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Pestome: B ooxnada ca npedcmagenu nOnyIsapHU MOOeIU 3a NIAHUPAHE, U32PAdICOAHE U
cmpamezuiecko ynpaeienue Ha bpandose. Pasenedanu ca wiecm om HAli-nonyispHume u
UBNONI36AHU 6 NPAKMUKAMA MOOeau. Bcuuku 6panoune mooenu ca npedCmageHu upes npe-
600 HA OpucuHanHuUme Queypu, cvb30a0eHu Om mexHume asmopu, U 6epoOaIHO ONUCAHUE HA
Jozukama u epv3kume um. Knacuguxayusma na mooenume e nanpagena no Kpumepuume
Ha Stephan Sorger 3a cmuna u ghopmama Ha Mooenume unoN36anu 6 mapkemunea. Hanpase-
HU €A HAKOU U3800U 3d MOBA KAKEO € PA3IUYHOMO U 0OWOMO MeNCOY AHANUUpaHUme Mo-
deu u Kaksu ca Hacmoswume u Ovoewu NPeou3sUKAmeIcmaa nped OPaHo MeHUONCMbHMA.

Kntouosu oymu: Bpanooge, 6pano MeHUOMCMbHM, MOOENU 3a U3epaxcoane Ha bpaHoose,
cmun u popma Ha bpanoune mooerume.

Abstract: The paper presents popular models for brand planning, building and strategic
management. Six of the most popular and common models used in practice are discussed.
All branding models are presented as translations of the original figures created by their
authors, and as verbal descriptions of their logic and relationships. The models have been
classified according to Stephan Sorger’s criteria for the style and form of the models used
in marketing. Some conclusions have been made on the similarities and differences between
the models discussed and on the current and future challenges facing brand management.

Keywords: Brands, brand management, brand-building models, style and form of branding
models

., [Ipodykmvm e mosa, koemo ce npousgedncoa 6 3a600a, OpanObM e Mo6a, KOeMo ce Kynysa om
nompebumens. IIpooykmvm moowce 0a 6v0e Konupan om KouKypenmume; OpaHosm e YHUKAJeH.
Ipooyxmvm modrce 6vp30 0a ocmapee, ycnewHuam opano e geue.

Cmusvn Kune, WPP Group - London

., Bpanounzvem e omnocumenno noga nayka, Kosamo e paspabomuna pasnudnu munoge mooenu.
Jwraoac Xonr

MogenuTe ca ONPOCTEHO MPEACTABSIHE Ha PEATHOCTTA M Ce M3IOJI3BAT 3a pellaBaHe
Ha MpoOJIeMU U JOCTUTaHE Ha MPO3PEHHs 3a B3eMaHe Ha pelleHus. MoIeuTe ca onpocTe-
HH, KOETO O3HAauaBa, 4Ye T€ YMHUIIUICHO M3KJIIOYBAT HAKOM MO-MAJOBAXHH JETalnu, 3a Ja
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MOJKEM JIa C€ ChCPEIOTOYNM BBPXY OCHOBHOTO H Jia OBbJIe MPEICTaBeHA ISUIOCTHATA CUTYa-
U 1o Hai-moOpus HauwH. [IpuMep 3a W3MONI3BAHETO HA MojenuTe ¢ momyisapHata GPS
(Global Positioning System) HaBuranuoHHa cucreMa. CucTemMara M3M0I3Ba OMPOCTEH MO-
JIeNT Ha peanHus cBAT. KapTuTe He moka3BaT CKalld, IbpBeTa M IPYTH reorpadCKu XapakTe-
pucTHKH. M3mon3BaHuTe KapTH ca MOJEN Ha peanHust CBAT (B Mamal) U CiiyKaT KaTo WH-
CTPYMEHT 3a B3eMaHe Ha pelieHus OT modbopuTe. 3a HeIUTe Ha TO3M JOKIIAJ LIe oIpelie-
JMM Modenume Kamo UHCMpPYMeHmu, KOumo Hu nomazam 0d e3emame peuletus, Koumo ca
baszupanu Ha MapKemuHeo08u OAHHU U yeaume Ha opeanusayusma. MoaenuTe ca mpejacra-
BUTCIIHHU 33 aHAJTH3UPAHUTE OOCKTH M CUCTEMH, Thil KaTO T€ MPUOJIKABAT PEATHOCTTA JI0
XapaKTEPUCTUKHUTE, KOUTO OMxa OWITM Hali-Ba)KHU 3a B3EMAIIUTE PEIICHUS 3a YIIPaBJICHHUE.

