIOB IMOJAXOJ UHTEpeC e
HPOSIBAT peauIa 3a0eekUTeNIHI YUeHH — 3a CBeJieHue olue npe3 1935 roguna ca u3BeneHu
JIeCeTKH MapKETHHIOBH (yHKIUH, CpeJl KOUTO: pa3pabdoTBaHEe HA MapKETHHIOBA CTpATErus,
MapKE€TUHIOBU KOMYHHUKAIIUU, ueH006pa3yBaHe, MapKE€TUHI'OB aHaJIUu3, MapKCTUHIOBU W3-
CJIe/IBAHUS U MHOTO APYTH .

Po6bpT baprenc obave e mpaB 1mo oTHomeHHME Ha 3aciyrure Ha Ilom YUepuHrThH,
TBBPJCHKN Y€ TOH J]aBa €IHa OT IIbPBUTE ,,KPUCTAIN3UPAIN KOHIIECTIINY 32 MAPKETHHTa, KOsI-
TO B CJIEJIBAllIUTE IOJHMHHU 1€ Ce NpHeMe M 1€ ce NPEeBbPHE B I0YTH yHHBepcanHa* (Bartels
1988, 146). 1 Hanctuna MHeHHETO HAa UEPHHITBH, Y€ MAPKETHHI'BT € ,,HAyKa aHI)KUpaHa ¢
JUCTPHOYLIMSATA HA CTOKU OT MPOM3BOIUTENS 10 KpallHHs OTPeOUTEN HEe € 3aryOuio u3is-
JI0 aKTYaJIHOCTTA CH M B HAIllU JIHU.

Karo tunmuen mnpencraBuren Ha (yHKIMOHAJTHATa MapKeTWHroBa mkosa Ilon
YepuHITHH OTCTOSIBA T€3aTa, Y€ MapKETHHIoBUTE (PyHKIUM ca (PyHZAMEHT Ha MapKETHHIO-
BaTa Hayka.

3.3. I'enezuc na cmokoeama MapKemuHzo6a wKo1a

CTOKOBHAT MapKETHHIOB MOAXOJ M CHOTBETHO CTOKOBAaTa MAapKETHHIOBA ILIKOJNA CE
OCHOBABAaT Ha HAYMH HA MapKETHHIOBO MHCIICHE, KOMTO ce 3apask/ia Ipe3 BTOPOTO JeCeTulIe-
tre Ha 20™ Bek. Camusit Poospt Baprenc nsrbksa, 4e ,,B pamkure Ha nepuoga 1910-1920 r.
C€ pa3BUBAT TpHU MMOAXOJAa 3a MApPKECTUHIOB aHaJIU3 — CTOKOB, beHKL[I/IOHaJ'leH U UHCTUTY-
mmonanen”'’. Behpexn ToBa cu m3sBIeHHMe, obade, BapTenc mpencTaBs CHIIHOCTTA Ha
(YHKIMOHATHNS ¥ MHCTUTYLIMOHAIHUS MOJAXOAMU B paMkure Ha mepuozaa 1910-1920 r. (me-
PHOJ Ha KOHIIENTYaIH3alus). A CTOKOBHSAT MOAXO]] € NPEACTABEH B PAMKHTE Ha CIICBALIMS
nepuon — 1920-1930 r (neprox Ha unTerpanus). [Ipu Bce ToBa baprenc npusHasa, ue ,,npe-
LEJIGHTH  Ha BCEKH €JIMH OT TPUTE MOAXO0/A MOraT J1a c€ HaMepAT B CIIOMEHATOTO Beue ChUH-
HEHHUE ,,MapKeTHHT Ha 3eMeeICKH MpoaykTu™ Ha Jlyuc Yenn ot 1916 .

Or apyra cTpaHa B CielHalN3UpaHaTa Hay4yHa JMTEpaTypa Bb3HUKBAHETO HA CTOKO-
BHS IIOJIXOJIT MHOTO OT/JaBHA ce cBbp3Ba mmero Ha MenBuH Koymnang (Melvin Copeland),

16 Shaw, A, Some Problems in Market Distribution, Quarterly Journal of Economics, August, 1912,
c. 706-765.

17 Weld, L. D. H., Marketing Functions and Mercantile Organization, American Economic Review,
June, 1917, c. 306-318, https://archive.org/details/jstor-1806213, (21/08/2014).

