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1. BoBenenue

HacTosmeTro m3ciaenBaHe NpeacTaBiisABa
NpOABJIKEHUE HAa NPEIXOJHU MyOIMKaLuH,
MIOCBETEHH Ha €BOJIIOLMATA HA MApKETUHIOBA KaToO
HayyHa JUCUUIUIMHA. B NIpeIumHu u3cnensaHus'
0sXxa TPOCJIENECHU U aHAJIU3UpPaHU TE€HE3UCHT U
€BOJIIOLIMATA HA MAPKETHHIOBaTa MUCHJI B IEPHOIA
1910-1920 r. Ypes Tsx ce 1oka3a, ye B Hall-paHHUs
nepuog (1900-1910) ot pa3BuTHETO Ha
MapKeTHHIa KaTo CbBpEMEHHA HayyHa IMCLUIUIMHA
aKLEHTHT IaJa BbPXY OTIAEJIHHU IOJIETA KaTO
OUCTpUOyIHsA, THProBUs, Mpoxaxxbu u ap.
MapKkeTHHIOBOTO MHCIEHE OT TO3U IEpUoj] IO
IIPUHLIUII € TCHO CBBbP3aHO C NOHATUATA ThPrOBUs
u auctpubynus. Hemlo noseue — B caMoTO Ha4ajo
Ha 3apaKJaHETO Ha MApKETHHIa KaTo HayKa IOYTH
ce cllara 3HaK Ha paB€HCTBO MEXJ1y MAapKETUHI U
nuctpudynus. Ilpes mepuoma 1900-1910 1. 3a
I'bPBU BT CE MOSIBSABA IOHATUETO MAPKETHHT (KaTo
ChIECTBUTENIHO) B Tpyaa Ha Pand bbTasp
,,Mapketunrosu metoau* (Marketing methods)’.

He moxe na He ce mpu3Hae M NPUHOCHT HA
aMEepUKaHCKUTE YHUBEPCUTETH 32 Pa3pabOTBAHETO
U BBBEKJAHETO HAa MapKeTHMHra KaTo Hay4Ha
JUCLUUNINHA U Hali-Bedye Ha: MHUUYUTAHCKH
yHupepcutet, KanupopHUCKH yHHBEPCUTET,
NnuHolicku yHuBepcutetT, lleHcuaBaHCKH
yHuBepcuteT, JIbpkaBeH yHuBepcurer B Oxaiio,
[IutcOBprcku yHUBEPCHUTET, XapBapIACKH

' Karpaumxues, Xp., ,,KopeHuTe Ha CHBPEMEHHHS MAapKCTHHI:
HCTOPUYECKH MOTIe] KbM 0(hOPMSIHETO Ha MAapKETHHTa KaTo HayYyHa
nuciumiuHa B nepuoga 1900 -1910 rommHa v auHaMMKara Ha
HEroBOTO pa3Butue ciex ToBa” u Karpanmkues, Xp., ,,Pa3Burue Ha
MapKeTHHroBata Much1 B nepuopa 1910-1920 r.: renesuc Ha
0a3rCHI MapKETUHTOBH TTOHATHUS U MapKETHHTOBH Ikom”’, HayuHa
KOH(pepeHIHsI ¢ MEeXIYHapOJHO y4dacTue —, XOpPHU3OHTH B
Pa3BUTHETO HA YOBEUIKUTE PECYPCHU ¥ 3HAHUETO", COOPHUK JTOKIIA/IH,
Bypracku cBo6ozeH yuusepcuret, byprac, 2015

’ Butler, R.S., ,,Marketing Methods”, Alexander Hamilton Institute,
Modern Business, Volume 5, New York, 1917.
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YHUBEPCUTET U YHUCKOHCKM YHHUBEpCUTET. B
nepuona 1900-1910 roauna ce odopm4
MapKeTHHIOBaTa KOHLIEIIUS B HEHHUs IpaoOpas. B
CJICIBALIUTE TOIMHU TS 1€ NPETHPIU CEPUO3HO
pa3zButue He camo B CAILl, HO U B Apyru CTpaHu.
W3yuaBaHeTo Ha MapKETHHI IIe CTaHE HEU3MEHHA
4acT OT OOy4YeHHETO Ha CTYIACHTUTE B OU3HEC
OpPUEHTUPAHUTE CTICLIUATHOCTH MO IS CBST.

[Tepuoast 1910-1920 r. chmO € MHOTO
HMHTEpECEeH OT IeJHa TOYKAa Ha E€BOJIOLUATA Ha
MapKeTHHra. AKO IMpe3 MbPBOTO JECETUIIETHE Ha
XX Bek ce odopMsi MapKeTHHra KaTro HaydHa
JUCUUIINHA B HSKOW BOJICUIM aMEPUKAHCKH
YHUBEPCUTETH, TO TMPE3 BTOPOTO JECETUIIETHE
Hay4yHaTa MUCHJI B cpepara Ha MapKETHUHI IycKa
olle MO-IbJIOOKH KOpEeHHU. YBennyaBa ce OposT Ha
KHUTHTE, YICOHHIIUTE W CTaTUUTe B c(epara Ha
MapKeTHHTa. Pa3BUTHETO € Ha caMO KOJIMYECTBEHO,
HO M KauyecTBEHO — AepuHUpaAT ce Oa3ucHHU
MapKETUHTOBH KOHLIEMIMH (AKTyaJlHH W B HaIIH
nHu). OTKposBaT ce ONpeaeIeHU HAauYWHU Ha
MUCJICEHE TI0 OTHOIICHHE Ha MapKeTHHra H II0-
TOYHO ce (POpMHpAT T. HAP. MAPKETUHTOBHU LITKOJIU —
MHCTUTYIIMOHATHA, (yHKIHMOHAIHA, CTOKOBA.
NHCTUTYIHOHATHUAT MapKETUHTOB IMOAXO]
(institutional approach) e B ocHoBara Ha T.Hap.
MHCTUTYLMOHAJHA mKoia (institutional marketing
school). B pannute ronmuu (1900-1910) ot
Pa3BUTHETO HAa MAapKETHHIA KaTO CAMOCTOSITEIHA
Hay4YHA IUCUUIUITMHA HHCTUTYIIMOHATHUAT TTOAXO/
urpae KJIruoBa poiisi CbBMECTHO C PyHKIIMOHATHUS
MapkeTuHro moaxoj (functional marketing
approach) u cTOKOBUS MapKETUHIOB MOAXOJ
(commodity marketing approach). B ocHoBara Ha
MHCTUTYLIMOHAIHUA MOAXOJ CTOU Te3ara, ye
MapKeTHHT'BT MOXeE Ja ObJIe U3CieBaH U 00SICHEH
Hall-noOpe upe3 aHalW3 Ha OpPraHU3alHUTE
(MHCTUTYUIMHTE), W3BBPIIBAIIM MapKETHHIOBaTa
neiHocT. CTOKOBUAT MOJX0A ce 0a3upa Ha uiuesTa,
Ye B 0CHOBAaTa Ha HAyYHOTO U3CJIe/IBAaHE U Pa3BUTHE
Ha MapKeTHHTa TPsiOBa /1a ce IOCTAaBU aHAJIM3bT Ha
TUTIOBETE CTOKH, KOMTO ca OOEKT Ha pa3MsHa. B
OCHOBaTa Ha CTOKOBHS IIOIXOJ CTOM HJEATa, 4e
M3y4YaBaHETO M THIIOBETE CTOKH € MBTAT 10 KOWTO
TpsiOBa J1a ce pa3BUBa MapKeTHHTOBara Hayka. [Ipu
GyHKIMOHANHMS TOAXO0J (OKYCHT Maja BBPXY
neitHoctutTe (PyHKIMUTE), KOUTO CE€ U3BBLPIIBAT B
npoueca Ha pa3MsiHa. W Tpurte moaxona ce
3apaar B CAlll B pamkure Ha nepuopa 1910-
1920

Bartels, R., ,,The History of Marketing Thought”, 3rd ed.,
Columbus, OH: Publishing Horizons, 1988, c.147.
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ITepuoasT 1910-1920 r. e nIOmOTBOpPEH 3a
Pa3BUTHETO HA MapKEeTHHIa W TOraBa ce IoJjarar
€IHU OT OCHOBUTE HAa MAapKETUHIOBaTa HaykKa.
Bbpxy Te3u OCHOBM MO-KBCHO W€ HAArPaXKJaT
MMEHUTHU YUEHU, TPENOJaBaTeNIN U U3CIEA0BATEIH.
HacrtosimeTo nmpoyuyBaHe € OpHUEHTHPAHO KbM
pa3BUTHUETO HAa MapKEeTHHTOBaTa Hayka Mpe3
CJIEJIBAIIOTO JIECETUIIETHE, 8 UMEHHO Ipe3 Meproaa
1920-1930r.

Ileara Ha HacToAmETO H3CIelBaHe € Ja
aHaNIM3Mpa HAyYHOTO Pa3BUTHE HA MAapKETUHTa B
nepuoaa 1920-1930 r. u ga OTKPOM OCHOBHHTE
TEHJCHIUN U TPUHOCHU, XapaKTEPHU 3a TO3H
nepuoa. O0eKT Ha U3cCJeIBAHETO Ca HAyYHHUTE
nyoiMKanuu B 00JlacTTa Ha MapKEeTHHTa Ipe3
nepuoaa 1920-1930 r. [Ipeamer Ha u3cJIeABAHETO
€ €BOJIIOIMATA Ha MAapKETUHIOBOTO MUCJICHE Ipe3
TpeToTOo necerunerue Ha XX BeEK.
H3cnenoBarejicku MeTOd, KOMTO € Bb3NPHET ce
OCHOBaBa Ha aHaJW3 Ha HayyHU TPYAOBE B
00J1acTTa Ha MapKETHUHTa, KOUTO Ca IyOJIMKYBaHU B
nepuona 1920-1930 r. Te3ara, kosTO ce J10Ka3Ba
ype3 M3CIEBAHETO IJIacH, Y€ EBOJIIOLUATA Ha
MapKeTHUHIOBOTO MUCIIEHE B iepuona 1920-1930 .
,»BbPBH* B TPU HAIIPABJICHUSL:

> IIbpBOTO HampaBJ/ieHHEe € CBbP3aHO C
KOHCOJIMJMpPAHE HAa MApKETUHTOBUTE HUJEU U
KOHLEMIIMY, Bb3HUKHAJIU W HAJIOXKWIU C€ Ipe3
nbpBUTE IBE AeceTtuneTuss Ha XX Bek. To e
CBbP3aHO Hali-Beue C WHTErpanusTa Ha TPUTE
OCHOBHU MapKETHHTOBH IIKOJIU, KOUTO c€ 0OhOpMSAT
B nepuona 1900-1920 r., a uMeHHO —
MHCTUTYIIMOHAIHA, (yHKIIMOHAIHA K CTOKOBA.

> BropoTto HanpaBiieHHe HA pa3BUTHEe HA
MapkKeTHMHra oOxBallla €IMH MacoB IOTOK Ha
Hay4yHaTa MUCHJI B cdepara Ha MapkeTuHra. Toit e
omcan oT PoOowspT baprenc mo crienHus HauuH:
»MapKeTHHIroBaTa MHUCBHI ce oborarssa,
pa3zHooOpa3siBa U y3psiBa, KOETO OTBAps MbT KbM
Ch3/1aBAHETO HA TCHEPAJHU MAPKETHUHTOBHU
noctynaru’ (Bartels 1988, c. 147). Moxe na ce
TBBPJIU, CHbBMECTHOTO pa3BUTHE HA IMBPBOTO U
BTOPOTO HampasjieHHe, oopMs Taka Ja ce Kaxe
,obpunmanHara“ JUHUS HAa pa3BUTHE Ha
MapKETUHTOBOTO MHUCJIEHE, B CMHUCHJ, Y€ Ta3u
JUHUS Ce € yTBBbpPAUIA U NMpeBbpHalla B
oburonpueTa ¥ MMEHHO MO HEs MPOABIKaBa
Pa3BUTUETO HAa MApPKETUHIOBOTO MUCJIEHE U Mpe3
cneapamnure aecerwietus (cimex 1930 ). Ta ce
XapaxkTepu3upa C OIpelesieHa MHTerpauus Ha
MapKeTHUHTOBUTE UICU U KOHIETIHH, (POPMUPAHU
Mpe3 MbpPBUTE JIBE leceTriieTust Ha XX BEK, KAaKTO U
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ChC CTPEMEX KbM 0(hOpMsIHE Ha ,,MOHOJIUTHO TS0
Ha MapKeTHHIOBaTa Hayka Ha 0a3ara Ha U3BEKIAHE
Ha OCHOBHM MAapKETHHIOBU NpUHUUNU. To3u
CTpPEMEX € BUJICH JOPH U OT 3ariiaBUsATa Ha ToJiAMa
4acT OT TPYAOBETE IO MAPKETHUHI, HAUCAaHU B
necerwietuero 1920-1930 r. — 3ammaBusitTa Ha
MOBEYETO OT TE3W TPYAOBE CHABPKAT (hpaszara
,»MapKeTMHIoBH mpuHIMNU ‘. Pa3bupa ce, craBa
ayMa He camMo 3a (opmajiHara cTpaHa Ha
03ariIaBIBaHETO HAa HAyYHUTE TPYAOBE Mpe3 TO3U
MepHo, HO Hail-Beue 3a TAXHATa ChIbpiKaTeTHa
Yacr.