Cnopen Stephan Sorgerl MOJICIUTE OMBAT pa3iWyHK CTHIOBE. Ha Hal-HUCKOTO HUBO
Te ca BepOaTHU MOJICIIH, KOUTO MPEICTABIIABAT CIMHCTBEHO BEpOATHN TBBPACHUS 32 Map-
KeTUHTOBUTE (peHOMEeHH. Ha 1Mo-BHCOKO HHMBO ca MUKTOTPa(CKUTE MAPKETHHTOBU MOJICIIH.
Te mpencTaBisIBaT KAPTUHKH, THATPaMA U TPAQUKH, KOUTO U3Pa3siBAT 3aBHCUMOCTH MEXKITY
aHanmu3upanuTe 00ekTH. Ha Hali-BUCOKOTO HMBO KaTO CTHJI Ca MaTeMaTHYECKUTE MOJEIH,
KOUTO U3Pa3siBaT B3aHMOOTHOIIICHUATA MEXIY OOCKTHTE Upe3 YpaBHEHIS.

MaTtemaTudecki

AN

MukTorpadcki

Bepbanuu

Due. 1. Cmunose mooenu 3a aHaAU3 U 83eMAHE HA peuienun,
U3nojizeanu om mapkemunzea

Stephan Sorger’ chIIO CMsTa, Ye MOJEIMTE Ce pasiHyaBaT M 1o (opma. Haii-
npocraTta GpopMa MOJIENN ca JECKPUIITHBHUTE MOJEIH, KOUTO XapaKTepu3upaT MapKeTHH-
TOBU CHONUTHS M AeHHOCTH. CleABaNTeE 1O CIO0XKHOCT Ca MPEACKa3BaIINTE MOJEIH, KOUTO
ce CTpEeMSAT Jja IpeCKa3BaT KaKBO OU ce CIIydwIo TP ONpEeTIeHN HAaIlM ACHCTBUS M Xa-
PakTepUCTHKM Ha cpefara. Hali-nponumnarentnara ¢opma Moaenn ca HOpMaTUBHATE MOJe-
mu. Te MoraT a HM PEAOCTaBsT PHKOBOJICTBO 3a MOAXOSIIA TOCOKA HA AEHCTBUSI IIPHU OI-
pezerneH Habop OT OOCTOSTENCTBA.

Sorger, Stephan (2013) Marketing Analytics: Strategic Models and Metrics, CreateSpace
Independent Publishing Platform; 1 edition

Sorger, Stephan (2013) Marketing Analytics: Strategic Models and Metrics, CreateSpace
Independent Publishing Platform; 1 edition
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HopmatusHuK

MpeacKasBallu

JecKkpunTUuBHU

QDue. 2. Paznuunu gpopmu Ha mMoodenu 3a aHANU3 U 63eMAHe HA PeUleHU,
U3NONI36AHU OM MAPKeMuHza

IMonmyasipHu MoJesIn 32 M3TPakIaHe U yNpaBjeHHe Ha OpaHI0Be, U3MOJI3BAHH OT
c¢bBpeMeHHHuTe pupmu

ChlLecTBYBaT MHOTO MOJIENIN W CTPATEruy 3a U3rpakJaHe W yrpasiieHne Ha OpaHio-
Be. Besika ceprosHa areHIus, BCEKM KOHCYJTAHT WIIM OM3HEC Typy ca Ch3Jald IOHE MO
€/IMH MOJIeJT 3a M3rpaxiane Ha Opannose. Tyk 1ie pasriename HAKOM OT Hali-TIOMyJISIpHUTE
W CEPHO3HM MOJIENH 3a N3rpakKAaHe U yIpaBlieHne Ha OpaHI0Be.

1. MoaeanT na David Aaker 3a u3rpakaane Ha OpaHI HAEHTHYHOCT

MognemsT Ha David Aaker 3a m3rpakgane Ha HOASHTUIHOCT Ha OpaH/a € eIWH OT Haii-
TOMyJISIPHATE H 3HAYMMH 3a IPAKTHKaTa OpanauHr mogenn.” David Aaker npesiara onpoc-
TEH MOZEIN 3a pa3dupaHe U NpaBeHe Ha OpaHna. MoaenpT 3a M3rpakaaHe Ha HISHTHYHOCT
Ha OpaHpa pasriexia BCeKH OpaHJ KaTo ChCTaBEH OT TPH CJIOS KAaTO BCEKH CJION Haj-
rpaxza npenunrHus (dur. 3).