18 Ryan, F., Functional Concepts in Market Distribution, Harvard Business Review, January, 1935,
c. 205-224.

19 Bartels, R., The History of Marketing Thought. 3™ ed. Columbus, OH: Publishing Horizons, 1988.,
c. 145.
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Koiito npe3 1923 npexnnara u3BecTHaTa Kiacu(UKaMsa Ha CTOKUTE Ha y100HH (convenience
goods), nazapuu (shopping goods) u crerpanuu (specialty goods).

daxTute 0bave Moka3paT, Ye CTOKOBHAT MapKETHHIOB IOJXOJ BB3HHKBA B MEPHOAA
1910-1920 r. 3a rogrHa Ha HETOBOTO TMOSIBSIBaHE MOXe J1a ce mpueme 1912 r., korato Yapic
IMapnun (Charles Parlin) npeanara cieqnara knacudukanus Ha ,,)KEHCKUTE TOKYTTKH

*  V0obHu cmoku (convenience goods), Koumo npeocmasisieam apmuKyiu 3a exceo-
HegHa ynompeba om pooa Ha Xpauu, KApupamu npecmuiku, 0emcKu 4opanu u
8b00We MAKUBA CMOKU, YUAMO CMOUHOC He e GUCOKA UNU ce Kynyeam, 3d Od
ens3am @ ynompeba nezabasno. Kamo ysano me3u cmoku ce 3aKkynysam om Haii-
Y0006HOMO MACMO 6e3 0a ce CpasHABAM ANMePHAMUEHI YeHO8U PAGHUYA. ...

*  Cnewnu cmoku (shopping goods), xkamo nexapcmeenu u oOpyeu apmuKyiu, Koumo
ce 3aKynyeam npu 6He3anta Heodxooumocm.

* [azapuu cmoku (specialty goods),koumo ca monkosa eajicHu, ye ce 3aKynyeam
cned cepuo3no obmucisane, 0opu U moea 0d 03HAYA6A OMadeane Ha NOKYRNKAma
6v6 apememo. Kvm cmokume om mosu mun cnadam xocmiomume, poKaume, U3uc-
Kanomo 6eibo u 6bo6Ue CMOKIU ¢ BUCOKO Kauecmgo.”’

Kato 11710 cTokoBaTa MapKeTHHIOBa ILIKOJIA IOCTABS AKIEHT BbPXY XapaKTePUCTHKHU-
Te Ha CTOKHUTE C LieJl U3CJIEABAaHEe Ha OCOOCHOCTHTE HA MAapKETUPAHETO HA BCEKU €IUH THII
croku. IMeHHO nopaay Ta3u MpUYMHA B pa3pabOTKUTE HA aBTOPUTE OT Ta3M ILIKOJIA CE OTJe-
J1s1 3HAUUTEIIHO BHUMAHHUE Ha KIacu(pUKaLUATa Ha CTOKUTE.

CroKoBaTa MapKeTHHIOBA MIKONA, KAKTO M (yHKIMOHAIHATA U MHCTUTYI[MOHAIHATA
e Ob/1aT pas3rieaaHu oT JPYT aCIeKT I10-HAaTaTbhK B M3JI0)KEHUETO.

4. 3akmo4enue

Ileproast 1910-1920 r. € MHOTO HHTEpPECEH OT IJIe/IHA TOYKA HA EBOTIOLUATA HA Map-
KeTHHra. AKO Ipe3 IIbPBOTO JeceTHieTne Ha XX BeK ce opopMsi MapKeTHHra KaTo Hay4Ha
JUCHWIUINHA B HAKOW BOJCIIM aMEPUKAHCKH YHHBEPCHUTETH, TO IIPE3 BTOPOTO AECETHUIIETHE
Hay4HaTa MUCHJ B chepaTa Ha MApPKETHHI IyCKa OIe HO-TbIOOKH KOpeHH. YBelIndaBa ce
Opost Ha KHUrUTE, yueOHULIUTE U CTaTUUTE B chepaTa Ha MapKeTHHra. PazBuruero e Ha camo
KOJIMYECTBEHO, HO M Ka4eCTBEHO — JIeQHHUPAT Ce U Ce NpeLu3upar 6a3ucHU MapKETUHIOBU
KOHLIENIMHU (aKTyaJHU M B Hamy JHH). OTKpOsIBAT ce ONpe/esIeHH HAauuHU Ha MHUCIIEHE IO
OTHOLICHWE HAa MapKeTHUHTra M IO-TOYHO ce (OpMHpAT T. HApP. MAPKETHHTOBHM ILIKOIH —
WHCTUTYLIHOHANHA, (QyHKIHOHANHA, cTokoBa. [lepuoast 1910-1920 r. e mimomoTBOpeH 3a
Pa3BUTHETO Ha MapKETHHTA U TOraBa Ce M0J1araT eH! OT Hali-CepHO3HUTE OCHOBH Ha MapKe-
THHTOBaTa Hayka. BepXy Te3u 0CHOBU IO-KBCHO II€ HAATPaKAAT MIMEHUTH YYEHH, IPETrosa-
Barenu M u3cnenosarenu. HeoOxoqumo e obaue na ce oTaaje 3aciy’k€HOTO Ha MMOHEpUTe
Ha MapKeTHHIOBaTa MUCHJI U Jla UM C€ OTJaJe 3aciy’KeHo npu3HaHue. HactosmusaT noknasn
HPECTaBIIsiBA CKPOMEH OMNHMT 3a OTIABaHE 3aciIy)KEHOTO Ha HAKOW I03a0paBeHH aBTOPH,
KHUTH U U3CIIEIBAaHNUS.

20 Gardner, E., Consumer Goods Classification, The Journal of Marketing, January, 1945 c. 275-276.
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