> TperoTo HanmpaB/jieHHe Ha pa3BUTHE Ha
MApKeTHHTOBOTO MHcCJeHe oOXBalla
CPaBHUTEITHO MaJKO (KaTo KOJIMYECTBO) HAYyYHU
TPYAOBE, KOUTO ChIABPKAT HETUITUYHU 32 BPEMETO
cu ujaen. Te3u uaeu He MoJydaBar IIMPOK MPUEM B
HayYHUTE KPBIOBE 10 OHOBA BpeMeE, HO HIKOU OT
TIX C€ ,,3aBPbIIAT* B MAPKETUHIOBATA HAYKa CJIE]
30-40 ronuHM W MOpaxAaT 3HAYMMHU TCHJICHIIUU B
Pa3BUTUETO HA MAPKETUHTA, KOUTO B HAIIIM CTaBaT
BCE MMO-aKTyaJTHH. ABTOPUTE HA T€3U CHEIUPUIHH
TpyZoBe Mo MapkeTuHr ot 20te ronuHu Ha XX BEeK
ca oTnaBHa 3a0paBeHH, HO TEXHHUTE HUJeH (3a
MapKEeTUHTOBAaTa €THUKAa, 3a MPUHIMIUTE Ha
MapKETUHTOBOTO IJIAaHUPaHE, 32 KpPUTHUKATa Ha
MapKEeTUHTOBUTE pa3XoJH, 3a 3HAYCHUETO Ha
BBbTPEIIHUS MapKETUHI, 32 BEpTUKAJIHATA U
XOpU30HTATHATA UHTETPALHSI B TUCTPUOYIIUOHHUS
MIPOLIEC U JIp.) OUYEBUIHO Ca U3MPEBAPUIH BPEMETO
CH.

2. Mapkerunrosara Hayka mnpe3 20Te
roauHu Ha XX BeK

[TepuonsT Mexay 1920 r. m 1930 r. ce
XapakTepu3upa ¢ MOJAEM Ha MKOHOMHYECKOTO
passutute B EBporna u CAILl (1 oco6eno B CAIII,
KkbsieTo nocienunute ot [IspBara CBeroBHa BoitHa
ce OTpas3sBaT B Jajied IO-MajKa CTENEH BBPXY
WKOHOMHKaTa Ha cTpaHara). [Ipou3BoacTBoTO Ha
WHIYCTPUAIIHA U CEJICKOCTOMAHCKU TPOAYKTH C€
yBeIuYaBa 3HAYUTEIIHO, TOSBSIBAT CE€ MHOXECTBO
HOBHM TPOJIYKTH, a THPrOBHUSTa Ha €IpO 3aema
CTaOMIHU MO3UINUHU KAKTO B pPCANHUTE
MKOHOMHUYECKHU MPOIECH, TakKa B HAyUYHUTE
nybnukanuu. [lazapHuTte u3CcIeaBaHUS 4Ype3
METOJIUTE Ha AHKETHPAHETO M HHTEPBIOUPAHETO
3amoy4yBaT Jla c€ YTBbPXKJAaBaT KAaTO PyTUHHA
MpaKTHKA, OuepTaBalku HOBHU NEPCHEKTUBU U
BB3MOKHOCTH TIPEJ] pa3BUTUETO HA MapKeTUHra. B
CAILl 3anoyBa na ce 4yBa M INAChT HAa PAHHUTE
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KPHUTHKU KbM MApKCTUHIA, B OCHOBATa Ha KOHUTO €
apryMeHTBHT, Y€ MHTEPECUTE Ha MOTPEOUTENNTE ce
HEIMKUpAT OT rosiemMute ¢pupmMu. Tbpropusra Ha
npebno mpousrdraBa u OmarogapeHue Ha
CJIMBAHUATA TBPTOBCKHUTC BCPHUIU HaGI/IpaT MOIII.
Ha ¢ona na Te3um mpouecu ce HabmrogaBa
3aI[’BJ'I6OLIaBaHC n pa3H006pa3;IBaHe Ha
MApKETUHTOBUTEC HUACHU (B CpaBHCHHUC C
MNpCAXOIHHUTC HepI/IO)II/I), HHTCH3MBHO PAa3BUTHC HaA
CTOKOBATa IIKOJIa U TCHACHIUA Ha UHTCIrpalus Ha
MAapKCTUHTOBUTC ITIOHATHA.

3a neceruneruero 1920-1930 r. e xapakTepHO
MyOIMKyBaHETO HA MHOXKECTBO CIICIIMAIM3UPAHH
TpyAoBe B o0acTTa Ha MapkeTuHra. M ako 10 T031
MOMCHT HAYYHUTC HY6J'II/IKaHI/II/I ca OMJIM ITIOCBETEHHU
[JIaBHO Ha CPABHUTEJIHO TECHU aHAJIN3U (Harnpumep
camo B 00J1acTTa Ha Ja/IeH BUJ MPOIYKT/U UITU cCaMo
B oOJylacTtTa Ha pPEKiIaMHaTa ICHUXOJIOrus, Ha
npojaxO0eHUTe YMEHUSI U JIp.) TIpe3 eproja Cie
1920 . Bce mo-yecTo 3amoyBar Aa ce MyOJuKyBar
TPpyaOBEC, UMalM 3a LS Ja ICHepaJIu3upar Hu
HHTErpupatr MapKETUHIOBUTE U/1C€H.

HabGmronasa ce uaeliHa HHTErpalys He caMo 110
OTHOILIEHHE Ha T.Hap. oOml MapkeTHHr (general
marketing), HO ¥ B paMKHUTE Ha OTACIHUTE
,»MapKETUHIOBHU eneMeHTH . C IpyTry 1yMH HaJIULE
€ IOAYCPTaH CTPEMCIK 3a U3BCIKIAHC HA 0a3uCHUTE
IMPpUHOUIIKN HC CaMO B KOHTCKCTAa Ha MApKCTHHIA
KaTo 0410, HO W B KOHTCKCTAa Ha pCKJlaMara, B
KOHTCKCTAa Ha YIIPABJIICHUCTO Ha HpOI[a)K6I/ITe, B
KOHTCKCTA HA ThproBusATa Ha €ApO U Ap. ABTOpI/ITe
OT TO3U HCpUOLA CC CTPEMAT Ha HHTCIrpUupar u
KOHCOJIMAupar Q)parMeHTapHI/ITC J0 TO3M MOMCHT
NAEU U KOHLICIIIINH.

B obmacTtra Ha pekiiamata Hampumep ce
MOSIBSIBAT BayKHU 000011aBaIlIy Ty OMUKaIMU, HIKOU
OT KOUTO HE Ca 331"}’6I/IJ'II/I AKTyaJIJHOCTTa CH U [0
JHEC. CpeL[ TAX € CBE€TOBHOHM3BECTHATAa KHUI'A HA
Oto Knennep (Otto Kleppner) ,,Pexnamua
npoueaypa“ (Advertising Procedure), xosto e
W3/1azieHa 3a bpsy obT npes 1925 . He morar 1a
C€ INOAMHHAT M TaKa BaAXHUTE HUIACU Ha I[aHI/I'BJ'I
Crapu (Daniel Starch), u3pa3eHu B JOIBJIIHEHOTO U
npepaboTeHo u3anue Ha kuurata ,,l[puHnunu Ha
pexnamara® (Principles of Advertising)’. Jlpyru
* Crapa myma 3a n3anueto Kleppner, O., ,, Advertising Procedure”, Prentice-
Hall, New York, 1925, koeto e 6b/1e npen3iaieHo 4 IbTH Npe3 CIIe/BAILIUTE
50 ronunu — cbotBeTHO npe3 1933 (2-po u3n.), 1941(3-10 u3z.), 1950 (4-to
u3j.), 1966 (4-rousn.), 1973 (5-to usn.).

° ITspBOTO M3/TaHMe Ha KHWTaTa Ha Jlannsn Ctapd ,, [IpHIATT Ha pexiaMara®

ce nosBsiea mpe3 1910 . (Starch, D., ,,Principles of Advertising”, The

University Cooperative Company, University of Wisconsin, Madison, 1910,
https://archive.org/details/principlesadver0Ostargoog  (24/08/2015).

Bropoto u3nanue ¢ or 1923 r. - Starch, D. ,.Principles of Advertising”, A. W.
Shaw Company, New York, 1923.
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KJIIOUOBH aBTOPH B 00JIACTTa HA peKiIaMaTa OT TO3H
IIEpUOJ, KOUTO Ca ONHUTAIM Ja KOHCOJIHUAUpPAT
pexiiaMHara Teopus, ca Tunbsp, XOJUHIYBPT,
Xoukuc u IMapebHc’, a ¢bIIo Taka U BprocThp 1
Xon®. B chepara Ha npojaxOeHUTe YMEHHUs IO-
BOXHUTE IMyOJIMKAIlUK C€ CBbP3BAaT C MMEHATa Ha
Bpuckoy’, Tocnan’ u AiiBu', a B cdepara Ha
yIpaBJIEHUETO Ha NPOJaKOUTE U3IbKBAa UMETO Ha
Pocen'’. Tlogo6HO 3anbinboyaBaHe H
KOHCOJIMUpaHe Ha HAeu ce HabiwaaBa U IO
OTHOLIEHME Ha THProBUATA Ha Ape6GHO U
THPrOBUATA HA EIPO .

2.1 UnTerpupane Ha MAPKETHHI 0BATA MUCHJI
HA 0CHOBATA HA CTOKOBHS MOJAX0]

Hsxou oT T.Hap. MHTErpallMOHHU TPYAOBE B
cepara Ha MapKeTUHIa, KOUTO ce€ MyOIMKyBaT B
HavaJioro Ha 20Te roguHu Ha 20TH BEK, IIO
CBILECTBO CE€ OCHOBABAaT Ha CTOKOBHSI MAPKETUHIOB
noaxoa. Tpberealiku OT KJIaCH(HUKALINS HA CTOKUTE,
T€3M paHHU H3cienoBaredu (MoJoOHO Ha
ropecrioMeHarus Yein) npassT €1Ha BaKHa Kpauka
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Tipper, H., Hollingworth, H., Hotchkiss, G., Parsons, F.,
Advertising: Its Principles and Practices”, Ronald Press Company,
New York, 1921,
https://archive.org/details/advertisingitsprOOtippiala (24/08/2015).
Brewster, A., ,,An Introduction to Retail Advertising”, A. W. Shaw
Company, New York, 1926,
http://babel.hathitrust.org/cgi/pt?id=ucl.$b38236;view=1up;seq=7
(24/08/2015).
* Hall, S. R., ,,Theory and Practice o f Advertising”, McGraw-Hill
Book Company, New York, 1926.
’ Brisco, N. A, ,,Retail Salesmanship”, The Ronald press company,
New York, 1920,
http://babel.hathitrust.org/cgi/pt?id=nyp.33433019214935:view=1
up:seq=7, (24/08/2015).
""" Tosdal, H.R., ,,Principles Of Personal Selling”, A.W. Shaw
Company, New York. 1925; Tosdal, H.R.. ,Principles of Personal
Salesmanship”, A.W. Shaw Company, New York, 1927.
" Ivey, P. W, ,Elements of Retail Salesmanship”, Macmillan
Company, New York, 1927,
https://archive.org/details/elementsofretail031839mbp
(24/08/2015).
" Russell, F. A., ,,The Management of the Sales Organization”,
McGraw-Hill Book Company, New York, 1922,
https://archive.org/details/managementofsale00russrich,
(24/08/2015).
®  Kuurara na Hopuc Bpuckoy (Brisco, N. A., ,Principles of
Retailing”, Prentice-Hall, New York, 1927) oxa3Ba BiusiHUE BbPXY
HayYHUTE ThPCEHUs B cdepara Ha THProBHATAa Ha JApPeOHO 3a
JIECETUIICTUST Hampen. Ts Ie MmpeThpId HIKOJIKO MpepaboTeHH
Mpen3/iaBaHms ChoTBETHO Ipe3 1935, 1947, u 19571
Tpynst Ha Teonop bexkman ot 1926 (Beckman T., ,,Wholesaling”,
Ronald Press Company, New York, 1926) npencrasnsBa paHHa
KOHCOJIMIALMS Ha UICUTE B cepaTa Ha ThProBUsTA Ha €IpO, KOWTO
OKa3Ba CUJIHO BIIMSIHHE BbPXY HAyYHOTO Pa3BUTHE B Ta3W OOJACT.
JlombiiHEeHH U TpepabOTeHH M3/IaHUs Ha KHUTaTa Ce MOsBsIBaT Mpe3
1937,1949u 1959t
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https://archive.org/details/principlesadver00stargoog
https://openlibrary.org/books/OL24442687M/Principles_of_personal_selling
https://openlibrary.org/books/OL24442687M/Principles_of_personal_selling
https://archive.org/details/principlesadver00stargoog
http://babel.hathitrust.org/cgi/pt?id=uc1.$b38236;view=1up;seq=7
http://babel.hathitrust.org/cgi/pt?id=nyp.33433019214935;view=1up;seq=7
https://archive.org/details/managementofsale00russrich
https://openlibrary.org/books/OL24442687M/Principles_of_personal_selling
https://archive.org/details/advertisingitspr00tippiala
https://archive.org/details/principlesadver00stargoog
https://archive.org/details/principlesadver00stargoog
http://babel.hathitrust.org/cgi/pt?id=nyp.33433019214935;view=1up;seq=7
https://archive.org/details/principlesadver00stargoog
https://archive.org/details/principlesadver00stargoog
https://archive.org/details/elementsofretail031839mbp
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Harpes KaTo HM3ClieJIBaT B3aMMOBpbB3KaTa MEXKIY
CTOKOBHUTE XapaKTCPHUCTHKH, QYHKIHMUTE U
uHctutynuute. [logoOHa mHTErpanus Ha
MapKeTHHrosara teopus B nepuoxa 1920-1930 r.
MOJKe Jla ce Hamepu B TpynoBete Ha KapchbH J{pHKaH
(Carson Duncan), Teomop Maknun (Theodore
Macklin) u benmxamun Xuospa (Benjamin
Hibbard).