1. BpaHa, cblwHoCT
- Hacousa cTpateruata
- Kon cMme H1e M KaKBO e HalleTo KNK4YyoBO

obelwaxHue

2. BpaHa ueHHoCcTH

- Hain Te Xaf PUCTUKKN, KOMTO e

nog, " MNOCTOAHHO B HawuTe

nNpoAyKTU. Crpa'rreruuecnu Hacousar 6usHeca

3. UAEHTUYHOCT U NO3MLMOHUPaHEe
- Kak 6paHAbT ce cBbp3Ba C Herosure

CTEMKXONAbPU
- Kak uckame ga 6vge sbsnpueman
- bpaHa upa W Xap P

Duzypa 3. Mooenrvm na David Aaker 3a uszeparcoane na 6pand u0eHmMuuHoOCm

3 Aaker, David A. and Joachimsthaler Erich (2009), Brand Leadership, Simon & Schuster UK
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B ocHoBara Ha Opanma (1ApoTo) € 6pauo cvwyHocmma. T € ChpIETO U IymiaTa Ha
BCEKH OpaHj, KOUTO OOMKHOBEHO OCTABAT HEMPOMEHEHH 3a JIBJIr0 BpeMe. bpaH/| ChIIHOCT-
Ta HAIpaBJIsABa CTPATErusaTa U 00001aBa KAKBO MPEICTABISIBA KOMIIAHUATA U KAKBO ¢ HEH-
HOTO KIIIOYOBO OOCI[aHue KbM KiueHTuTe i. Llenta Ha MomenbT 3a ch3naBaHe Ha OpaH
CBITHOCT (MaHTpa) KaTo 4acT oT moxaeia Ha David Aaker 3a usrpakaane Ha OpaHa WICH-
THUYHOCT € JIa C€ ONpeiessiT (YHKIIMOHAIHUTE U eMOLIMOHAIIHH MOJI3H OT OpaHa u Ja 0b/e
OMpEIEIICHO M0 KaKbB HA4YWH OpPaHIbT U3pa3siBa morpedurenure cu (¢ur. 4).

- No-TpyaHu 3a
Cb3AaBaHe v 3anaspaHe 3. Camoonpegensve  ® KQKBO Ka3Ba 3a MeH

- N10-3Ha4UMM W TPYSHK
3 KONMpaHe
* KaK me kapa pa ce

-No-neckn 33 HyBCTBaM

Cb3faBaHe

- Mo-Manko 3Ha4UMK 1. GyHKUMOHANHM

HonsH * Kakgo nonyyasam

- llecHu 3a Konupaxe

Duzypa 4. Mooen 3a cv3oasane Ha OPand CoUHOCM (MAHMPA) KAMO YACH OM M0O0eNa
Ha David Aaker 3a uzzpaxcoane na 6pano udeHmuiHocm

Criopen kiacuukanusaTa Ha MoenuTe Ha Stephan Sorger MOJEBT e:
Cmunvm Ha Modena e sepdanen u RUKmMozpagcKu
Dopmama Ha modena e OeCKpUNMUGHA U HOPMAMUEHA

2. MoaesrsT Ha Keller 3a mennocTTa Ha 6panaa

Mogenst Ha Keller 3a niernoctTa Ha OpaHaa, ChIIO € M3BECTEH U KaTo basupaHa Ha
KymyBauute neHHocT Ha Opanja (Customer-Based Brand Equity). Kevin Lane Keller e
npodecop o mapkeruHr B Tuck School of Business kbm Dartmouth College. Toii e cb3nan
€lMH OT Hal-momylsipHUTe OpaHa MOJENH, KOHTO € myOJMKyBaH B HEroBara IIMPOKO
M3II0MI3BAHA M ITHpaHa KHura ,,Strategic Brand Management*.*

Konnenmusira 3a1 Mojieia 3a EHHOCTTa Ha OpaHjaa € MpoCTa: 3a Jia U3rpajuTe €IuH
cuiieH OpaHj1, TpsAOBa J1a CTPYKTypupaTe ¥ 0()OPMUTE MUCIIUTE U YyBCTBATa HA KIIMEHTHUTE
3a Bamus TpoAykT. TpsiOBa ja M3rpajuTe MPABUIHUS THUIl TPESKUBSIBAHUS OKOJIO BAIIIHs
OpaHji, Taka ye KIMEHTHTE Ja MMAT KOHKPETHH, MO3UTUBHH MUCJIH, YYBCTBA, BSIPBAaHUSI,
MHEHUS U BB3MPHSTHS 32 HETO.