OO0eKT Ha HAy4YHO M3CJIEe/IBaHE B TOJIIMa 4acT OT
nybnukanuute Ha Kapcpu [bpHKaH ca
CEJICKOCTONIAHCKUTE W WHAYCTPUAJIHUTE CTOKH.
[Ipn aHanu3a Ha CEJICKOCTONMAHCKUTE CTOKH
(kmacuuIupaH Ha CYpOBHHHM W XpaHHU) TOU
u3cnenBa nelHoctute ((PyHKIIMUTE), CBBP3aHU C
TeXHUs MapKeTHHT. [1{o ce kacae 10 MapKeTUHIa Ha
WHTyCTPUAJTHU CTOKH, JIPHKAH CUNTA, Y€ aHATU3BT
TpsiOBa Ja ce W3BBPIIBA OT IJI€JHA TOYKa Ha
GyHKIIMUTE, WHCTUTYIIUUTE U HUKOHOMHYECKHUTE
noJutuku. KaTto TunmuyeH mpeacTaBuUTEN] Ha
WHTErpalioHHaTa BbJIHA B MapKETUHTOBOTO
MUCJIEHE OT TO3U nepuo JIbHKaH € KaTeropuyeH:

., Heuszbesicnussim 43600 e, ue Hail-00opusm memoo 3a

AHAU3 HA MbpPcO6CKU np06ﬂemu € cvyemanue Ha mpume

Memooa (cmoxo8, PYHKYUOHALEH U UHCTNUMYYUOHATEH —

ben. Xp. K)“"

Tpynst Ha Teonop MakinH, 3a KOWTO 1€ CTaHE
BBIIPOC MO-70IY, € (POKyCHpaH H3LSIIO BBPXY
MapKETHUHTa Ha CEJICKOCTOMAHCKU MPOAYKTH M
BBIIPEKU Y€ aHAJIU3bT HE H3JU3a U3BBH TO3U
CEKTOp, METOJOJIOTUATAa My € CXOAHAa C Ta3u Ha
Kapcbu [bHkan. C apyru aymu MakianH
aHaJu3Mpa Bpb3KaTa MEX]y JaJ€H TUIl CTOKa OT
elHa cTpaHa, JneiHocTUTe (PyHKIHUTE) IO
HEWHOTO JOCTaBsiHE OT JIpyra CTpaHa M OT TpeTa
CTpaHa — OpraHu3auuuTe (MHCTUTYIMUTE)
BBBJICUEHU B MApPKETHHroBUs mpouec. [pyra
XapakTepHa 4epra Ha Tpyaa Ha MakiuuH e
M3BEKAAHETO HA U3BECTHUTE U JTHEC ,,IIOJIE3HOCTH
(utilities)”. Y1 ako B ChbBpEMEHHUTE y4YEOHUIIH IO
MapKETUHT C€ M3THKBAT 4 MOJIE3HOCTH, Ch3/IaBaHU
OT IUCTPUOYLIMOHHUTE TOCPETHUIIM (110 BpEMeE, 10
MSICTO, TT0 OopMa U 1o coOcTBEHOCT), pe3 1921 1.
MakuuH npeajiara CuChbK OT S MOJIE3HOCTH:

., [lonesnocmume moeam oa ce ceedam 0o 5. (1) ocnoena

noneswocm (elementary utility); nonesnocm no mscmo

(place utility), nonesnocm no ¢opma (form utility),

nonesHocm no epeme (time utility) u nonesHocm no

. o7 2216
cobcmeenocm (possession utility).”

“ Duncan, C. S., ,Marketing: Its Problems and Methods”, D.
Appleton & Company, New York, 1920, ¢.8-9,
https://archive.org/details/marketingitsprobOOduncrich,

[Tox ocHoBHa mone3Hoct (elementary utility)
MaxksuH pa3z0oupa Npou3BEXKAAHETO HA IPOAYKTA, a
ocTaHamuTe 4 TIONE3HOCTH  TOM CBBP3BA M3LSAIO C
A0CTaBKaTa Ha TO3U MPOLAYKT IO HOTpCGI/ITeHI/ITe.

Jpyr 3Hau4uM aBTOp OT TO3M MEPHUOJI €
bengxamun Xubbvpa, KOMTO MHTerpupa
(I)YHKI_II/IOHaHHI/Iﬂ U WHCTUTYHUOHAJIHHA NOAXOAN
Ha OCHOBATa Ha CTOKOBUA — aHT'a)KHUpPaAH IUIBTHO C
MapKCTHUHI'a Ha CCJICKOCTOIIAHCKU IIPOAYKTH, TOH
pa3riaexaga B AeTaaum GYHKIOHHUTE U
OpraHu3aguMuTe MMCHHO B KOHTCKCTA Ha
CCJICKOCTOITAHCKHUTC IIPOAYKTH. OcBeH TOBa TOU
npejyiara paHeH OMUT 3a HWACHTHUIHpAHE U
KJIacupuIMpaHe Ha BUIOBETE MAPKETHHT

,» Mapxemunevm mooice 0a ce kaacuguyupa 8 08e 0CHOGHU

Hanpaesienus — oupekmen u unoupexmet. ... Ocuognume

Hauunu 3a Oupekmuu npooaxcou sxmoueam: (1) mesu,

KOUMO ce 0Cbecmasasam 6 0omMa Ha npouszeooumens, (2)

mesu, KOUmo ce 0Couecmesnsam 6 0OMda Ha KOHCYMamopad,

(3) me3u, koumo ce ocvuyecmensam Ha muvpaicuuiemo; (4)

mesu, Koumo ce 00208apam no nowama, no meiegona

unu upes Opyeu noOOOHU cpedCcmea 3a KOMYHUKayus, npu

KOUmMO npooasadvm u Kynyeauvm ca Hamupam Ha 2015M0

pascmosuue edurn om opye.

[To-nararbk XuOBpA ONMHUCBA WHIAMPEKTHHS
MapKeTHUHT KaTO TakbB, NPU KOUTO B
MAapKCTUHI'OBUS MPOHCC yUACTBAT NOCPCAHHULIN U
AHAJIU3Upa HCTOBUTC PA3HOBUAHOCTHU.

B 0000menue mMoxke aa ce Kaxke, 4e mpe3
nepuoaa 1920-1930 r., ce HabawaaBa
HHTErpanusi Ha MAapKEeTHHIroBaTa MUChHJI HJIH HA
T.HAp. KOJH B MapKeTHHra — CTOKOBa,
(pyHKIMOHAIHA M MHCTHUTYUHMOHaJdHa. B
Pa3BUTHUETO HA MAPKECTHUHI'OBOTO MUCJICHE o0Oaue ce
3a0eis13Ba 1 Apyra Ba>KxdHa TCHACHI WA Ha PA3BUTHUC,
a4 UMCHHO — OpHUCHTalKA 110 IIOCOKAa U3BECKIAHECTO
Ha IreHEpaJIHU MApKETHUHIOBU IMPUHIUIIH, KOATO €
00€KT Ha JUCKYCHS B CJICJIBAIIIUTE PEIIOBE.

16

Macklin, T., ,,Efficient Marketing for Agriculture”, Macmillan
Company, New York, 1921, ¢.25-28,
https://archive.org/details/efficientmarketiOOmackuoft
(25/08/2015).

" 3a mompoGHOCTH OTHOCHO Te3u 4 Toe3HocTH K. Karpanmkues,
Xp., »,Juctpudynuonna nomuruka”, YU Cronancrtso, 2008 1., C., c.
27-28.

" Hibbard, B. H., ,,Marketing Agriculture Products”, D. Appleton-
Century Company, New York, 1921, c. 20-23,
http://chla.library.cornell.edu/cgi/t/text/text-

(25/08/2015).
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Pazeumue u oocmusicenus na mapxemuneoeama nayka 6 nepuooa 1920-1930 2.

2.2 IIbpBu onuTH 32 HM3BeXkAaHe Ha 00IIH
MAapPKEeTHHIOBM NPUHIHITH

B pamkute Ha mepuona 1920-1930 1. ce
HaOI0IaBaT MBPBH OMUTH 3a (OpMyITupaHe Ha
00K MapKETUHTOBM MPUHIIMIIHU, KOETO Ha
MIpaKTUKAa MOXE Ja Ce pa3miexkaa M KaTo OMUT 3a
U3rpaXkJaHe Ha TEOPETUKO-HAYYHUTE OCHOBU Ha
MapkeTuHra. [losBsiBaT ce Hay4HU TPYIOBE, KOUTO
ca OpPUCHTHpPAHH KBM OOIUTE MPUHIMUIIHN HA
MapkeTuHnra. Cinen KaTo CTOKOBHUS,
(GYHKIIMOHATHUS U MHCTUTYITUOHATHHS aHAJTM3H Ca
JOCTaTh4YHO M3CJAEABAHU U CJIEJ KaToO
»,CIEMEHTUTE® HAa MapKeTHUHTa ca
UIeHTUPUIIMPAHH, TeHEepaJHaTa MapKETHHTOBa
MHUCBHJ 3alovBa Ja C€ WHTErpupa IOj HaJCJIOB
,Mapketunrosu npunnumy. (Bartels 1988, c.148).

EnuH oT mppBHTE HAaydHH TPYIOBE OT
criomeHarust Buj € To3u Ha [lon AiiBu (Paul Ivey),
KoWTo € myOnukyBaH mpe3 1921 r. cbc 3amiaBue
»Ipunnunu Ha mapketuHra“ (Principles of
Marketing”). Ilpenu ToBa Morar ja ce CpemiHaT
ONHUTH 3a HM3BEXKJAHE HA OOIM NMPUHIUIHN B
KOHTEKCTAa Ha pekKjamara, yIpaBJIEHUETO Ha
poAaXOUTe U THProBUsATA HAa IpeOHO, HO HE U B
KOHTEKCTa Ha OOIIWs MapKeTHHT. B TumnuyeH 3a
ToramamiHara emoxa ctui, [lon AiBu momxokia
KbM aHanu3a Mo (YHKIHOHATHHS MHT U IoJiara
3HAYUTEITHU YCUITHS, 32 J]a u3cieBa QyHKIUUTE Ha
nocpenuuimTe. Toit 000CHOBaBa YHUBEPCATHOCTTA
Ha Te3W (PyHKIMU U B OTTOBOpP Ha TPEBOTUTE Ha
CBOETO BpEME, CBBbP3aHU C YBEIMYABAHETO HA
IIEHUTE Ha JpeOHO (32 KOETO OOBHHEHHUsTA CE
XBBPJSIT BbPXY MOCPEIHUIIUTE), TIPABH CIEIHOTO
3aKJII0YCHHE:!

o Ipu oucmpubyyuama Ha HAKOU CMOKOBU JUHUU

HaucmuHa € 6b3MOJCHO NBIHOMO eluMUuHupaHe Hda

onpedenen NocpedHUK Ype3 Npexe8vbpisiHe Ha

omeosopHocmma no U3NvJIHeHUe Ha Hezcosume ¢yHKLﬂtu
8bPXY nmpouzeooumens, nompedoumens uiu opye
nocpeoHux.
nocpedHux 6 oucmpubyyusma uiu NvKk we O0voam

... Hanu we 6v0e erumunupan HiKou

CNUMUHUPAHU BCUYKU NOCPEOHUYU, 3ABUCU USYSIO OM
KoHKpemnume yciosus. Ho oopu u da ce cmuene 00
ENUMUHUPAHe HA 0dOeH NOCPEOHUK, (DYHKYuume KOumo
Mol UBNBIHAGA He buxa Moenu 0a OvbOam eNUMUHUPAHU 6
HUKAKb6 cyuail - me mps66a oa Ovoam noemu usysiio om
npouszeooumers, nompeoumens uil Opye NOCPEeOHUK Uil

20
nvK 0a bboam paznpedenenu medicoy msx.

“ Bartels 1988 Bartels, R., ,, The History of Marketing Thought*, 3rd
ed., Columbus, OH: Publishing Horizons, 1988, c.148.