Keller cmsaTa, ue xoraro mMame BHCOKa IEHHOCT Ha OpaHja, HAIIWTE KIMEHTH IIe
KYIyBarT MOBeYe OT HAIIUTE MPOAYKTH, T€ [I€ HU MPEHOPhYBAT HA APYTH XOpa, LIe ca I0-
JIOSUTHH, U 1€ O'bJIe MO-MAJIKO BEPOSITHO JIa TH 3aryOuM 3apaj i KOHKYPEHTUTE HH.

4 Keller, K.L. (2013) ,,Strategic Brand Management”, Pearson; 4th edition
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YeTtnpure CTBHIKK HAa IMPAMHUIATA IPEACTABISIBAT YETHPUTE OCHOBHHU BBIIPOCA, KOUTO
HaIMTE KJIMEHTH 1Ie HU IONUTAT 3a OpaH/a — YecTO U MOACH3HATENHO. YeTHpHUTE CTHIKH
ChIbPIKaT LIECT IPAJAMBHU €IEMEHTa, KOUTO TPsIOBa Jja ca HaJIMIE, 3a a CTUTHEM JI0 BbpXa
Ha NUpaMuzaTa v J1a pa3BUeM ycrielleH OpaH/l.

Eranu Ha pasButne Bpangunr

Ha GpaHpa uenu
4, OTHOLUEHKe CwHo n3paseHa
Norpeburen - bpana JTIOANHOCT
3.C(mucon MozumieHa
na bpanpa Pewenuns | Ycewaunus peaKuus
2.3HavyeHue (TeneH Ha eAHaKBoCT
Ha bpanna 1 PazHUHOCT

- _ e

NO3HABaHe Ha GPaHﬂﬂ
@Due. 5. Mooenvm na Keller 3a yennocmma na opanoa, couio e uzeecmen u Kamo
woazupana na Kynysauume yennocm na opanoa“ (Customer-Based Brand Equity).

EnemenTu Ha Opana nupamuaata Ha Keller

1. M3TpkHaTOCT (BUIUMOCT) — Mdenmuunocm — Kou cte Bue?

BpaHa M3TBKHATOCT — KOJIKO JIECHO M YeCTO KyNyBauWTe Ce CellaT 3a ONpeleNneH
opann?

2. Usnbnuenne/O6pa3 — 3nauenue — KakBo cre Bue?

Bpana npeacraBsine — KOJNKO 100pe KyIyBayWTe CMATAT, Y€ KOHKpPETeH OpaHi ce
npeacTaBs?

Bpana o6pa3HocT — onrcBa HECBOMCTBEHM CBOMCTBA Ha OpaHna (IBeTa, ONaKOBKH,
CHOTBETCTBHETO Ha MPOAYKTA, ACOUMAINH) U HUBOTO, IO KOCTO T€ OTTOBAPST 32 3a70BOJIS-
BaHE Ha TICUXOJOTHYECKUTE WII COITHATTHUTE HYKIIH.

3. Pemwenus/Y ceuanust — Omeogop — KakBo MHUCIUTE U 4yBCTBaTe Bue?

Bpana oTchkIaHus — TMYHATE MHEHUSI U OLIGHKM Ha KyIyBauuTe 3a OpaHa.

Bpana yyBcTBa — €MOIMOHAIHU OTTOBOPU U PEAKLUH 110 OTHOILIEHHE Ha OpaH, Ko-
raTo KynyBauuTe ObJaT MOJKAHCHH OT PEKJIAMHU CHOOIICHHUS UK OT MPHUSITEIIH.

4. Or3ByK — B3aumooTHoIieHus: — KakBu ca B3aMMOOTHOIIICHHUITAa MEX/Yy MCH U T€0?

Bpana oTKIMK — ecTECTBOTO Ha B3aMMOOTHOLICHUSITA HAa KJIMEHTUTE ¢ OpaHaa U cTe-
TIEHTA, JI0 KOATO T€ CE UyBCTBAT JIOSITHU KBM OpaH/a.