—

OcBen TOBa AlfBU mpeasiara H3KIOYUTEITHO
3aIBI0O0YEH ¥ aBaHTap/ICH 32 BPEMETO CH aHAJIH3 Ha
pexnamHuTe pasxoau. OcoOeHO IEHHU ca
BPB3KHTE, KOUTO TOW H3BEKJa MEKIY
MapKeTHHTOBUTE KOMYHHKAIlUU U I[€HOBaTa
MOJTUTHKA UIH (POPMYTUPAHO Ype3 HETOBUS U3KA3 -
MEXIy ,lleHaTa Ha MPOAYKTa™“ U ,,peKIAMHUTE
pasxoau‘. Cnopen Poowpt bapresnc ,,paBHuIeTo Ha
TO3W aHalu3 I1e ObJe JOCTHTHATO OT aBTOPUTE B
o0acTTa Ha MapKeTHHTa CJIe]l HE MTO-MaJIKO OT 15
r.“ B xoma Ha aHanu3a Ha pEKJIAMHUTE Pa3Xo/iu, a U
Ha pekjamara karo usuio, [lon AiiBu gocrtura 1o
YMO3PEHHETO, Y€ MApKeTHHI'BT C€ HYXJae OT
CoIlMaJTHa OIleHKa U Jie (pakTo aprymeHTupa 0azara
Ha COIMAaJHUTE KPUTHKH KbM MapKETHUHTA.
EnnoBpemeHHO ¢ TOBa TOI ouepTaBa IMocokara Ha
MIPEOIOIIIBAHETO HA T€3W KPUTUKU, 8 UMEHHO - Upe3
YCHBBPIIEHCTBAHE HA caMmaTa ,,MapKETHHTOBa
cuctema‘.

Mo KouBbpce CHII0 JONTPUHACS 3HAYUTEITHO 3a
odopmsiHEe Ha TeopeTndHara 06a3a Ha MapKETHHTA.
ITogoOHO Ha MOBEYETO OT KOJIETMTE CH M TOM
MOCTaBsl CHUJICH aKIEHT BBHPXY (YHKIHUTE HaA
MOCPEIHULUTE B AUCTPUOYLMOHHUS KaHal.
Jlopa3BuBa ,,ciuchKa®“ ¢ MOCPEJHUYECKUTE
byHKOUU W 3aabn00YaBa TEXHUS aHAIU3.
WuTepecHn HIOAHCH HAa HETOBUTE CHUYMHEHHE Ca
T.Hap, KOOMEpaTHBEH MAapKETHUHT (co-operative
marketing), moTpeGUTENCKUTE CAPYXKEHUA
(consumers' cooperation) U THPrOBCKHUTE
acormaruu (trade associations). OTcTosiBa Te3ara,
ye B MapKeTHHra clieJBa Ja ce MpaBu
pa3rpaHuueHUEe MEXAYy TPH TOJEeMU TPYyIH
pelieHusi, KOUTO ca CBBbP3aHU CHOTBETHO ,,C
MPOU3BOJACTBOTO, C NUCTPUOyHHUATA U C
notpeburenure“’’. B mocmeaBamuTe cu
nyonukanuu Ilon KoHBBpC naBa Tinachk Ha
M3y4aBaHETO HA WHAYCTPUAIHHUTE TMPOAYKTH H
yCIyTH, Ype3 CTOKOBUS M (PYHKIMOHAIHUSI
MMOJIXO/IH.

Heob6xonumo e na ce mogyeprae, ue B TPYAOBETE
Ha KoHBBpPC ce MmosBsSBaT O4yepTaHUATA, MaKap
0TYaCTH U B 3apoauIiTHa popma, Ha TOBa, KOETO T0-
KbCHO Ie ObJle HA30BaHO MAapKETHUHT-MHUKC. B
Tpyaa My ,,MapKETHHIOBM METOAW U IOJUTHUKH

20

Ivey, P., ,,Principles of Marketing”, Ronald Press Company, New
York, 1921, ¢.17-18,
https://archive.org/details/principlesofmar0Qivey, (26/08/2015).
* TlakTam,c.315.
Converse, P. D., ,,Marketing: Methods and Policies”, Prentice-
Hall, New York, 1921,c. 1,
https://archive.org/details/cu31924014038487, (26/08/2015);_(2po

u3L., 19261).
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MOJKE J1a C€ OTKPHUAT CPABHUTEIHO SICHO CHIIYETUTE
Ha JBa OT €JIEMEHTHUTE Ha KJIaCHUUYECKUsd
MapKETUHTOB MHUKC — NUCTPUOyIHMOHHATA U
[IEHOBATa MOJIUTHKA, KOUTO TOW Hapria CbOTBETHO
LIEHOBU MOJUTHUKM (price policies) U mMeTroau Ha
auctpubynus (distribution methods)™. Ho B ciryuas
HE Ca Ba)XHH TOJKOBa Ha3BaHUATA, KOJIKOTO
HaJIMYMETO HAa OTHOCUTENHHU H34YEPHaTeHOCT,
3a1bJI00YEHOCT U CUCTEMATUYHOCT (peleBaHTHH
pa3bupa ce Ha ToraBalllHaTa ernoxa). B mo-kparbk
dopmar [Ton KouBbpc 06chxkaa U Ipyru e1eMeHTH
Ha MHKCa KaTo pekjama, JUYHU Hpojaxowu,
MPOAYKTOBH penieHus (production). .

[TouTn eqHOBpPEMEHHO € TPyAOBETE Ha ABU U
Konsbpc e nmyonukyBaH u TpyasT Ha @pen Knapk
(Fred Clark) ,Ilpuanunu Ha MapkeTuHra“
(Principles of Marketing). Cnopen Hero
MapKeTUHI'BT OOXBalla ,,BCHYKUA YCUJIUS, YUHTO
KpaeH pe3yJITaT BOJU /10 CMsIHA Ha COOCTBEHOCTTA
Ha CTOKara W KOUTO OOCHyXBar (uzndeckara u
I[I/ICTpI/IGyIII/ISI“24

[TonoO6HO Ha KOJETUTE CHU TOH CBIIO OTHENS
CEpHUO3HO BHMUMAaHHME HAa ONUCAHUETO Ha
MapKeTUHTOBUTE QYHKIIMH U BUIOBETE CTOKH. Kato
y4€H CbhC COJIMJIHA TMpakTUKa B oOjacTTa Ha
UKOHOMHUKCA, TOW MOCTaBs yAapeHHUE BBPXY
pa3XxOJHUTE aHAIMU3U U [ICHOBHUTE PEIICHUS U
neduHUpa ma3apbT Karo ,,BCSKa TOYKa (MSICTO —
oen. Xp. K.), kpaeTo e Hamuie cTpynBaHe Ha
JIaJicHa CTOKa C eI nponaxcGa“zs. KaxkTto ce Bmxma
OT TOBa oOllpeneneHue, pasbupanero Ha Dpen
Knapk 3a mazap BkJIOUBa MSCTO Ha MOKYIKO-
npoaax0a, a HEe ChBKYNHOCT OT peallHU U
MOTEHLMAIHU noTpebutenu. B ToBa oTHOIIEHHE
[Ton KouBbpc e mo-61u30 10 ChBpeMEHHATa
MapKeTHHroBa Ne(UHUIUS 3a Ma3ap, CIOACIANKH
MHEHHUETO, Y€ Ma3apbT MPe/ICTaBIsIBa ChbBKYITHOCT
OT KyIlyBayl M B TO3M CMHCBHI ,,BCEKH (M3ISUIO —
oen. Xp. K.) HOB mpoayKT i MOoauUITMPaH TaKbB
Tps10Ba J1a arearpa KbM Bb3MOXKHO Hall-roJ1siM Opoi
kymyBaun‘’. Heo6xoammo e 1a ce otdere, obave, ue
@pen Knapk mocraBs Ha cepuo3Ha OCHOBA
H3y4aBaHETO poJsiTa Ha PpuU3MUYEcKaTa
JTUCTpUOYIUS B CHCTEMAaTa HA MAPKETUHT .

* Tlak Tam, c.514-591.

* Clark, F., ,,Principles of Marketing”, Macmillan Company, New
York, 1922, https://archive.org/details/cu31924073919379.
(26/08/2015).

* Tlax Tam, c. 3-4.

*  Converse, P. D., ,Marketing: Methods and Policies”, Prentice-
Hall, New York, 1921, c. 489,
https://archive.org/details/cu31924014038487, (26/08/2015).
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[Ipe3 1920 r. MeaBun Koynaana (Melvin
Copeland) nyOnukyBa Tpyad C OTHOCHUTEIHO
NPOBOKATUBHOTO 3a BPEMETO CH 3arjiaBue
,MapkeTunrosu npobaemu (Marketing
Problems)”, koifTo 10 kpas Ha JI€CETHIETUETO €
npeu3gageH HAKOJKO MbTU. To3M Tpyd Mo
CBILIECTBO MPEACTaBIsABA OMUT 3a 00OoOIIaBaHe U
CHHTE3UpaHe Ha OCHOBHUTE NPUHIIUIU Ha
MapkeTuHra. Ha mpakTuka TOW cbhbIIo €
MHTETPAllMOHEH IO XapakTep U MoJ00HO Ha
TpynoBete Ha AliBu, KouBbpc u Knapk nma 3a men
1a 00001111 OCHOBHUTE MapKETUHTOBU IIPUHIIUIIH.

[Ipe3 nepuona 1920-1930 r. uznuza oT mevar
olle e/lHa KHUTa C UJEHTUYHO 3arjaBue —
Ll puHnunu Ha Mmapketunra” (Principles of
Marketing). Tg uma nomuepraHo AUJAKTUYEH
XapakTep U MO ChIIECTBO MPEACTaBIsABA YUEOHUK
[0 MapKeTUHI 0€3 MpEeTEeHLHU 3a ChIIECTBEHU
MPUHOCH KbM MAapKETHHTOBaTa TeOpus. ABTOPH ca
Xapoaa Meiinapa (Harold H. Maynard),
Yoarsp Yaiinasp (Walter C. Weidler) u Teogop
bexkman (Theodore N. Beckman). ToBa, koero
omIMYaBa 00ave Ta3u MmyOIUKaIUs OT CHIOMEHATHTE
[I0-TOpe, € IJIeJHaTa TOYKa Ha IpEACTaBSHE Ha
MapKeTHHIOBaTa TE€OpHUs. 3a pasiiMka OT JIpyrure
aBTOPH /0 TO3M MOMEHT, KOUTO INPEACTaBSAT
MapKeTHHTa OT IVIe[IHA TOYKa Ha TPOU3BOAUTEIUTE,
te (MeitHapa, Yaiinnep u bekmaH) To mpeacTaBsaT
OT moTpeduTencka mieAHa Touka. CMHCBHIBT Ha
TO3U TIOAXOJ € apTYMEHTHPAH ChC CTPEMEKa Ja ce
aKIIEHTUPA BbPXY MOTPEeOUTEICKaTa MOTUBAIIHSI.

2.3 ConeuudpurunyHu AUCKYpPCH Ha
MapKeTHHIOBAaTa MHUCHJ Mpe3 nepuoaa 1920 -
1930r.

2.3.1 Hoeume na Ivpcusan Yaiim 3a ,, nayunus
MapKemune MeHUOMCMbHm ", ,, nianuparemo*“ u
,, MapKemunzo08ama emuxa

lopecnnomenarusat noaxon Ha MeiHap/,
Vaiiurep u bekman kbM MapkeTuHra Obp30 cTaBa
obOmonpuer (MacoB) - OT €AHA CTpaHa 3apajau
sCHATAa CU CTPYKTypa M ,,CMUJIAEMO‘‘ IIOJHECEHA
Marepus, a OT JApyra 3apaiau (akra, 4e MHOTO
CIIEIMAJIUCTU Ca C€ MOArOoTBAJM Mo Hero. Ha
NpaKTUKa TPYABT MM IPEACTaBIsBa YYEOHUK IO
MapKEeTHUHI, KOWTO ce J00JaMmXkaBa 10 TOBa, KOETO
JTHEC CM€ CBUKHAJIM J]a BIDKJAMe B €MH YYEOHHUK.

*" Copeland, M., ,,Marketing Problems”, A. W. Shaw Compaby, New
York, 1926, https://archive.org/details/marketingproblem00Ocope
(06/09/2015).
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Ho He Moe 11a ce kake, 4e U3JaHUETO 10ITbJIBA WIIN
Jl0pa3BUBa MapKETHMHIOBaTa MHUCHI B HSIKAKBO
JIpyro OTHOLIEHHUE, HUTO Y€ € HAJIULIE KAaKBOTO U Ja
OMJI0 HUBO HA KPUTHUYHOCT (HE3aBUCHUMO OT
noTpeOUTeNCcKus (HOKyC B HET0, KOMTO ro OTIINYaBa
OT IPYTUTE U3/1aHUs [10 TOBA BpEME).

ITo ch10TO TOBA BpeMe pabOoTAT U3CIIEI0BATEIH
Y ABTOPH, KOUTO Bb3IIpUEMAT M0-Pa3InyeH IOAXO,
CBBp3aH C MO-ToJIsIMa 33/bJIOOUEHOCT Ha aHAJIN3a,
II0-BUCOKO HUBO Ha KPUTUYHOCT U CHILEBPEMEHHO
no-MaJika ONUCAaTEeNHOCT (B CMHUCBHI Ha
npezAcTaBsHe Ha ydyeOHuKapcku kiuiera). Hsakou
OT TE3U M3CJIEJOBATENN IIpeyIaraT aBaHrapAHu 32
BPEMETO CH HJIeU, KOUTO clie]l TOAMHU Ha 3a0paBa
1€ CTaHaT aKTyaJlHu U MOJIEpHU. Bripexu ToBa Te
(aBTOpHUTE) ca HEJOOIEHEHU KAKTO OT
CHbBPEMEHHUIIUTE, Taka MU OT CJEJBallUTe
MOKOJIEHUSI MAPKETUHIOBH crienuanuctu. Equn ot
Tax ¢ [IbpcuBan Yaiit (Percival White). Hsxou
0T (OpMyJIUpPAHUTE OT HETO UAECU U KOHUEMIHH,
CBBP3aHU C ,,HAyYHHUsS] MAPKETUHI MEHUIKMBHT
JIHEC Ca Ha IIOYMT, HO JOpPHU U ,,MCTOPUKBT® Ha
Mmapketunra Poowspt baprenc ro ciomenana c ega 7
pena, eAMHUAT OT KOMTO € 3aeT OT 3aIVIaBHUETO Ha
Hal-3HaYMMUs TpyJ Ha Yaurt ,,HaydyeH mapkeTuHr
MEHUDKMBHT: TpuUHOUNU U mertonu™ (Scientific
Marketing Management: Its Principles and
Methods).

Crroapt KoybpH, KOUTO € CBbBPEMEHHHUK Ha
[IbpcuBan Yaiit u unen Ha Teirsp OOGmmecTBOTO
(Taylor's Society), oniensiBa To3u Tpyx npe3 1927 r.
KaTo ,,yHAaMEHTaJeH MPUHOC KbM MapKETHUHT
MeHHUKMBHTA . TTOBEYETO OT ONEHKHUTE Ha
npuHoca Ha [IppcuBan Yaiit obave uaBar gocra mo
kbCcHO. [Ipe3 2011 1. sSmOHCKUAT H3clenoBaTes
Kamoo FOcrou (Kazuo Usui) TBBpau, 4ye B
Npou3BenNeHUETO ,,HaydeH MapKeTHHT
MEHUHKMBHT: TPUHUUIKA U METOAU ™ MOTar J1a ce
OTKpHUAT OCHOBUTE Ha uueAra 3a 4 P-ta Ha
MapKeTHHT Mukca” . A ipe3 2012 r. Bpaiisn JlxoyHc
(Brian Jones) u Mapk TapmaxeBcku (Mark
Tadajewski) aprymentupar resara, ue:

, 6 Mo3U mpyo Modce 0d ce OmKpue Nbp8amd sCHO
U3KA3aHa QOopMyIupoeKa HA MApPKemuHz08ama
KOHYyenyust. 3a pasiuka om Cv8peMeHHume 666071’114,
Koumo 4dYecmo s mpemupam KAmo CUHOHUM HdA

*  Cowan, S.D., ,,Scientific marketing management: A Review of

Percival White's New Book”, Bulletin of the Taylor Society, 12, 1927,
c.461,
http://digital.libraries.ou.edu/cdm/compoundobject/collection/Tayl
or/id/1795.(26/08/2015).

¥ Usui, K., .Precedents for the 4Ps Idea in the USA: 1910s - 1940s”,
European Business Review, Vol. 23 1ss:2,2011,¢. 136-15.

—

CMOTHOCMIMA 3a AKYUOHepume, paHHume opmynuposKu
HAa MapKemuHeo8ama KoHyenyus c¢a NOONAameHu ¢
Heo8yCMuUNeHa emuiHa OpueHmayus, Koamo Nocmass
epanuyu Ha KopnopamusHomo nosedenue. Tosa ca uoeu,
KOUMo 0MHO80 wje 000usim nonyisapHocm brazooapenie
evaHama Ha Koucromepuzma om 60-me u 70-me 200unu na
20mu sex. "

B To3u cu tpyn IIspcuBan Yaut ,npucaxna‘
NPUHOWUIIUTE HAa HAYYHOTO YIPABJICHHC Ha
Openepuk Telnbp B cepara Ha MapKeTHHra u
IIpaBHu OIIMT Ja MU3BCAC W HAYYHO [a 000CHOBE
MIPUHIIMITATE HA MAPKETUHT MEHWKMBHTA. Skalén,
Fougére u Fellesson’ onpenensar cieanuTe aymMu
Ha [IbpcuBan xato ,,3a0€NeKUTETHU" H
,,[IPOPOUECKHU .

,,OcnogHama mesa 6 Hacmoswama KHued e, ue 8

HAuanomo u @ Kpas Ha 8CUUKU MAPKEMUH208U npoodiemu

cmou nompebumenam. Ilompedumenckama obwHoOCm

C1ed08amenHo e OOWUPHO OUCKYMUPAHA ¢ yel 0a ce

UBACHU NO-NBIIHO CUMYAYUANA C HeUHUIME OONbIHUMEHU

acnekmu. A mosea 00KONKO UBUCKEAHUAMA HA

nompebumenckama oouHOCH ca 3a0080J1eHu om busHecd,
npedcmaeaiea emopama noN08UHa Ha npobiema, Ha

KOUmo e noceemenda

paszoen. "

Wome: ,, ... poxycom na scuuxu mapkemunzosu gynxyuu

naoa evpxy obeaysceanemo na knuenma. >

OueBuHo 3a [IbpcuBan Yaut norpeOUTEIT € B
LEeHThbpa Ha MapkeTuHra. Hemjo noBeue — 3a Hero
MapKeTUHI'BT € ,,B LIEHTHbpa™“ Ha OpPraHU3aluATa:
,», MAPKemuHavnl € onlt NbpeoCneNneHno 3HaveHue u
6CAKO l’lpOM3600CWl60 zaeucu om nazapHomo
muvpcene "

B Tab6numa 2 ca npeacTaBeHH ,,IPUHITUIIUTE HA
HAay4YHUS MapKETHUHI MEHHUJXKMBHT®, KOUTO
I[IbpcuBan Yalt usBexnaa npe3 1927 r.
AKTyaHHOCTTa U agA€CKBAaTHOCTTAa UM B
CbBPEMCHHUTC YCJIOBUSA HC CC HYXKAAAT OT
KOMEHTap.

emopa e2iased Had Hacmosauwjusl

30

Tadajewski, M., Jones, D.G.B., ,,Scientific Marketing
Management and the Emergence of the Ethical Marketing Concept”,
Journal of Marketing Management, Vol. 28, No. 1-2,2012, February,
c.37-61.

' Skalén, P, Fougére, M., Fellesson, M., ,,Marketing Discourse: A
Critical Perspective”, London: Routledge, 2008, c. 72.

* White, P., Scientific marketing management: Its principles and
methods, Harper & Brothers, New York, 1927, ¢. 19.

* TlakTam,c. 110.

* TakTam,c. 3.
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Tabnuya 2 Ipunyunu na ,, Hayunus Mmapkemune meHuoxcmvum * na [lvpcusan Yaim (1927 2.)*

Mpunmnm ABTeHTHYeH KOMEHTap

1 Ip1 BCUYKH CIy4aW MapKeTHHTBT TPsiOBa Ja ce LEHTPHpa BBPXY HYKIAUTE
Ha moTpeburenute. CTaBa qyMa 3a aOCONIIOTHA MPOMSIHA Ha cTapaTa IMpaKkTHKa
MPOW3BOMUTEINTE Ja OBHaT TIOCTaBIHM B IIGHThpa Ha OW3HEC
B3aMMOOTHOIIICHUATAa. Ta3m TpoMsiHa € o0O0OCHOBaHa OT JIOTHKAaTa |
OC3MPUCTPACTHUTE YUCIIA, a HE OT CYOCKTHBHUTC IPEANOYNTAHUS HA HAKOH
WHAYCTpHUAJIEH 1eCIoT.”

»l [pHIIOKEH B MapKETHUHTa, IPUHIUIIBT Ha Pa3/ICIICHUETO Ha TpyJa O3HadaBa
MMOBHIICHA (DYHKIIMOHATHOCT ¥ CIICIMaNN3alys Ha aeiiHocTtuTe. Haif-Ba)HOTO
Beue HE ce CBeXJa N0 (IW4YHM) TpofaxOu u peknama. IlpogaxOute u
peknaMaTa Beue HE ca HAW-BaAKHOTO — MMa HEOOXOAMMOCT CBINO Taka OT
oOydeHue, u3cienBanus, 0OCITyXKBaHE U IPYT'H BaKHU JEHHOCTH.”
»MapKeTHHIOBUAT MpoOsieM TpsiOBa BHUMATENHO Ja ObJe aHAIM3UpaH C
MOMOIIITA HA M3ClIeA0OBaTelICKa OpraHu3anus (areHuus). AHaTU3BT CTOM B
OCHOBATa Ha BCEKH IIaH.”

,,KaKTO pyu MOACPpHUA MPOU3BOACTBEH MCHU)KMBHT, TaKa U B MapKCTHUHIA
UMa CIeLualeH OT/es, KOMTO ¢ HaToBapeH ChC 3ajadaTa fAa IUIaHHpa B

1. OGeKTHBHOCT Ha TbPCEHETO
(Objectivity of Demand)

2. Pa3nenenue Ha
Tpyaa/Cnenuanu3anus
(Division of Labor)

3. Anajamn3
(Analysis)

4. llnanupane

(Planning) o o »

JIeTallyI BCHYKH MAapKETHHIOBHU JICHHOCTH U ITPOIIECH.
5.06 »BCHUKH CIY>KUTEIH B MapKEeTHHTOBHS OTHEN TpsiOBa 1a ObaaT oOydeHH Ha
,i, yenie Hali-HOBHTE MeToau. ToBa oOydeHHe Ipe/ICTaBIsIBa BasKHA YacT OT OCHOBATa
(Training) Ha HAYYHUS] MAPKETUHI MEHUJDKMbBHT.”

,Heobxomumo e ma ce pa3paboTW Tpernm3Ha CHcTeMa 3a MOHHTOPHHT,
6. Kontpou KOHTpOJ ¥ olleHKa. OpraHu3amusra He MOKe J1a QyHKIHOHHpa Oe3 mapaJiesHa
(Control) cucreMa 3a KOHTpoJl. KOHTpONBT BBPXY Pa3sXoIuTe € €IUH OT Hai-Ba)KHHUTE

€JIEMEHTH Ha Ta3M cucrema.”

»lIOHeKEe pasgencHueTo Ha Tpynma (cmenmanusanusita — Oen. Xp. K.) ce
U3BBpIIBA HAa (YHKIMOHAJICH MPUHIIMI, HCOOXOIUMO € Jia C€ OCHTypH
KOOpAUHAIMS MEXKAy oTaeiaHute GpyHkiuu. Ta3u koopauHanus TpsOBa aa ce
W3BBPIIBA 10 IBTA HAa CHTPYJAHUYECTBOTO. B Xola Ha HEiHs TO3M IMPOLEC
TpsiOBa Jia Ce BbPBH 110 IBTS HA B3aWMOIIOMOIIITA H MOIIOMAaraHeTo.”
»,ETHYHUAT MPUHIUI € BOJCI U BCeoOXBATEH NPU HAYyYHHs MapKeTHHT. Haii-
nobpata MapKeTHHIOBa INpaKTHKAa ¢ Hal-eTWyHata. MIMEHHO Ts mie JoHece
HaW-TOJISIM 1 Hal-IBITOTpacH ycmex.”

*TabmunaTa e pazpaborena mo White, P., ,,.Scientific Marketing Management: Its Principles and Methods”, Harper
& Brothers, New York, 1927, c. 97-98.

7. Koopaunauus u
CHTPYAHHYECTBO
(Coordination and cooperation)

8. ETuka
(The Ethical Concept)

[Ipe3 1926 r. or meuar u3nM3a €AUH OT Hail-
MHTEpecHUTe Tpylnose Ha I[IvpcuBanm Yaut cbe
3arinaBue ,,IIlporHo3upane, nmiaiaHupaHe M
OrogxeTHupaHe B OM3HEC yNpaBIEHHETO
(Forecasting, Planning, and Budgeting in Business
Management). B Hero Ya#lT oTcrosiBa
II'bPBOCTENIEHHOTO 3HAYEHUE HA IIJITAHUPAHETO:

by eee Hau-3HauuMama oOmaudUmenta uepma Ha HAY4HU:s

MEHUONCMBHM € nianupaneno. Ocnosna yein u Kpaew

pe3yaimam Ha excnepumenmume Ha Teurwvp (c

paskposieanemo Ha memanu) beute eOHO No-000po

nianupane. Hﬂaﬂupaﬁemo, OCHO6AHO HA HAy4YHUu
npocHo3u, beule YCb8bPULEHCMBAHO YCbPOHO OmM
npouszeoocmeenume omoenu. A ocmananume omoenu,

OCB3HAIIU KOJIKO YEHHO € mo, }’1061)[7361)(70 oa nocneosam

35
npumepa. “

*  White, P., ,,Forecasting, Planning and Budgeting in Business

Management”, McGraw Hill, New York, 1926, c. v.
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BHuMaHue 3aciykaBa aHaldM3bT Ha Bpb3Kara
MeXy IUIAHUPAaHEeTO B OM3HEC OpraHU3alusATa U
HEeWHUS MapkeTHHI, kKoWTo I[IbpcuBan Yair
npeniara. Toil oTcTOsIBa Te3ara, Y€ MAapKETHHI'BT
,»BCE IMOBEUYE Ce€ MpeBpbIlla B NPOTHOCTHUYHA
(dbyHKIHS, 3a110TO ,,BCEKM OM3HEC TPsOBa Ja UMa
KOJIMYECTBEHA OIIEHKa Ha OBICIIMTE MPOmaKOH,
KOUTO Ja ciyXaT 3a 0a3a MpuU B3eMaHETO Ha
pENIeHHsT OTHOCHO MPOU3BOACTBOTO M IOKYITKUTE
(cnabnsBanero — 6en. Xp. K.)“, a Te3u oneHku ot
CBOS cTpaHa ,,TpsbBa Ja ce OCHOBaBaT Ha
m3cieBane Ha masapute’”. OT pyra ctpana Yaiir
OTIpeJiesisi MapKETHHTA KaTo ,,[IPOIIEC HA JIOCTABSIHE
Ha POU3BEIEHUTE CTOKH 710 oTpedurenute”.” B
kHurara ,[IporHo3upane, miaHupaHe H
OrojxeTupaHe B OM3HEC ympaBiIeHUETO™

* Tlaktam,c.229.
7 IMax Tam, c. 229.
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Pazeumue u oocmusicenus na mapxemuneoeama nayka 6 nepuooa 1920-1930 2.