Criopen knacuukanusaTa Ha Moaenute Ha Stephan Sorger MOJETbT €:
Cmunem na mooena e gepbanen u nukmozpagpcku
Dopmama na modena e OecKpUNMUHa U HOPMAMUEHA

3. The ValueDrivers Framework

Millward Brown ca ch3many yHUKaIeH MOJEN, 3a Ja 00sSCHAT KaKBO BOJAHU JIO yBEIH-
yaBaHe Ha (prHAHCOBAaTA CTOIHOCT Ha OpaHnoBere. MoaensT neduHIpa KakBo MpaBu OpaH-
Ja 3HAUYUMO OTJMYMM, KOETO € B OCHOBaTa Ha BCEKU YycrelieH Opanna. Mopaenbt
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ValueDrivers e npencraBer B kaurara Brand Premium: How Smart Brands Make More
Money ot Nigel Hollis’. B kuurara Hollis neMoHCTpHpa Kak JOGPHAT MApKETHHT Ch3/1aBa
CHITHU OpaHI0Be, KOUTO AaBaT YCTOWYMBA (PMHAHCOBA CTOHHOCT Ha OHM3HEca.

Mogenst Millward Brown’s ValueDrivers BKI0YBa JBe KIIFOYOBH JIEHHOCTH, KOMTO
BCEKH OpaH MEHWDKBD TPSAOBaA /1a U3BLPIIBA:

1. Onpenenere sICHO KakBO NpaBH OpaHIa 3HAYMMO Pa3IN4€H OT HETOBHTE KOHKY-
PEHTH.

2. VYBenudere Ta3u 3HaYMMa pasiiMKa, 3a Jla yCWINTE U Ja ce BBh3IOJ3BaTe OT OpaH/
NpEeXUBSBaHMATA 32 KOMEpCHAIHATA 110J13a Ha Ou3Heca.

MonensT uMa Tpu Yactu (¢ur. 6) OnpenensiHe Ha CMUCICHO PA3JIMYHO MPEKHUBSIBA-
He (e, peanu3anys, pe30HaHC, pa3jnKa), YBeJndaBaHe (OTKPUBACMOCT, JOCTOBEPHOCT,
JKU3HEHOCT, JOCTHITHOCT H €JIACTHYHOCT) U PheT (pacTex Ha prHAHCOBATAa CTOHHOCT).

CmucneHo
pa3snuyHo
npeXxvWBABaHe

Pasnuka - &

@Duzypa 6. I'pagpuuno npeocmasane na mooena ValueDrivers Framework na azenyusa
Millward Brown. Modenvm e npecv3oaden u npeseder om agmopa.
Hzmounux: http://www.millwardbrown.com/mb-global/our-thinking/insights-
opinion/published-books/brand-premium/value-drivers

Criopen knacudukanusata Ha Mmogenute Ha Stephan Sorger MogensT €:
Cmunvm Ha moOena e 8epoaieH u NUKMozpaghcKu.
Dopmama Ha MoOdena e HOPpMAMuUsHa.

4. Moneant 3i

3a mBpBU BT TPUBIbIHATA KOH(GUTYpaLus OpaHI—03UIMOHUpaHe—Iu(pepeHIIpaHe
e m3momsBan ot Kotler et al. (2002)°. MoxenbT pasriexia 3HAYHMMOCTTA HA BPB3KUTE
Mexay AudepeHnnpaHeTo, MO3UIMOHUPAHETO W MIEAHTHYHOCTTa M UMM/DKa Ha OpaHja.

> Hollis, Nigel (2013) Brand Premium: How Smart Brands Make More Money, Palgrave Macmillan
® Philip Kotler, Hermawan Katrajaya, Hooi Den Hun and Sandra Lui (2002) Rethinking Marketing:
Sustainable Marketing Enterprise in Asia (Singapore: Pearson Education Asia
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MopenbT € H3ISUI0 B JyXa Ha KiIacHM4ecKaTa MAapKeTHMHIOBAa KOHLEIIHS W MOZAENBT
»Mapkerunr 3.0°, B KOWTO aBTOpPHUTE MPEICABAT UACUTE CH 33 OBJCIIETO Ha MAPKETHUHTa,
KaTo MpociiesiBar 1Npexo/ia BbB (OKyca Ha MApKETHHIa OT NPOJIYKTUTE KbM KIIMEHTHTE U
KBbM YOBELIKHS AyX.