UMIUTHIIUTHO € 3aJI0KEHA UJIeSATa, 9Y€ MApPKETUHT'BT
€ Ha ,,Bxo/1a* (KaKBO U KOJIKO J1a ce pou3Bee?) v Ha
»n3xo0na“ Ha ¢pupmara (ma ce miacupa
MpOU3BeIeHATa TPOAYKIIHS).

l'opecnomenarure Te3u Ha YaWT OTHOCHO
3HAYEHUETO M pOJsATa HAa MapKeTHHTA H
NJaHUpPAaHETO Morat aa ObJaT OIEHEHH Karo
aBaHTapJHHU 3a BpPEMETO CHU. Ta3u OlLleHKa ce
3aTBBpIKAaBa OT Pa3BUTHUETO HA TEOpHUATA H
MpaKTHKaTa KakTO B KOHTEKCTa Ha TJIAHUPAHETO,
TaKa U B KOHTEKCTa Ha MApKEeTHHTA.

NuTtepecen dakT ot aBTOOMOTpadmsiTa Ha
[IbpcuBan YauT € ObATOrOAUIIHUAT MYy ONHUT B
ctepara Ha mazapHUTE H3CIeABaHUSA. ABTOp € Ha
Tpynosere ,,Ilazapan ananusu‘ (Market Analysis)

—

u ,,Pexnamuu uscnenBanus® (Advertising
Research), kouTo mo-KbCHO 111¢ ObJaT OKAYE€CTBECHU
Kato ,,QyHaamMeHTanHu® U ,,HoBaTopcku“.” Karo
yneH Ha CbhbBeTa 3a ma3zapHU HM3CIEABAHUS,
WHUIMUpPaH U opranu3upadn ot [Janubn Crapu
(Starch, 1986), HeroBuTe akTUBHU U3SBH U HAyYHU
TPYZIOBE TO HAPEXKAT Cpell MUOHEPUTE B 00IacTTa
Ha MapKeTUHTOBUTE H3CIeIBaHUA. 3apaiu
MPUHOCUTE CH B Ta3u oOnacT Toi € OoOsBeH 3a
»JIAJIEp B TMaszapHuUTe u3ciaeaBanus™ (Mark
Tadajewski, Brian Jones, 2012). B Ta6nuna 3 ce
pe3loMHUpaHU OCHOBHHUTE CXBalllaHUS 3a
MpupojaTa, MpelHa3HAaYeHUEeTO U 3HAYCHHETO Ha
MapKeTUHTOBHTE (IMa3apHUTE MO M3Ka3a Ha YauT)
U3CIIe/IBaHUS.

Tabnuya 3 [vpcusan Yaiim 3a nazapnume uzcieosanus u nazaprnume ananusu (1926-1927 2.)

OTHOCHO npupoaara, npeaAHasHAYCHUETO 3HAYCHHUETO HA Ma3apHUTE
H3CJICABAHUA U aHAJIU3

H3TO0OUYHHK

“[TazapHuTe H3CIENBAHUS Ca BAXKHH, 3allOTO TE ,,MHIAUKUAPAT HM3UCKBAHUATA Ha
MOTPEOICHHETO — KaKTO PeastHo, Taka U IOTCHITHATHO .

White, P., ,,Scientific marketing management: Its
principles and methods”, Harper & Brothers, New
York,1927, c. 17.

“Ima mpobmeM ¢ TOBa, Y€ MHOrO (HUPMH JAEMOHCTPHPAT TOYTH ITBJIHO
npeHeOpekeHne KbM U3MCKBAHMITA Ha ra3apa.”

White, P., ,,Scientific marketing management: Its
principles and methods”, Harper & Brothers, New
York,1927, ¢. 101.

“MapKeTHHTOBUTE aHaIM3H ca e(EeKTHBHH, 3aII0TO TMOCTABAT pELICHUATA 3a
pa3paboTBaHe Ha HOB NPOJYKT HAIpPHMEp HaJ MHTYHMIHMATA HA MEHHDKBPHUTEC W HaJ
NpPUIIEBKATE Ha coOcTBeHMIMTe. Ilo TO3M HAuMH Cce HamalIsiBa PHUCKBT OT
HECHOTBETCTBHE MEKIY NPOIYKTA ¥ HOTPEOUTEIICKUTE H3UCKBaHU.”

White, P., ,,Market Analysis: Its Principles and Methods”,
McGraw-Hill, New York. (1921).

White, P., ,,Forecasting, Planning and Budgeting in
Business Management”, McGraw Hill, New York, 1926.
White. P., ,,Advertising Research”, D. Appleton. New
York, 1927.

“Otnenst ,,Ila3apuu uscnenBanus™ ¢ ounte Ha OusHeca. Toil TpsOBa a BUIU Jaiu
MOJIUTUKATa HA KOHKYPEHTUTE CE XapecBa MOBEYC HA KIMEHTUTE. TOW TpsOBa ChINO
Taka Ja OTKPUEC CBCHTYaJIHO IOTPEOUTENICKO HEYJOBJICTBOPCHUE OT KOMIIAHHSTA,
KaKTO U J]Ja HAMEPU MPUYUHHUTE 3a HETO.

White, P., ,,Scientific Marketing Management: Its
Principles and Methods”, Harper & Brothers, New
York,1927, c. 157.

,»pUTE KOMIIOHEHTa, KOMTO CBCTaBAT IOHATUETO ,,IA3apHU M3CICIBAHUA", ca:
,IIbPBO, CHOMPAHETO HA NAHHHU; BTOPO, OpraHu3alMATa (CHCTeMaTH3auusaTa — Oell.
Xp. K.) Ha Te3u maHHM; M TPETO, CbXPAHABAHETO MM BbB BHJ, B KOWTO MOratr na ce
HOJI3BAT OT JPYTUTE OT/SIM HA KOMIIAHUsATA U Haii-Beue ot [lnanoBus otnen”.

White, P., ,,Scientific Marketing Management: Its
Principles and Methods”, Harper & Brothers, New
York,1927, c. 143.

,,IIpOrpecuBHUTE MapKEeTOJIO3U Ca OHE3HM, KOMTO OOMMCIAT KPHTHYHO OojukeTa 3a
JMYHU 1pozakOH (32 HaeMaHe Ha CyNep-TPOJaBaul) U Ce CTPEMSAT Jla HAMAJIAT OHA3H
4acT OT HEero, KOATO CE Pa3XxoJBa 3a HaJlaraHe Ha NPOAYKTH, KOUTO HE OTroBapsT Ha
U3UCKBAaHMATA Ha noTpeburenute. ChHIIEBPEMEHHO T€ HACOUBAT CIIECTEHUTE OT
JUYHU TIPOJAKOM CPEACTBA KBbM IIa3apHU M3CICABAHMS, 4Pe3 KOETO IPUBEXKIAT
HPOJIYKTHTE CU B ChOTBETCBHE C MOTPEOUTENCKUTE N3UCKBAHMS, TOCTUTaHKK O TO3H
Ha4YMH JbJIrOTpaiiHO (KOHKYPEHTHO) MPEeIUMCTBO, 3 HE BPEMEHHO TaKkoBa.

White, P., ,,Scientific Marketing Management: Its
Principles and Methods”, Harper & Brothers, New
York,1927, c. 41.

,,OCHOBHa 1 NepMaHCHTHA 3aJa4da Ha W3cnemoBarenckus oTAea € Aa MpeaocTaBsd Ha
MCEHHUJKBPUTE aJICKBAaTHA KapTUHA HA NMTa3apHOTO CTaTyKBO.“

White, P., ,,Scientific Marketing Management: Its
Principles and Methods”, Harper & Brothers, New
York,1927, c. 147.

,llazapure Morar Jia ce aHaJM3MpaT TPOSKO: OT IJIeJHA TOYKa Ha HKOHOMHKCA, OT
rJIe/IHA TOYKA Ha [ICUXOJIOTUSTA U OT IJIe[HA TOYKa Ha cTaTHCTHKaTa. I10 To3u BhIpOC
VaiiT 3s1BsBa:

(MapketunroBusar uscienosaren — Oen. Xp. K.) ... TpsOBa ma pa3bupa HaydHUS
MOAXO/, TPsAOBa 1a € M3y4wsi Jo0pe H3CIeTOBATEIICKUTE TeXHUKH M TpsiOBa nHa e
OBJIaJsJT Ha BHMCOKO HHBO TPU HayKH (CTaBa JyMa 3a MKOHOMHKA, NCHXOJOTHUS U
cratuctuka - Oen. Xp. K.). B nombnnenne Ha ToBa TOW TpsOBa Ja mma peajeH
HPAaKTHYECKU OIUT B cdepara Ha mpoaaxoure u pekiaamara. TpyJHOTO HAMHpaHE Ha
MBKE OT MOJ00CH KalHObp € OCHOBHATA MpEYKa MpeJ MIHPOKOTO Bb3IpPHEMAHE Ha
Ha3apHUATE U3CIEBAHU, JOPU U OT KOMIIAHHHU, KOUTO Ca 3al03HATH C IOTCHINAIHHUTE
MIpeIMMCTBA Ha U3CJIE€ABAHUATA.

White. P., ,,Advertising research”, D. Appleton. New
York, 1927, c. 5-6.

“BU3HEC ITOCOKN”

*  Fullerton, PA., ,,And How Does It Look in America?": H. F. J.
Kropff's Historic Report on U.S. Marketing, Journal of
Macromarketing, Volume 14, 1994, c. 55.
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BHUMaTenHUAT NpPOYUT Ha TPYAOBETE Ha
[IbpcuBan YaWT M CPaBHUTEIHUAT aHAIU3 C
TPYLOBETE HA JPYTU aBTOPU NPEAU U CIEJ HETO
IOKa3BaT, Y€ IF€HEe3UCHhT HA eTHYHATa
MAPKEeTHHIOBA KOHLENIHUA MOXE Ja C€ ThbPCU B
nepuoza 1920-1930 r. Paz6upa ce, 10 kpasi Ha 60-Te
Y Hadajoro Ha 70-Te Ta3u KOHLENUIMs IOYTH ILE
u3Ma/iHe B 3a0BeHME, 3 J1a C€ IPEPON OTHOBO Ype3
OCTPUTE KPUTHKUH KBM MapKeTHHIa 3apaau
HEroBaTa KpaliHO MEpPKaHTHIIHA OPUECHTALIUA.

HeobxonuMo e na ce mpusHae obaue, ue
[IbpcuBan YalT He € €IUHCTBEHUST, KOUTO
OTCTOsIBA Te3ara 3a HEOOXOJUMOCTTa OT €Ha IO-
€TUYHa opueHTanus Ha mapketuHra. IIpe3 20te
rognHn Ha XX BeK IIOHOOHM HIAEH BCE IAK CE
cpemar’’, HO He TONKOBA CHCTEMATHYHO H
000CHOBaHO pa3BUTH, KOJIKOTO B TPYAOBETE Ha
Vaiit. B Tazu Bpb3Ka CMe CKIOHHM H3ILUIO Ja
noakpenuM MEeHHeTo Ha Tanaxescku u JlxoyHc ",
ye ,,Je0aTUTe OKOJIO MAapKETHMHIOBAaTa KOHIIEMIIMS
He 3arousar mpe3 S0te u 60te roguau Ha 20TH Bek ™,
KaKTO 0 IPUHLUII C€ CMsTa, a MHOTO I0-PaHO.
Kopenure Ha Te3u nedatu e ¢pakto morar fa Obaar
npocineaeHn a0 20Te roAMHM W Morar Aa Obaar
OTKpPUTH B Tpyaosere Ha IIbpcuBan Yalt u Ha
HSIKOU OT CbBPEMEHHULIUTE MY.