WHTerputeT Ha 6paHaa

Mo3uynoHupaHe OudepeHumnauyma

@uzypa 7. Modenvm 3i - 6panod — no3uyuonupane — oughepenyupane

Cnopeo knacuuxayusma na modenume na Stephan Sorger moodenvm e:
Cmunvm na mooena e eepbanen u NUKmMozpag@cxu.
Dopmama na modena e 0eCKpUNMuUBHa.

5. Mopneast Star Brands

MogensT Star Brands e paspaboren ot Carolina Rogoll. Ts e Harpynana ornura cu
ChC CB3IaBaHETO W YNpPABJIEHUETO Ha OpaHIoBe OT padorara cu B Procter & Gamble B
CAIIL. B kuurara cu Star Brands’ ts MPEJCTaBs MPOCT, HO €PEKTHBEH CIIOpPE]] aBTOpKaTa
IIpoIIeC OT MeT CTHIKH 3a M3rpaxkaane Ha OpaHnose. Llenra Ha Mozerna e 1a nane Ha OpaHa
MEHUDKBPUTE 3[[paBa OCHOBA 33 MPUHIUIIATE Ha OpaHI MCHH/DKMBHTA U J1a UM ITOMOTHE
Ha KOHCTPYHUpAT YCTONYMBH, e(DEKTUBHU M YCIICIIHA OpaHI0BE, KOUTO OTTOBAPAT HA OW3-
HEC LEIUTE UM.

[pomechkT 3a marpaxkmaHe Ha OpaHmoBe Star Brands € chCTaBeH OT IET CTBIIKH.
I'paduyno moaenbT e npencraBeH Ha durypa 8.

7 Rogoll, Carolina (2015) Star Brands: A Brand Manager's Guide to Build, Manage & Market
Brands, Allworth Press
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1. bpaHp oueHABaHe U
nocTaBAHe Ha Lienu

5. MapKeTUHros 2. ledpunupane Ha
nnaH u ueHHocT Ha 6panga

U3MepUTenm uuyen

3. UspaboTBaHe Ha
KOMYHUWKaLMOHHaA
cTpaTerua

4. YcraHOBABaHe Ha
nasapHa cTparterua

QDuzypa 8. I'pacpuuno npeocmaeane na mooena Star Brands

Crbnka 1: OuensiBane Ha OpaH/ia U MOCTABSIHE HA LeJH

3amaunTe Ha Ta3M CTHIIKA OT IpoIleca ca ja Ob/ie OLICHEHA cpelaTa, B KOSTO oIepupa
¢upmara u 1a ObIAT OICHEHU 0A30BUTE CHIIHH CTPAaHU M ciaboctu Ha Opanpa. llenta Ha
TO3M €Tall € JIa CE M3SICHU TEKYIUs CTaTyCc Ha OpaHza U Ja ObJe HauepTaHa TPACKTOPHSTA
3a u3rpaxkmaHe Ha OpaHja.

Crbnka 2: [lepuHnpane HA HEHHOCT Ha OpaHAa U 1eJ

Tasu crblika e O6a3upana Ha IPUHIMIIA, Y€ TOBA, KOETO OpaHIbBT IIpesiara — Heropara
LIEHHOCT U TUIIa Ha ayJUTOPUATA, KOATO U30epeM, T.e. LieJeBus a3ap — ca CHIHO B3aUMO-
3aBucuMHu. Tyk Tpg0Ba Ja pa3depeM KakBO O3HauaBa OpaHpaa 3a pa3IM4HUTE IPYIH MOTpe-
OWTEeNHN 1 KaKBO T€ Half-CUITHO OICHSBAT.

Crbnka 3: U3paboTBaHe HA KOMYHHKAIMOHHA CTPaTerus
3a na ObaaT reHepupaHd HOBM KOMYHHKAlIMOHHU MAEH Ha TO3M eTal TpsAOBa a ObaaT
OTKPHTH IOJI3UTE, KOUTO OPaHIBT MPEJOCTaBs Ha IIOTPEOUTEIINTE MY.

Crbnka 4: YcTaHOBSIBaHe HA Ma3apHA CTPaTerus
Tyk me ObIe onpenecH HaeaTHUAT MAPKETHHIOB MHKC Upe3 pa3dupane u m30op Ha
06a30BHM KOMIIOHEHTH Ha MapKETHHIOBATa CTPATETrHs Ha OpaHja.