* Tlpes 1920 r. Kapcbh JibHKaH cTHra 10 U3B01a, Ue ,,Beska 6usHec

opraHu3anus IpeMHHaBa B CBOETO pa3BUTHE I[pe3 eTam Ha
NPWIOKCHNE HAa HEeTHYHHM OusHec meroxu, Duncan, C. S.,
~Marketing: Its Problems and Methods”, D. Appleton & Company,
New York, 1920, ¢.146 (Bx. cbimo Taka c. 148, 363, 370, 381, 470-
471, 485), https://archive.org/details/marketingitsprobOOduncrich,
(06/09/2015); Tpe3 1922 . dpen Knapk kinacuduiupa HeCTUIHUTE
ousnec mpaktuku. Bx. Clark, F., ,Principles of Marketing”,
Macmillan Company, New York, 1922, ¢.261,471-472,
https://archive.org/details/cu31924073919379, (06/09/2015). IIpe3
1926 r. Ilon KouBbpc KpUTHUKYyBa HEETHMYHATa IMOJUTUKA Ha
THProBIUTE Ha JpeOHO M 0COOEHO HA BEPUTUTE 3a THPrOBUS HA
npebno. Bxk. Converse, P. D., ,,Marketing: Methods and Policies”,
Prentice-Hall, New York, 1921,¢.261,521, 553,
https://archive.org/details/cu31924014038487, (06/09/2015); (2po
u3n., 1926 1.). Ilpenn ToBa Morar Jna ce CpElIHAT OTKBCICYHHU
KOMEHTapH 3a: Bpb3KaTa MeX1y OM3HeC eTuKaTa U peHTaOuIHOCTTa
(Butler, R.S., ,,Marketing and Merchandising” , Modern Business,
Volume 5, New York, 1918, ¢, 338,
https://archive.org/details/marketingmerchanQ0Obutlrich,
(06/09/2015); )); 3a BpB3KaTa MeXAy OOIIECTBEHOTO MHEHHE
(peryranmsiTa Ha KOMIaHHWsATa) W HeliHata etwka (Shaw, A. W.,
»Some Problems of Market Distribution”, Cambridge, Harvard
University Press, 1915, c. 34, 64-65,
https://archive.org/details/someproblemsinma0Oshawiala
(06/09/2015)); kakTO 1 AOTAJKH 3a pa3pabOTBaHE HA ETHYCH KOICKC
Ha peknamara (Cherington, P.T., ,,Advertising As a Business Force”,
Garden City, Doubleday, Page & Co.,N.Y., 1913, c. 555,
https://archive.org/details/advertisingasbus00Ocher, (06/09/2015))

“" Tadajewski, M., Jones, D.G.B., ,,Scientific Marketing
Management and the Emergence of the Ethical Marketing Concept”,
Journal of Marketing Management, Vol. 28, No. 1-2, 2012, February,
c.37-61.
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2.3.2 Coyuannama Kpumuka Ha pazxooume 3a
mapkemune Ha @noiid BovH

®uoiin Bobu (Floyd Vaughan) e npyr aBrop ot
20te ronuuu Ha XX BEK, KOWTO aHalnu3upa
MapKeTHHra OT COIMaiHa (M0 HEroBUST U3Ka3 —
,00IecTBeHa) raeqHa Touka. B Tpyma cu
»MapKeTHHT U peKiIaMa: UKOHOMHYECKa OlleHKa™
(Marketing and Advertising: An Economic
Appraisal) Toli mojiara Ha KpUTHKa Pa3XoIUTe 3a
MapKeTHHT U Haii-Bede Te3M 3a pekiiama. [logo6Ho
Ha [IbpcuBan Yalt, HEroBUSAT TP/l € HETUIIMYEH 32
BpeMeTo cu (1920-1930 r.). B nero ®dmnoiin Bon
L[EJIEHAaCOYEHO M OTHOCHUTEIIHO apryMEHTHPAHO
nsmMecTtnBa GpokKkyca Ha aHalnu3a OT
,AHIUBUIYAIMCTHIHATA TJIEJHA TOYKA, KOSATO €
TUIUYHA 32 TPAKTATUTE MO0 MAPKETUHT U peKIamMa‘
BBPXY ,,COLIMATTHATA WJIM OOIIECTBEHATA OIICHKA Ha
MapkeTHHTa M peknaamara“.' Cmopen Hero
,»AHJIUBUYyIMCTUYHATA TVIEHA TOUYKA™ Jajied He €
nocTaThyHa 3a M3BBPIIBAHETO HA KOMILICKCEH
aHaJIU3 MOHEXe TS ,,BIU3a B KOH(DIHKT ¢
00I11eCTBEHOTO O1aroChCTOSTHHAE .

OcHoBHHTE KpUTUKU Ha BOBH ca CBBbp3aHH C
MTOBUIIICHUTE Pa3XO0/Iv 32 MAPKETHHT, U Hali-Be4e Ha
OHE3HM OT TSAX, KOUTO BOISAT [0 ,,pa3TOUUTEITHH U
BpenHu OusHec mpaktuku’. Tol crura omre mo-
Jlasied Karo mpeajiara MapKeTHHTOBHUTE Pa3xou Aa
Ce 3aIbpXkKaT HAa €JHO MO-HHCKO HHBO 4Ype3
HaMaJIsIBAaHE Ha IPOAYKTOBHS aCOPTUMEHT, HUBOTO
Ha oOciyXBaHe M YCWIHATAa 3a MOJOOpsiBaHE Ha
BBHHIIIHUSA BUJ] HA TpoayKkTuTe. B unente Ha BobH ce
BKJIIOUBAT OIl[€: yCTaHOBSIBAHE Ha MO-OJHU3KHU
B3aMMOOTHOILICHUS MEXKIy NPOU3BOAUTEIU U
NOTpeOUTENN U TOCTaBsHE Ha aKIUEHT Haii-Beue
BBbpXy (DyHKIUUTE, a HE BbpXY nocpennunute. [lo
OTHOILIEHHE Ha peKjamara TOH Mpenopbysa ,,Mo-
MaJko pekyiama, Ho mo-1o6pa“ “. Cropen Bobn
peknamara (ripe3 20te roguHu Ha 20TH BeK) MMma
,»€lIBa JOJIOBUM BYJTApeH HI0aHC* (B CMHUCHJI Ha
cekcyannu anenu — Xp. K.) u He Bunaru moxe na it
ceBspBa’.
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Press, Princeton, New Jersy, 1928,
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“ Vaughan, F., ,,Marketing and Advertising”, Princeton University

Press, Princeton, New Jersy, 1928,
https://archive.org/details/marketingadvertiOOvaug ., (05/09/2015),

c.222.

* TlakTam, c.225-227.

“BU3HEC ITOCOKN”


https://archive.org/details/someproblemsinma00shawiala
https://archive.org/details/marketingadverti00vaug
https://archive.org/details/marketingitsprob00duncrich
https://archive.org/details/marketingmerchan00butlrich
https://archive.org/details/advertisingasbus00cher
https://archive.org/details/someproblemsinma00shawiala
https://archive.org/details/marketingadverti00vaug
https://archive.org/details/marketingadverti00vaug
https://archive.org/details/cu31924073919379
https://archive.org/details/cu31924014038487
https://archive.org/details/marketingadverti00vaug
https://archive.org/details/marketingitsprob00duncrich

“BU3HEC ITOCOKN”

Pazeumue u oocmusicenus na mapxemuneoeama nayka 6 nepuooa 1920-1930 2.

Nnente Ha BOBH cpelar KpUTUKH, KOUTO CE€
CBEXKJAT 0 TOBA, Y€ TOM aHAIU3UPA ,,pa3XOAUTE
(costs), HO He M IeHHOCTTa (value)” 1 ue Bb3npuemMa
,»€IHa KOHCEPBATHUBHA, a HE IPOTPECUBHA IJIEIHA
touka“"’. He3aBUCHMO OT KPHTUKHUTE KbM TPy/a Ha
Omoiin Bon, TON cM ocTaBa €IMH OT PAaHHUTE
aHaJIM3u Ha OOIeCTBEHHUTE ,3aryou” or
MapKeTHHIa U €JHa OT IbPBUTE KPA4KH 110 IOCOKa
Ha KOHLEMIHMATA 32 COLUAIHUS MAapKETUHT (KOSATO
oie ce¢ pa3BHUE HANBJIHO CJEJ HAKOIKO
JIECETHIICTHS).

2.3.3 Mapkemunevm npe3 npuzmama Ha
Kaacuveckama UKOHOMUYeCcKa OOKMPUHA 8
ananuzume na Yunam Mopuapmu

Enun netunuuen 3a nepuoga 1920-1930 r. tpyn
e ,,ilkonomukc Ha MapkeTuHra u pexiaamara” (The
Economics of Marketing and Advertising) Ha
Yuasam Mopuaptu (William Moriarty). B
Ha4yaJIoTo Ha 21 BEeK TOM € OICHEH Karo ,,eIHH OT
Hal-UHTEPECHUTE M HAN-yCHEWHUTE IO
OTHOILIEHHE Ha CHHTe3a (MEXAy Kjlacuueckara
UKOHOMHYECKa TEOpUsl U MapKeTuHra — Oen. Xp.
K.)“”. OcHoBHaTa Te3a B TO3M TPYyd €, 4e
MapKETUHI'BT € IPOIbIDKEHUE HA NKOHOMHUYECKATa
Teopus. B xona Ha ananu3a cu Mopuaptu ctura 10
MKOHOMHMYECKUTE KOPEHHM Ha IPOU3BOACTBOTO U
noTpeOICHUETO, KAKTO U Ha BPb3KaTa MEXAY TX,
KOATO BCBIIHOCT CE€ peajlM3upa 4ype3 Ipoleca Ha
paszmsHa. UMeHHO ynpaB/jieHHEeTO Ha TO3H
npouec Ha pa3mMsaHa MopuapTu Hapu4a
MApPKeTHHI.

Toii ce 0OpbIlIa KbM MPOyUBaHE HA BHTPELUTHUTE
B3alMOBPB3KU B CUCTeMara Ha MapkeTuHra. Taka
HanmpuMep, aHalu3upalku pa3BUTUETO Ha
pekiamara B OHe31 T'OIMHU, TON U3CJIeBa HEHHOTO
BIUSHHUE BbPXY pEUICHUATA, CBbP3AaHU C
MPOAYKTOBATa MOJUTHKA U C HIKOU APYTH aclEeKTH
Ha mapkeTtrHra. Heo0xommumo e na ce otoenexu, 4ye
HUBOTO Ha aHAJIUTUYHOCT B TpyAa Ha Mopuaptu e
OTHOCHUTEITHO BHCOKO (32 BPEMETO CH) — B HETO ca
NpeaCTaBEHU HAKOU BPB3KH MEXKIY
MapKETUHIOBUTE €JIEMEHTH, HO CBIIO TakKa ce
TBPCU U OTTOBOP Ha BBIIpOCa ,,3al[0 Bb3HUKBAT
TE3U BPB3KHU?*.

B tpyna nHa MopuapTtu MOxe 1a c€ HAMEPHU €IUH
OT I'bPBUTE 3apOJAMIIM (aKO HE M II'BPBUAT) Ha
uaesTa 3a BbTPELIHUsl MapKeTHHI. B xoma Ha

“ Bartels, 1988, c. 151)
“ Witzel, M., ,Marketing”, Thoemmes Press (Foundations of
Modern Management), 2000, Bristol, UK, c. xxx.
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aHaJM3a Ha peKJIaMaTa aBTOpbT IOCTHTa 10 U3BOAA,
4ye Ts Wrpae He caMO BaXHA BBHINHA POJA
(yBenuuaBaHe M MOIbpIKaHEe Ha MPOoAaXOuTe), HO
M BaXHa BBTpEIIHA TakaBa (MOBUIIABaHE
e(pEeKTUBHOCTTAa Ha JEHHOCTUTE BHTPE BBHB
¢dupmara).

Cpen nmoctoiiHCTBaTa Ha MOHOTpadusTa Ha
Mopuaptu € oOCTONHUAT aHalu3 Ha IeHOBaTa
€J1aCTUYHOCT, KOMTO TOW mpencraBs Ha
BHHUMaHUETO Ha ynTaress. Ha HeroBata ocHOBa Toi
MpaBU MPOPOYECKU 33 OHOBAa BpEeMe H3BOZ IO
OTHOILIEHHWE HAa MAapKEeTHUHIa, a UMEHHO: OT €JIWH
MOMEHT HaTraThbK KOHKypeHTHara OopOa He Ou
MOIJIa J1a C€ BOJAM YCIEHIHO CamO 4Ype3 IIeHHUTE
(muenoBata monutuka). Heobxogumo e ma ce
OTBOPST | IPYTH (PPOHTOBE — T€3HM HA KAYECTBOTO U
00CITy’)KBaHETO HA KJTUCHTHUTE.

He nunicBar u kpuTH4HH OCJIEKKH KbM TPY/Ia Ha
Yunsm Mopuaptu. Cnopen Poowspt baprenc
HETOBHAT aHAJIM3 MpEeJIara Majka rmojisa ,,KakTo Ha
CTY[ICHTUTE IO MKOHOMHKA, Taka W Ha Te3d IO
MapKeTUHI 10 OHOBa Bpeme‘. ,,Ho mpu BcHUKM
cllydyau, 3akjm4aBa TOW®, ,,ToBa € €JAUH IO-
TEOPETUYCH IMOJIXOJ, KOUTO MMa CBOETO MSCTO B
u3cleIBaHeTo Ha MapkeTuHTa™. (Bartels, 1988, c. ).

2.3.4 Ananuzvm Ha MapkemuHzo8uUme
obedunenus (cooperatives)  mpyooseme na Betin u
Cnazceono

B camus kpaii Ha necetunerueto (1929 r.) Ha Gsin
CBST C€ MOSBSBA €UH MHOTO CHelu(pHUYCH TPy,
YHIUTO OOEKT Ha aHaJIM3 ca IMPOIECUTE, KOUTO B
ChbBpEMEHHATa MapKETHHTOBAa TEPMHHOJIOTHS ca
0003HAUYCHU KaTO BEpPTHKaJHA MapKETHHIOBa
WHTErpanus U XOPU30HTAJIHA MapKETHHTOBA
MHTErpalus. 3ariaBueTo Ha TO3U TpyX € ,,[1azapHa
opranuzanus: yBojieH kypc (Market Organization:
An Introductory Course)”, a aBropute ca PorbH
Beiin (Roland Veile) u Ilutep Cnarconn (Peter

“ TpymbT e 3aMHCIIEH KaTo Y4eOHHK M CaMOTO 3aIviaBHe ChIIO
MIPeTU3BUKBA TOJJOOHH acCOIMAIINK, HO T€ ca MOABEXKIAIIH, 3aI10TO
QHAIUTHYHOCTTA M IPHHOCHTE B HETO 3HAYMTEITHO HAJAXBBPIIAT TE3H
Ha TUIIMYHUS y‘leGHI/IK 10 MAPKETUHI OT OHOBA BPEME.

" MinesiTa Ha MapKETHHTOBUTE KOOTIEPATHBH MPOHI3BA HMITTHIIUTHO,
a Ha MeCTa M eKCIUIMLMTHO, MOYTH LeJus TPyd. 3a aa ce u3berHe
CBCHTYaJIHO OOBPKBaHE, aBTOPHUTE OILIC B HAYAJIOTO IPEACTABAT
u34epriaTesiHa THUIIOJOTUS Ha MKOHOMHYECKUTE KOOIEpaTHBH,
AKIEHTHPANKU BBPXY pa3inkuTe Mexky ChBETCKUTE KOONEPaTHBH
[0 OHOBA BPEME U MApKETHHIOBHTE OOCAMHEHUS, XapaKTepHH 3a
EBpomneiickure crpanu m CAILL[. Vaile, R., Slagsvold, ,,Market
Organization: An Introductory Course”, Ronald Press Company,
New York, 1929, (07/09/2015),

https://archive.org/details/marketorganizatiOOvail, (05/09/2015), c.
3-16.
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Slagsvold). 3a pa3znuka OT BCHYKH OCTaHAIU
TPYZIOBE B 00JIacTTa HA MApKETHHTA 10 MOMEHTA,
TO3UW € MOCBETEH B rojsiMa CTENEH Ha
MapKeTUHIOBUTE OOCAMHEHHUS, KOUTO Ca HApeUYeHU
koomepaTuBu (cooperatives)'’. Tasu Tema e
3ajierHana u B Tpyaa um ,,Mapketunr”’ (Marketing),
KOITO ChIII0 € oTHedaran npe3 1929 1.

Brorpeku ue Te3u 06euHeHs Bb3HUKBAT KaKTO
B EBpomna, Taka u B CALL| omte npe3 IX Bek, Beiin u
CnarcBonj 3a ObpBU NBT T'M aHAIU3UPAT
CHUCTEMaTUYHO U 33J/bJIO0YEHO OT IVIe[HA TOYKa Ha
mapketunra.” B Xola Ha aHamu3a ca U3BEIEHU
npeauMcTBaTa, KOUTO Te3W OOEqUHEHUS
MPEIOCTaBAT Ha yYacTHULUTE B TsX. OTKpOeHHU ca
OCHOBHHTE TUIIOBE 00EIMHEHUSI OT OHOBA BpEME —
KOOTIEpaTUBU HA 3€MEAEJICKU MPOU3BOAUTEIH,
NOTPEOUTEICKN KOOMEPATUBU U THPTOBCKH
KOONEPaTUBU (CHOTBETHO B THProBUsTa Ha APEOHO
U B ThproBusiTa Ha eapo). M3Beaenu ca
MEXaHU3MUTE 3a TeHEpUpaHe Ha MapKETHHTOBA
MOIIl Ype3 Ch3AaBaHE Ha MOAOOHM OOEIMHEHMS.
AHamu3bT 00XBallla MHTETPAIMOHHUTE TIPOIICCH B
CAll, T'epmanusi, ®panuusi, CkaHIUHABCKUTE
crpanu, Bennapus, ®unnanaus, Ilomma u
benrus.

AKko TpsiOBa J1a ce OIleH! 3HAYSHUETO Ha TPY/la Ha
Beiin u CnarcBoma, 6u TpsiOBao 1a ce mogueprae,
ye B HEro ca MOJOXEHU OCHOBUTE HAa HAyYHUS
aHalN3 Ha MApKETUHTOBHUTE HHTETrPAllMOHHU
npouecu. [lo-kbcHO Te3u mporecu Ie Hadepar
CKOPOCT B CTOIMAHCKaTa MPaKTHUKA HA IOYTH BCUYKU
cTpanu. HayuyHoTO UM u3cienBaHe — CBHUIO.
,Koomeparusure* Ha Beiin u CnarcBoiy me 0baat
HAaUMEHYBAaHHM XOPHU3OHTAJIHU M BEPTUKAIHHU
MapKeTHHIoBU cuctemMu. M B kpaliHa cMeTKa
U3BOOUTE M 0000IIIEHUATA OT IT0X00EH THUI aHAJIN3HU
le CTaHaT HEHW3MEHHa YacT OT CbBPEMEHHUTE
KHUTH 1O ,,MapKeTUuHT“ m 0co0eHO mo

,,JJUCTpHOyIOHHA monuTHKa™.”

* Vaile, R., Slagsvold,, ,,Marketing”, Ronald Press Company, New
York, preliminary ed., 1929.

* B uHTepec Ha MCTHHATA MOTAT 1 C€ HAMEPAT M APYTH yOIuKaiu
OT TO3H IIEPUOJT Ha TEMA [Ta3aPHU/MAPKETUHIOBH KOOTIEPATHUBH, HO T€
ca ChC 3HAYUTEIHO MO-(pparMeHTapeH U MO-OMUCATeIeH XapaKTep.
Box. Burton, W., ,,Extension Work in Cooperative Marketing”, United
States Department of Agriculture, 1929,
https://archive.org/details/extensionworkinc1 Iwarb, (07/09/2015);
Christensen, Ch., ,,Farmers Cooperative Associations in The United
States”, United States Department of Agriculture, 1929,
https://1a601704.us.archive.or g/30/items/farmerscooperati94chri/fa
rmerscoo, (07/09/2015).

** Enna chBpeMeHHa KiacM)MKAlMs HA MapKEeTHHTOBUTE
obenuHenust (MJIM Ha T.HApP. BEPTUKAJIHU W XOPHU3OHTAJIHU
MapKeTHHTOBU CHCTEMHM) MOXKe Jia ce Hamepu B Karpanmkues, Xp.,
LHAuctpudyironna monutuka”, YU Cronanctso,2008r., C., ¢. 32-39.
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3. 3akJao4YnTeJTHH U3BOIU

AHaJIU3bT HA PA3BUTUETO HA MAPKETUHrOBaTa
HayKa B Ha4aJ10To Ha XX BEK [10Ka3Ba, Y¢ OCHOBUTE
Ha CHBPEMEHHHUS MapKETHHI C€ IMOCTaBAT B
IbpBOTO JeceTwineTue Ha XX BEK B 4acT OT
AaMEpUKAHCKUTE YHUBEPCUTETHU, KBAETO
MapKeTHHI'BT C€ BKJIIOYBA B yUEOHHTE TIAHOBE.
YenopeaHo ¢ TO3M MpoOLEC Teue M JPYT, KOUTO €
CBbp3aH C pa3paboTBaHE Ha HAy4YHUSA (PyHIAMEHT
Ha MapKeTUHIa — B CMHCBJ Ha Cbhb3JaBaHE Ha
0a3uCHU MapKETUHIOBU KOHIEMINH, (opMHUpaHE
Ha TPUTE€ OCHOBHU HAyYHM IIKOJIM B MapKETHHIa
(byHKIIMOHATHA, MTHCTUTYIIMOHATHA U CTOKOBA) U
KaTo 1510 — 0OpMSHETO Ha eHa HoBa Hayka. [lo
20te roqnuu Ha XX BEK BeUe ca HAJIUIIE U3BECTHU
KOJIMYECTBEHU HATpyNBaHUS NoA ¢opmaTa Ha
HAay4YHU TPYyAOBE B 00OJIaCTTa Ha MapKETHHTA.
Pa30upa ce, uaenre KbM TO3M MOMEHT, Makap U
[IEHHH, Ca BCE OIIIE Pa3MOKbCAaHH U HE Ca 0000IIeHH
B €IMHHA M cTpoiiHa HayuyHa Teopus. IIpe3 20te
TOJIMHM E€BOJIIOLMATA HAa MapKeTHMHIoBaTa HaykKa
NpeMUHaBa B €JHAa KaueCTBEHO HoBa (a3za Ha
pa3BuTHE. AHaIU3BT HAa TOBAa Pa3BUTHUE JaBa
OCHOBAaHME [1a CE€ HANpaBsT CIEAHUTE OCHOBHU
3aKJIIOYEHUS:

Ha nbpBO MsAcCTO, 32 TO3M e€Tam OT
pa3BUTUETO HAa MapKETHUHIrOBaTa TEOpUS €
XapaKTepHO KOHCOJIMJIMPAHETO Ha pa3paboTeHUTe
npead TOBAa MAapKETUHITOBU MNOJIXOAHU -
WHCTUTYIIMOHAJIEH, (yHKIIMOHAIIEH ¥ CTOKOB.

Ha BTopo mscro, npe3 20te ronuau Ha XX
BEK € HaJulEe €JHa MHOIO0 CWJIHA TEHJCHLHS Ha
,»y3psBaHE” Ha MapKETUHIOBaTa TEOpHUs, KOETO Ce
CbCTOM B NOJYEPTAH UMIYJIC KbM Ch3[aBaHE HA
€JMHHAa MAapKETHUHIOBA TEOpHUSI 4Upe3
dbopmynupaneTo Ha O€3CIMOPHU ,,MapPKETUHTOBU
1010)70300020007 8

Ha Tpero MsicTo, HayuHara MUCBHI B
cepara Ha MapkeTuHra ot 20Te roguHu Ha XX BEK
Ce XapaKTepu3upa U C aBaHTapJHU IMOCTUKEHUS,
KOWTO [10 OHOBA BpeMe He ce Ipremar macoso. Tezu
NOCTUXEHUSA Ca MO-CKOPO HM30JUPAHU OT
OCHOBHOTO HallpaBJieHUME Ha Pa3BUTHE Ha
MapKeTHHIOBaTa HayKa I10 TOBa BPEME U ca JIEJI0 Ha
€IMHUYHU HU3CIeloBaTeNu. TeXHUTE UAEH HE ce
IIpyeMar OT CTaHJapTHaTa 10 OHOBAa BPEME HaykKa,
HO T€ Ca TOJIKOBA 3HAUYMMHU, Y€ ,,uJABaT Ha JHEBEH
pen’”’ neceTuseTus no-KbCcHo. MapKeTHHTOBH UIEU
U pa3pabOTKH, KOUTO ca U3MPEBAPUIA BPEMETO CH
ca CBbp3aHH ¢ pazdbupanusara Ha [IbpcuBan Yaiit 3a
MapKETUHIOBAaTa €THKA, COIMaJHAaTa KPUTUKA Ha
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Pazeumue u oocmusicenus na mapxemuneoeama nayka 6 nepuooa 1920-1930 2.

MapKeTUHIOBUTE pa3sxoau B Tpyasere Ha Dioig
BobH, 3HaueHMETO HA BBTPELIHUS MAapKETUHI HA
Yunsm MopuapTu, HabIOAEHUSATA BbPXY
MHTETPAlMOHHUTE MPOLIECH B AUCTPUOYLIHOHHUTE
kaHanu Ha Beiin u CnarcBona u ap.

B 00o00muieHne Moxe aa ce Kaxe, 4ye MepruoabT
Mexay IIepBara cBeroBHa BoWHa u loisimara
UKOHOMMYECKa KpH3a, KONTO B OOIIM JIMHUHU
cpBraga ¢ 20te roguau Ha XX BEK C€
XapaKTepU3Upa CbC 3HAYMMHU HAYYHU I1OCTUKCHHUS
B o0OjacTTa Ha MapKeTHHroBaTa Hayka, KOSTO
MMEHHO TOraBa IIpaBU CEPUO3HA Kpadka Hampen B
IIpoLeca Ha NMPEBPBINAHETO CU B €IMHHA CUCTEMA.
[onsamara mkoHOMHUecka kpusza (1929-1933)
OKa3Ba 3aabpKall e(eKT BbpPXy pa3BUTHETO Ha
MapKeTUHIoBaTa Hayka M mpakThka. Hsxom ot
Hay4YHUTE WJIEH, OKBJIHAIN npe3 20Te roquHu Ha
XX BeK 1e HaMmMepsT CBOETO NpPU3HAHHE U
JIOPa3BUTHE HAKOJIKO J1€CETUIIETHS I0-KBCHO.
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