Crbnka 5: M3rpaxiane Ha MAPKETHHIOB IJIAH H U3MEPHTEIH

Tyk BCHYKH eIeMEHTH TpsiOBa aa ObaaT ChOpaHU B €IUH JeTailfiecH OM3HEC IUIaH C
MHOTO J00pe M35CHEH MapKETHHIOB MUKC. MapKEeTHHIOBUST IUIAH BKJIIOYBA OLIE ONpeJie-
JICHUTE Ha MPEIUIIHATE eTanu 0a30BU eleMeHTH Ha Opanna. Tyk me TpsOBa qa Obaat B3e-
TH PELICHUs 3a TIPOJIYKTa, 3a LIEHATa, 33 TUCTPUOYIHATA U 32 KOMYHUKAIIMUTE U MEIUHTE.
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Cnopeo asmopxama Ha modena Carolina Rogoll ycnewnume 6pandose umam
CleOHUme XapaxKmepucmuxis:

Hcnoma

Iocneoosamennocm

Io-z0nemu nopwvuxu

Emoyuonannu epvsxu

Maxcumannu noasu

Doxkyc 6vpxy 06yuenuemo

Criopen kiacuukanusiTa Ha MoaenuTe Ha Stephan Sorger MOJENBT e:

Cmunvm Ha MoOena e OCHOBHO 8epOAeH.

Dopmama nHa moodena e OecKpUunmMueHa 1 HOPMAMUBHa.

6. MoaeabT 3a KyJaTypeH Opanauur Ha JInriaac XoJar

ITpodecopsT B Harvard Business School [Isrnac XonT nscienBa kak OpaHaoBere ce
IpeBpPBIIAT B KYITYpHH cHMBOJH (uKoHHM).® Ha GasaTa Ha MHOTOrOJMIIHM HAGMIOCHHS U
aHanu3u TOW (GopMynHpa NPUHIMIK HA KYITYpHHS OpaHIMHI U MOJEN 3a KyJITypeH
OpanauHT. MoOmensT MMa celeM CTBIIKM M T€ ca MpelcTaBeHH BBB ¢urypa 9. llenrta Ha
MoJena e 1a OblaT Ch3AaAeHn OpaHIOBe HKOHH, KOUTO OOCIHHIBAT CUJIAaTa HA KYJITYPHHTE
nkoHHN Kato Maiiken Jxxopaan, Ensuc [Ipecnn, [eme, Ctus Ixo6c, xon @urynkepans
Kenenn, Maxarma ['anau u Apyru oT efHa cTpaHa M OpaHAOBE C OTIMYHA MIEHTUYHOCT
kato Reebok, Pepsi, IBM u Cadillac ot apyra. llenra Ha ToBa obenuHeHue e aa Obaar
Ch3la/IeHH OpaHIIOBE MKOHHU, KOUTO Ca CTaHAIM KyIATypHH MKoHM Kato Harley-Davidson,
Coca-Cola, Apple, Nike u Budweiser.

o1. TapreTMpaHe Ha Nasapure Ha MUTose

*2. KoMno3supaxe Ha wyatypex Spudmdr

*3. M3N0N3BaHE HA KYATYPHA U NOAUTUYECHS BAACT

o4, YpaB/eHne Ha AOAAHOCTTA KbM GDEH,HH KaTO COUMANEH HETY BPHWHY

et |

*5. CbBMECTHO Ch343BaHe Ha MUTa

4L

*6. Pa3BMBaHe Ha MUTa

o7, BPaHAMHIBT KATO KYATYPeH akTUBU3bM

@uzypa 9. Cmvnku 6 modena 3a Kyrmypen opanounz na /[venac Xoam

Cnopeo knacugurayusma na moodenume na Stephan Sorger modenvm e:
Cmunvm Ha MoOena e OCHOBHO 8epOaieH.
Dopmama Ha mModena e OeCKpUNMUGHA U HOPMAMUGHA

8 Xont, [ernac (2010) ,, Kax mapkume ce npeepvuyam 6 uKoHU — RPUHYUNU HA KYIMYPHUS OpaH-
oune“, u30. Bookmark, Coghus
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Hsxou u3Boau

3a1mo MoJenuTe ca pasIuIHu?

Mogenute ca pa3jiMuHH, ThH KaTo aBTOpPUTE Ha MOJeENHNTe pa3dupar OpaHIOBETE IO
pas3nuueH HauMH. Beekn oT pasriieaHuTe MOJISNH € TIOBJIMSIH OT pa3InyHu OpaH/I0BE B pa3-
JIMYHY TIPOJYKTOBU KaTErOPHHU M B Pa3IMYHU TOJMHU. BCcek OT aBTOpUTE OT/AaBa pasjinuHa
B)XHOCT Ha Pa3/IMuHM XapaKTEPUCTUKH U eJIEMEHTH Ha OpaH/a.

Jlpyru pasiMKu WABAT OT pa3IM4YHUTE pa3dupaHus 3a OpaHga. Mexmy ekcreprute
HsIMa eIMHHO pa30upaHe 3a TOBAa KaKBO MPEICTaBIsBa OPaHIBT, KAKBU ca HETOBHUTE (PYyHK-
LMW U BB3MOXKHOCTH.

Kakgo e o6moro mexay moaenute?

LlenuTe Ha BCHYKM MOJENHU Ca €JHAKBH, HO METOJUTE MM ca pa3in4yHu. Benuku pas-
rIeJaHy MOJAENH IOCTaBsT IOTpeOUTENUTe Ha IbPBO MACTO. Bpanmosere ce marpaxkiar
Ype3 B3aUMOJICHCTBUE MEXAY KOMIIAHUUTE U TEXHUTE KJIUEHTH. [IpakTukaTa okassa, ue e
MHOT'0 MO-BEPOSITHO €AMH MOTPEeOUTEN Na pa3BUe JIOSUIHOCT KbM OpaH, ¢ KOWTO TOH mpe-
KapBa JOCTaThYHO ABJITO BpeMe. TOoecT KOJKOTO MoBeYe BpeMe MpeKapBaT MoTpeOUTeNnnTe
C eIH OpaH], TOJKOBA IT0-BEPOSITHO € TE Jia Pa3BUAT B ceOe CH BHCOKA JIOSUTHOCT KbM Te3U
Opannose. KazaHo ¢ npyru gymH JIOSITHOCTTa y OTPEOUTEINTE KbM JIa/IeH OpaH]| HapacTBa
C HapacTBaHETO Ha BPEMETO, KOETO Te IpeKapBar ¢ OpaHja.

Criopen knacugukanusaTa Ha Mojenure Ha Stephan Sorger B mo-rojsiMaTa CH 4act
MOJICJIUTE TI0 CTHJI ca BepOalHu M nmUKTorpadcku. Beuukn Momenu MMar 3aabJDKUTEIHO
BepOATHO ONMCaHKE W MOYTH BUHATH UMAaT U OPUTMHAIHO IMHUKTOrPa)CKO MpPEICTaBsIHE 3a
JOIBJIHUTEIHO M3SCHSBAHE Ha BPB3KHUTE M JIOTHKAaTa Ha Mojeia. [ oleMHTe Nperu3BHKA-
TEJICTBA Mpex OpaHA MEHWIDKMBHTA IIpe3 CIIEABAILUTE TOAMHM ca da ObIaT Ch3MALCHU M
YTBBPICHN MaTeMaTHYECKH 10 CTHJI OpaHAMHI MOZIENH, IPY KOUTO CHlaTa HAa MaTeMaTHKa-
Ta Ja ObJe M3NOJI3BaHa B I10J13a HA M3rPAXKAAHETO Ha YCIEIIHM OpaHjoBe. 3a ChKaJeHUE
BCE OIIE CME Jajied OT IIOCTUTaHeTO Ha Ta3H 1ieJ.

ITo dbopma MonenuTe Hali-uecTo ca JECKPUNTUBHH W HOPMATHBHH. 3HAUYUTEIHO I10-
CJIOKHHTE TIPE/ICKA3BaAIUTE MOJIENHN, KOUTO CE CTPEMST Ja IpeJICKa3BaT KakBo Ou ce ciry-
YUJIO TIPH ONpEJIeNICHN HAIllM JICUCTBHS M XapaKTEPUCTHKU Ha Cpezara, Bce Olle He ca Io-
HyJIIpHA B OpaHa MeHHDKMBHTA. OOsSICHEHHETO 3a ToBa €, 4e OpaHIMHI'BT BCE OIlIe HE €
JOCTUTHAJI TaKOBa HUBO Ha MO3HAHUE W SIMHOMHMCIINE 32 OOEKTHTE CH U Ipoleca Ha U3-
rpakJIaHe U ynpasJeHHe Ha OpaHja.
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